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r f the Hist f Goldsmithing“ 
By W. Augustus Steward 
Officier d’Academie; Head of the School of Gold and Silversmithing, L. C. C. Central School of Arts and Crafts, London 
(Continued from Issue of May 24) Shub-ad} and the ladies of the King’s garded the piercing of the ears as a sign 
Earri harem wore enormous gold earrings— of servitude. There is a quaint little 
oneal Babylonians and Persians—St. Augustin Jewish story which professes to explain 


I think one should take the earring as condemned the Persian habit of wearing the advent of the earring. Hagar the 
the next item in the sequence of persona] earrings like women as a disgraceful Egyptian ran away to escape from the 


decorations. It is absolutely independ- and unlawful custom—Lydians, Lybians, wrath of Sarai (Abram’s wife), who 
vowed that if the former returned she 


would mutilate her so as to spoil her 
beauty, and thus possibly prevent fur- 
ther domestic unpleasantness. When, 
however, Hagar did return, at the behest 
of the Angel, Sarai’s heart had softened. 
But, as she felt it impossible not to keep 
her solemn vow to mutilate the hand- 
maiden, she adopted the expedient of 
GOLD EARRINGS OF THE EIGHTH CENTURY B. C., NOW IN THE BRITISH MUSEUM piercing a small hole in the lobe of each 

ear, while Abram, as a solace to this 
ent of any kind of clothing and, as we and Carthagenians, both men and _ slight mutilation, presented Hagar with 
know, is one of the ornaments worn by women. The Egyptians wore them, as_ jewels to suspend from the holes. 














modern uncivilized races whose clothing did also Ishmaelitish{t men and women. The Jews also wore nose rings;' for 
is exceedingly scanty. From this we Hebraic we find in Genesis that Abraham’s ser- 
may reasonably deduce that early man The Jews were among those who re- vant “took a golden earring of half a 


would as readily hang an ornament on 
to—if not in the lobe of—his ears as he 
would encircle his bare neck with one. 
It is interesting to speculate upon the 
beginning of things and propound the- 
ories as to their development, but, while 
we have proof as to the decoration of the 
forehead, neck, and ears some 5000 years 
ago, we can only surmise how, if not 
when, which object of “jewelry” fol- 
lowed another in historic sequence, for 
their origin is lost in the mists of an- 
tiquity. Earrings worn in the pierced 
lobe of the ear appear to have originated 
in the East. 

We have evidences that earrings were 
worn by Assyrians, Chaldeans—Queen 








*All Rights Reserved by the Author. 
tFound in her tomb at Ur, with other re- 
anise jewelry, by Major Leonard Wood- 

t“Gideon said unto them I would desire a 
Tequest of you that ye would give me every 
man the earrings of his prey for they had 
golden earrings, because they were Ishmael- 
ites... and the weight of the golden ear- 
rings ... Was a thousand and seven hundred 
shekels of gold” (Judges viii, vs. 24-26). 

Nose rings were worn in the Archaic 
Greek period as we may see on a terra cotta 
statuette from Cyprus now in the British 

useum. Nose rings have been a sign of 
distinction or nobility in many countries. 
emerald in each nostril was a sign of 
Sovereignty in Mexico. Some African chiefs 
Wear a gold ring through the nose as a sign 
2 position, and the same distinction-holds in 
nia. Nose rings are in common use to 
Be day in India as they were 500 years 
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2 weight and two bracelets for her 
oe of a shekels weight of gold,” 
and told Bethuel, the Syrian, that he 
“put the earring upon her (Rebekah’s) 
face.” Jacob buried at Bethel earrings, 
together with the strange gods of his 


household. 
That Jewish men wore earrings we 











EROS EARRINGS AND THE BIRD 
VARIETY 


have evidence in the description of the 
making of the Golden Calf; we read’ 
that “Aaron said unto them, break off 
the golden earrings, which are in the 
ears of your wives, your sons, and your 
daughters and bring them unto me. 

“And the people broke off the golden 
earrings which were in their ears, and 
brought them unto Aaron. 

“And he received them at their hands 
and fashioned it with a graving tool, 
after he had made a molten calf.” 

In Isaiah iii, v. 2, we read also of 
“the rings and nose jewels.” 


Assyrian 


The Assyrians were apparently very 
fond of earrings, and both men and 
women wore them. The sculptures and 
bas-reliefs in the British Museum and 
the Louvre give evidence of their general 
use by men of distinction. On the other 
hand, we search in vain for any indica- 
tion of earrings on sculptures of the 
Egyptians, though we may see paintings 


?Shekel is equal to about half an ounce 
avoirdupois, a rather heavy weight to hang 
in the nose, but this is the only place on the 
face where anything could be attached. It 
would appear that the Hebrew word which 
primarily means “a nose jewel” has not been 
correctly translated. 

® Genesis xxiv, v. 22. 

*Genesis xxxv, v. 4. 

'Exodus xxxii, vs. 2, 3, 4. 

*In the Boston Museum, U. S. A., is a col- 
lection of Egyptian ear studs, cloissoné in 
character, with the spaces filled in with a 
kind of enamel or fayence. 
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of stud earrings* on the ornamented 
cases of Egyptian mummies. We also 
know that fine specimens have been 
found in the tomb of Tut-ankh-Amen, 
and that Cleopatra’s pear earrings were 
valued at £100,000. 

In the British Museum we may see a 
bas-relief of an Assyrian king, probably 
Sargon, 722-705 B. C., in conference 
with his commander-in-chief: both wear 
earrings and bracelets of a distinctive 
type with bold rosettes of the snake kind, 
the latter usually worn on the upper 
arm. On the winged man-headed lions 
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D.S.0.-like cross and a star in a circle. 

Tiglath-Pileser, King of Assyria 745- 
732 B. C., is depicted wearing the same 
kind of necklace. King Assur-Bani-pal 
is shown in his chariot, hunting lions, 
wearing an earring and a rather elabo- 
rate bracelet. 

In the Louvre, on the monuments of 
Khorsabad, we observe figures wearing 
amphora-like earrings, and others with 
a sequence of three blunt cone-like orna- 
ments. It is noteworthy that on the 
sculpture in the British Museum or the 
Louvre, earrings are generally depicted 














GREEK EARRINGS OF THE FIFTH TO THIRD CENTURIES B. C., NOW IN 
THE BRITISH MUSEUM 


from the doorway of the palace of 
Assur-Nasir-pal, King of Assyria 885- 
868 B. C., we see a type common in other 
bas-reliefs in the Museum. Close by is a 
stele or slab, on which an effigy of the 
King has been carved in low relief: on 
this we see him wearing a heavy circular 
earring and a necklace, which seems to 
carry some kind of Orders, including a 


only on the ears of important person- 
ages, so that we may reasonably deduce 
from this fact that earrings were worn 
by men in those days as a mark of 
distinction, especially as the type is so 
often repeated. 

Classic 


The Pheenicians wore earrings in the 
upper part of the ear as well as in the 
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lobes. In the Phoenician gallery at the 
Louvre is a statuette on which we find 
clear evidence of three holes having 
been drilled in the ear lobes to take 
single pearl-like ornaments. In the same 
museum is a terra-cotta mask from 
Carthage showing the ear pierced with 
six holes. 

Among: the classic races it would ap- 
pear that earrings were only worn by 
women and, judging by the remarkable 
quality of those still existing, probably 
only by women of rank. In design of 
exceeding variety and meticulous crafts- 
manship Greek goldsmiths excelled when 
producing their earrings, as the _dis- 
coveries in the ancient tombs of Etruria 
and Greece abundantly prove. 


Greek and Etruscan 


Earrings must have early formed part 
of the Greek women’s jewelry, for 
Homer, who probably lived about 880 
years B. C., in the Iliad, adorned Juno 
with earrings, which he describes as con- 
taining three stones, like mulberries, of 
perfect workmanship, “which darted a 
vivid brilliance.” In the Odyssey he de- 
scribes earrings as being among the 
gifts taken to Penelope by her suitor 
Eurydamas. Certainly among the Greeks 
the wearing of earrings was considered 
a sign of nobility, and also a precious 
possession if we may judge from the 
story by Dio Chrysostom. He relates 
that when the oracle of Apollo told the 
Greeks, if they were desirous of possess- 
ing good citizens, to put into the ears 
of their children what they conceived to 
be most precious; they accordingly 
pierced them and ornamented them with 
gold. 


Types of Greek Earrings 


Greek earrings are classified in types. 
But we might first refer to those 
archaic-looking ornaments of the Myce- 
nean age with a kind of bull’s or ram’s 
head made hollow, which were produced 
by soldering two similar stamped parts 
together so the earring looks the same 
on either side, like those illustrated. The 
overlapping ends of the ring were made 
to pass through two holes in the ear. 


Spiral 


The spiral, which was worn as early 
as the eighth and seventh centuries B. C., 
is believed to have originated in the 
plain spirals of the Mycenean age— 
that is, about 1800-1100 years B. C. In 
the British Museum are very simple 
types of this character which were found 
at Assarlik, Caria, and described as 
Greek ninth-seventh century B. C. Some 
of these were somewhat plain and heavy 
looking. Others had terminals of lions 
or other animal heads, griffons and other 
grotesques. The ring type probably de- 
rived from these. 

We also see gold-plated spiral earrings 
of the sixth-fifth century B. C. This, 
of course, indicates that coating of base 
metal with gold was actually understood 
and worked in these early days. We 
See the spiral type on coins of Lycia fifth 
¢entury B. C. 


But rather interesting are a pair of. 


gold ear ornaments which look like a 
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double candle bracket for the wall, dat- 
ing from the seventh century B. C., 
found at Kaneiros, in Rhodes; although 
officially described as of the spiral type, 
these are quite distinctive. They are 
formed by a long double wire twisted 
back at the ends to left and right, ter- 
minating in very delicately wrought 














FLATTENED “LEACH” TYPE EARRING, 
ACTUAL SIZE 


disks with light moldings underneath. 
The upper terminal is hidden behind a 
disk bearing a rosette of eight petals 
with a double outline of wire edged with 
a circle of small beads inside a very 
light wire, which is in turn encircled by 
a very fine twist. A somewhat similar 
but less elaborate design is shown at 
the top of the plate on page 39. 

In connection with these, one may 
remark upon the strange heavy but 
plain-looking earrings depicted upon a 
terra cotta head found at Naukratis, 
Rhodes. The ring which attaches it to 
the ear is hidden behind a disk from 
which falls heavy flattened-looking wire, 
turned back at either end, giving the ap- 
pearance of a double fish hook. 


The “Leech” Type 


Secondly, there is the “Leech” type; 
this also goes back to the Mycenzan 
age (1450-1300 B. C.), and, like the spiral 
type, was found in the tombs at Enkomi 
of the eighth and seventh centuries B. C. 
The “Leech” variety has also been found 
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at Ephesus and in the Phenician tombs 
at Tharros (eighth and seventh cen- 
turies B. C.). By the end of the fourth 
century B. C. the fashion had practical- 
ly ended, although it survived in a 
modified form into the second century 
of the Christian era. 

As will be seen from the five examples 
on page 37, the blunt and simple arc 
makes a pleasant ornament, but when 
decorated, as was often the case, with 
a series of dainty pendants, it made a 
most fitting ornament for the ear. A 
coin of Locris in the British Museum 
shows how aptly an ornament of this 
kind fits to the ear and gives character 
to the face. 

The “Box” Type 


The “Box” type, really a section of a 
tube, as seen in the examples on page 
37, is a heavy looking but interesting 
variety. It was prevalent in the seventh 
and fifth centuries B. €. The tubular 
part was decorated with wire and grain- 
work and rosettes and the ends closed 
with appropriate open-work ornamenta- 
tion. 

Disk and Pendant Variety 


The third type is the disk and pendant. 
and was fashionable about 500 years 
before Christ. We see it frequently de- 
picted upon Greek vases and coins dating 
from the sixth century B. C. Numerous 
specimens of this date can be seen in 
the British Museum, some of which are 
illustrated on page 39. There is a very 
interesting coin of Elis which is typical 
of this particular variety, while a coin 
of Locris shows the earring with an 
inverted pyramidal ornament, which was 
in vogue in the early part of the sixth 
century B. C., and remained in favor 
into the third year of the present era. 


The Ring Type 


The fourth variety is the Ring type, 
and was fashionable in the third and 
second centuries B. C. Its genesis may 
possibly be found in the spiral variety, 
as I have already suggested, or in the 
bangle open-end kind of bracelet—or 
early type of finger ring—which was 
common in the ninth to seventh centuries 
B. C. The earliest examples known, 
dating from the beginning of the fifth 
century B. C., are plain, but, later, vary 
in size and decoration. Mznads, women, 
human heads were used as features in 
decoration, likewise the heads of lions, 
bears, tigers, goats, oxen, dogs, etc., 
also fantastic creatures of the imagi- 
nation. 

(To be continued.) ° _ 





{The author expresses his indebtedness to 
the British Museum for most of the il- 


‘lustrations used herewith. 








The Secretary of the Treasury, An- 
drew W. Mellon, in a statement issued 
June 5, extended an invitation to sculp- 
tors to submit designs in the form of 
plaster models for a model in com- 
memoration of the achievements of Col. 
Charles A. Lindbergh. The medal will 
be struck pursuant to a joint resolution 
by the last Congress and will be made 
by one of the mints of~the United 
States. 
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The News From England 





Report of Organization of a New Company to Operate a Diamond 
Cutting and Polishing Enterprise in South Africa— 
Craftsmen’s Exhibit in Goldsmiths’ Hall, 
London—Jewelry Fashions 


LONDON, June 2.—It is understood 
here that a new company with a capital 
of around $6,250,000 is being formed to 
operate a diamond cutting and polishing 
enterprise in South Africa. Although 
very few details are available here, it has 
been learned that one or two of the prin- 
cipal diamond producing companies, to- 
gether with the Diamond Syndicate, are 
interested in the new industry details of 
which were published in THE JEWELERS’ 
CircuLAR three or four months ago. 
While no information as to the new 
company’s capital or proposed activities 
at Kimberley is forthcoming from the 
producing companies’ London offices the 
Cape. Times says that the capital of 
$6,250,000 is paid up and that the prin- 
cipal partners in the venture are De 
Beers and the London Syndicate. The 
name of Lord Bessborough is mentioned 
here as the chairman of the London 
Board of the new company which is 
being registered in South Africa, while 
Sir David Harris, it is thought, will be 
chairman of the South African Board. 
The question of a government subsidy on 
the concession has not yet been brought 
up and the company evidently will oper- 
ate under the recently amended diamond 
laws of South Africa. Plans for a cut- 
ting and polishing industry in the coun- 
try where the raw goods are produced 
were broached several months ago, and 
the government promised cooperation 
and financial support provided a certain 
number of South African youths were 
trained as cutters and polishers. Sev- 
eral cutters and polishers with their 
families left Antwerp and Amsterdam 
for South Africa three or four months 
ago, obviously to form the nucleus of the 
new enterprise. It has been felt for 
some time that a cutting and polishing 
industry in the home of diamond pro- 
duction is long overdue. Not a few 
people in the trade predict failure for 
the enterprise and point to the aban- 
doned diamond cutting venture of the 
Oppenheimers at Brighton, England, as 
amoral. With the assistance of the gov- 
ernment, however, and a small colony of 
expert craftsmen from the European 
cutting and polishing centers, it is 
thought the enterprise should in time 
ecome a permanent part of the great 
diamond industry of South Africa. Ac- 
cording to the Daily Mail, whose repre- 
sentative interviewed Solly Joel, head of 
Barnato Bros., and permanent chairman 
of Johannesburg Consolidated Invest- 
ment, the capital of the new company is 
$5,000,000, a quarter of which is paid 
up. It is a private company, Joel says, 
and none of its capital is available to the 
Public. De Beers, Jagersfontein, Pre- 


mier, and Consolidated Diamonds are in- 
terested in the venture. The company, 
Mr. Joel says, does not expect to make 
profits. 

* * * 

Changing fashions do not leave spec- 
tacles untouched. The newest kinds re- 
tailing here are luxurious. The rims 
are chased or lavishly decorated with 
tiny tooled designs, the material used 
being white gold. A vogue for glasses 
of this metal is predicted in the trade. 
The horn and tortoise shell models 
are still in popular demand. It may 
be that the time is approaching when 
the eye glass will become a jeweled item 
that will rank in importance with the 
most cherished of the retail jeweler’s 
stock. , 

* * * 

Cables from the Transvaal report an 
outbreak of illicit diamond buying in 
the neighborhood of the diamond fields. 
Police vigilance is insufficient to cope 
with the epidemic, it seems. Namaqua- 
land diamonds, it is stated, are finding 
their way to the Transvaal in large 
numbers, mostly by native runners, and 
are disposed of with ease, the demand 
for the stones being keen. 

* * * 

An exhibition of the work of modern 
craftsmen in silver, gold and platinum 
is being held in the Goldsmiths’ Hall, 
London, under the auspices of the Gold- 
smiths’, Silversmiths’, and Jewelers’ Art 
Council. The Council’s purpose is to en- 
courage the best in the younger mem- 
bers and improvers of the arts trades. 
The articles executed in the precious 
metals are from original designs and 
show a remarkable facility in the under- 
standing of beauty of line and general 
design. The exhibited articles are the 
work of craftsmen of all ages from 17 
years upwards. 

* * * 

Among the new necklace fashions is 
the link chain of cut jet and diamonds, 
alternate rings of each, and the four 
row chain of pearls with a slender silver 
chain above close to the neck containing 
a solitary black pearl. 

of * * 

Oblong plaque brooches of brilliants, 
chains and pendants of cut crystal, and 
diamante and silver handkerchief-hold- 
ing tracelets are among some of the 
newest ideas in smart jewelry worn this 
side. The oblong plaque brooches are 
two to three inches long and half that 
width, set with imitation diamonds and 
worn on the left shoulder below the 
collar bone. The new chain and pendant 
of cut crystal is very ornamental, re- 
sembling somewhat the mayoral chain of 


Office used by local corporations. 
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The 
pendant is detachable. The necklace 
goes well with the untrimmed summer 
dance frock. The handkerchief bracelet 
obviously hails from Paris. One type is 
made of narrow corded silk decorated 
with silver and furnished with a silver 
buckle through which the handkerchief 
(which matches the dress in color) is 
tucked.. 
* * .* 

The engagement ring having a double 
band of gold or platinum is likely to be- 
come popular, according to some of the 
London jewelers who are selling quite a 
few of them. Fashion does not provide 
anything very new or startling in en- 
gagement rings these days. Although 
the design is more refined in line than 
formerly, the diamond remains the popu- 
lar stone. The latest setting this side 
is square, and the diamond is sunk 
rather deeply into it. Otherwise the en- 
gagement ring varies but little from its 
predecessor. 

cs * * 

The Victoria and Albert Museum here 
which is accumulating some priceless 
specimens of jewelry craftsmanship from 
the far corners of the earth, and has as 
interesting a collection of modern and 
ancient pieces as is likely to be found 
anywhere, has just accepted another 
item for the arts and crafts section. It 
is a Chinese jardiniere fashioned in the 
form of a tree. The medium is silver. 

* * * 

There is a good market for cutlery in 
Denmark, local manufacture being on a 
very small scale. Germany and Great 
Britain at present supply the bulk of 
the cutlery requirements of the Danes. 
The French are now out to make a bid 
for this trade. The Danish customer 
prefers a stainless knife with a bone 
handle. There is only a small demand 
for a luxury article. Business is trans- 
acted mainly through the parcel post, 
which saves the Danish importer cer- 
tain custom duties and allied charges. 
Every sort of table knife, including 
dessert and fruit knives with bone or 
horn handles, is required. The import 
duty on these works out at around 
$5.70. If gold, silver, ivory, amber, cut- 
glass and precious stones enter into the 
manufacture of these table articles, a 
duty of 15 per cent ad valorem is im- 
posed. The Danes manufacture around 
150,000 pieces of table cutlery annually 
themselves, and even then the majority 
of the knife blades are purchased abroad. 

* * * 

Sheffield cutlery manufacturers re- 
cently applied for a government order 
requiring all imported cutlery to be 
marked with an indication of the country 
of origin. The standing committee of the 
Board of Trade has investigated the ap- 
plication and will be making its report 
in due course. There is much opposition 
to a marking order. Safety razor blade 
people say the marking of. blades, for 
one thing, will kill the export trade. 
One firm of merchants testified at the 
inquiry that Sheffield has 95 per cent of 
the home market and ships large quan- 
tities of goods “overseas.” Excepting 
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FOR the FIRST TIME 


in many decades the jewelry designer makes no attempt to 
imitate or reproduce a “period”’. 


The jewelry of today is in itself the embodiment of a 
new creative period. 


And among the great family of stones the one jewel 
above all to be drafted in the service of the new idea was 
the Zircon. 


THE HOPE ZIRCON 


today is the only laboratory made stone that approaches 
the natural Zircon in every visible characteristic, making 
it one of the most popular of stones. 








HELLER FOR HOPE ZIRCONS 








L. HELLER & SON, Inc. 


15 West 47th Street 
New York City 
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razors, cutlery imports here, the firm 
said, consist mainly of what Sheffield 
terms “junk.” Some 90 per cent of the 
‘blanks for scissors put out by the 
Sheffield manufacturers are of foreign 
manufacture. It would be far better, 
the firm said, not to mark such things 
“Sheffield Made,” since great harm is 
being done to the name and repute of 


Sheffield. 
* * * 

Garnets have jumped back into fash- 
jon with determination and are now 
widely sought in various articles of 
jewelry, including the newest bracelets, 
handbags, neck chains and hat orna- 
ments. A neck chain of garnet-and- 
filigree-silver provides quite a novel note 
with the new frocks and hats done in 
three shades of brown. Garnets are 
being used lavishly on serpent skin 
bags with most pleasing results. Very 
fine silver buckles encrusted with tiny 
diamonds are being worn in the side of 
the black bangkok straw hats of slouchy 
outline. The buckle is fastened on a 
length of black corded ribbon which en- 
circles the lower crown. The effect is 
excellent. 








Unique Jewelry Seen in 
London * 


LL the energy, color and variety of 
our time are reflected in modern 
jewelry. It is extraordinary what a 
sense of life and movement the best de- 
signers manage to convey. This they do 
by clever color contrast, by the applica- 
tion of geometry to design, and by using 
differently cut gems in juxtaposition to 
break up the reflection of light. This 
suggests variety in texture and provides 
what an artist should call a “change of 
accent.” 

In a bridge and waterfall brooch re- 
cently produced by a London firm, the 
water really does appear to be flowing 
rapidly from under a low arch bridge 
and to be plunging over a ledge just be- 
yond. The curved ledge of the bridge 
is executed in baton-cut diamonds, the 
masonry is appropriately carried out in 
rose-cut diamonds, and by the contrast 
of rough with smooth cut stones and of 
diamonds with sapphires, ripples and 
current, as well as light and shade, are 
suggested in the water. 


* * * 


There is a great feeling in Bond St. 
for hat, pin and shoulder brooches in 
animal design. Domestic pets, as well 
as wild animals, are carried out with 
great faithfulness, and many of them 
express not only life and movement, but 
humor as well. A cat “modelled” in 
small rose-cut diamonds has almond 
shaped emerald eyes and a rakish black 
tail of onyx. The cat is seen sitting 
down and the back legs look further 
away than the front ones because the 
artist-jeweler has “thrown them into 
the background” by using color contrast 


*From the National 


. Jewelers Publicit 
Association, Newark, ca gi 
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in diamonds. The ruby triangle which 
forms the nose makes the whole face look 
plastic. 

* * * 


Another very interesting brooch rep- 
resented a pair of greyhounds racing al- 
most neck and neck. The greyhound 
furthest away was carved from a single 
piece of black onyx, and the tip of his 
tongue, a curiously carved ruby, pro- 
truded from his mouth. The first grey- 
hound was entirely of diamonds, with an 
onyx collar and a spot on the saddle of 
his neck. 

x * & 


A fine modern pendant, a large oval of 
onyx into which had been set a flower 
pot filled with colored flowers illustrated 
the “change of accent” referred to. The 
onyx frame was smooth and polished; 
the pot of small rose-cut brilliants; the 
rim of the pot of narrow baton dia- 
monds, and the flowers of tiny cabochon 
rubies, sapphires and emeralds. The 
roughness of the rim was suggested by 
the shadowy light in the lines of small 
baton diamonds, and the luminous qual- 
ity of the flower petals of the plain 
stones. The pendant, which measured 
two inches by one and a half, was worn 
on a fine platinum chain. 








U.S. Court of Customs Appeals Holds 
That It Has Right to Review Find- 
ings of Tariff Commission 


WASHINGTON, D. C., June 7.—The 
United States Court of Customs Appeals 
has held that. the court has jurisdiction 
to hear an appeal from a finding of the 
Tariff Commission under Section 316 of 
the Tariff Act of 1922 with respect to 
unfair methods of competition in the im- 
portation of merchandise into the United 
States. The Bakelite Corporation, of 
New York city, had filed a complaint 
with the Commission charging that 
faceted beads and other articles made 
of synthetic phenolic rosin were being 
imported in violation of its patent rights. 

The Commission had found that the 
provisions of the tariff statute are suffi- 
ciently broad to invest it with jurisdic- 
tion to declare that the infringement of 
patent rights is an unfair method of 
competition within the meaning of the 
statute. Frischer & Co., Inc., the Trans- 
atlantic Clock & Watch Co. and other 
respondents who had filed answer deny- 
ing the Bakelite Corporation’s complaint 
and contending that violation of a pat- 
ent law is not an unfair method of com- 
petition, took an appeal from the Com- 
mission’s finding to the United States 
Court of Customs Appeals. The Bake- 
lite Corporation then filed a motion for 
an order dismissing the appeal on the 
ground that the court is without juris- 
diction under the Constitution to hear 
the appeal. 

The court has overruled the motion of 
the Bakelite Corporation in a unanimous 
decision declaring that the matter before 
the court is a “case” or a “controversy” 
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within the meaning of Section 2 of Ar- 
ticle III of the Constitution, calling for 
the exercise of the judicial powers of the 
court. The case will now be heard and 
decided by the court on the merits. 
Frischer & Co., Inc., et al., the appel- 
lants, have been granted until Aug. 1 to 
file, brief. 








Leipzig Trade Fair to Be Held August 
26 to September 1 


The great Leipzig Fair, the largest 
trade exposition in the world, will be 
held this fall from Aug. 26 to Sept. 1. 
The Fair will attract buyers from 43 
countries, while a score of countries will 
send some 10,000 exhibits. America’s 
growing activity in world markets is in- 
dicated by her sending upward of 2000 
buyers and some 50 exhibits to this great 
world marketplace. 

The Fair is held at the height of the 
American tourist season and may be 
conveniently included in a European 
trip. The exposition, which includes 
every product of modern industrial life, 
is so arranged that one can see more in 
a day at Leipzig than in a month’s 
travel to different markets. A visitor is 
enabled to completely review his own 
trade and its allied branches, gaining 
new ideas, new friends and profitable 
business contacts. 

The Leipzig Fair is approaching its 
700th anniversary. Originally a pictur- 
esque medieval trading center, it has 
grown with the times into the most cos- 
mopolitan industrial exchange in the 
world. Almost 100 special exposition 
buildings are used for the displays, 
forming a town in itself. From long 
experience the exhibits are so assembled 
that visitors can make a close and criti- 
cal scrutiny of thousands of objects in 
the shortest possible time. The Fair is 
in every detail a model of efficiency. 








Repeal of the flexible provisions of the 
Tariff Act of 1922, particularly of See- 
tion 315, which confers authority upon 
the President to revise tariff rates, is 
recommended to Congress in the report 
of the special Senate committee which 
conducted an investigation of the Com- 
mission’s affairs. The committee finds 
that experience has not demonstrated the 
practical value of the “flexible tariff” 
and asserts that tariff-making and re- 
vision are legislative duties. The report 
recommends that the Tariff Commission 
should be made to act in an advisory 
capacity to Congress and not to the 
President, “who is already overburdened 
with executive duties.” The report was 
signed by Senators Robinson, Bruce and 
La Follette. Bill embodying the com- 
mittee’s recommendations will be sub- 
mitted to Congress next session. Senator 
Reed, of Pennsylvania, presented a mi- 
nority report in which he contended that 
frustration of the object of the flexible 
tariff was due largely to internal dis- 
sension among members ‘of the Com- 
mission and that this condition no longer 
exists. 
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Paris Jewelry Fashion Notes 





Simplicity the Keynote in Latest Jewelry Designs—Return of 
Distinctive Patterns, Based on Old Fashions, Seen in 
Setting of Gems—Metallic Fabrics Used in Belts 


By L. REID, Special Correspondent 


Paris, June 1.—Gradually distinctive 
patterns are being evolved in jewelry. 
Big exhibitions and fairs always have 
this effect, and the Decorative Arts Ex- 
hibition is no doubt largely responsible 
for the present crystallization of shapes. 
Simplicity, says a leading jeweler, is to 
be the keynote of all ornament. In some 
ways fashions long forgotten, seen only 
in collections of old Moorish and Span- 
ish jewelry, are returning. A mode in 
point is the setting of gems on a level, 
or below the surface of the metal, as is 
seen in ancient daggers that were in- 
tended for use. The handles and sheaths 
of these daggers are frequently set with 
marvelous gems of great value, but 
partly for utility reasons, partly because 
the owner objected to display of any 
kind, these gems were inset. The risk 
of endangering life made: it imperative 
that they should not protrude beyond 
the surface of the handle, as they might 
catch in the wearer’s lace cuffs or other 
furbelows, for however wonderfully a 
nobleman were dressed, he had to face 
the possibility of sudden death at any 
moment, and be ready to draw the orna- 
mental dagger from its beautifully 
chased and begemmed sheath. There is 
a deep lesson to be learned from these 
old fashions and their adaptation to 
present day fashions. Jewelry, 15 years 
ago, was the luxury of the rich. The 
bourgeoise was afraid to wear it. Jewel- 
ers’ wives say that they could not go 
out, even to jewelers’ balls, with all of 
the shop on their shoulders. It looked 
purse proud, for everyone knew that it 
was stock. Some even considered it was 
a kind of hidden advertisement to wear 
the firm’s jewelry and so refrained. To- 
day every woman considers it her right 
to be as beautiful as possible. Hence 
the clamor for jewelry, early and late, 
morning, afternoon and evening. But as 
woman must work, since the war more 
particularly, she is forced to choose sim- 
ple jewelry, that will not catch, for that 
is the byword for present day gems. 


* * * 


While this is true of the working 
woman, the introduction of frills and 
furbelows, of ribbons and laces, for the 
rich and unemployed makes any protrud- 
ing patterns a mistake. Sometimes a 
piece of semi-precious jewelry costs much 
less than the handmade lace it destroys 
by its points or jagged edges. Jewelers 
do not always understand cause and 
effect and they are inclined to put the 
demand for simplicity down to good 
taste, to an improvement in modes, not 
to the causes above mentioned. In any 
case, simple geometrical shapes, taken 
Straight from the class book, have come 


to stay. Every figure is divided into two, 
the halves being made to “balance,” one 
compensating for the other, when not 
copies one of the other. 

* * * 

Everything must match or differ in 
total. If red is used for one bar in an 
octagonal pendant, the opposite bar must 
be red, or bright blue, it matters little 
which. When gems are used, they are 
inset. For instance, a pendant made of 
clumsy bars of gold, rounded, in the 
new new five, seven, eight-side orna- 
ment, has pearls, like stars, at irregular 
intervals, just “dropped” in. Rings, of 
“clumsy” gold, not round, but rounded, 
something like sweetmeats rings made 
by children, have diamonds inset. Some- 
times various gems, red and white, red, 
blue and white, are thus inset, irregu- 
larly. Turquoise, the favorite gem for 
daggers in the Middle Ages, as being 
very effective, and amethysts are being 
used for this jewelry, while opals are 
also coming to their own again. 

* * * 

For belts, now almost invariably in 
metal, this type of setting is very much 
in demand. Some belts are made up of 
octagonals, joined by rings, the octago- 
nals being in “clumsy” gold, studded 
with amethysts, if the shade is called for 
by the tint of the gown material. These 
tiny gems are barely apparent and just 
give a finish to the ornaments. These 
“clumsy” girdles are naturally not tight 
to the waist, but fall just above the hips, 
being worn very loose, as an ornament, 
meant to keep in the flimsy garments 
now the fashion, and not intended to 
mark the waist. The bracelet, in the 
same octagonals but of much smaller 
size, is studded with the same gems. 

*x* * * 


The pendant, if an octagonal can be 
called a pendant, is in the same mate- 
rial, often with tiny octagonals to make 
a chain round the neck. Oftener, how- 
ever, the chain consists of bars, joined 
with tiny rings. This combination of 
jewelry is often carried out in light tor- 
toise shell, studded with diamonds or 
pearls. Sometimes the octagonals are 
ornamented with gold figures. Occasion- 
ally, and more especially for seaside 
wear, mother-of-pearl is used, for sea- 
side fashions are just now the great pre- 
occupation. 

* * * 

Metallic fabrics are used to make rib- 
bon waistbelts, these belts being fastened 
by the new octagonal figures, made to 
fasten together. Gold and silver ribbon 
is used, with an upright rib, somewhat 
coarse. White ribbed ribbon is fastened 
by gold octagonals, “fine” gilt or copper 
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being used according to taste and to 


means, 
* * * 


“Great attention is being paid to the 
cutting of gems,” said a jeweler. “The 
cutting in lines, which I always consid- 
ered very wasteful, that puts up the cost 
of jewelry immensely, has given place 
to a. fastidiousness that was never seen 
before. Facets certainly ‘have it,’ but 
the mode has had to make good to show 
that it could also do something outside 
the stereotyped lines. It has won out, 
I am glad to say. 

“A number of gems are used together, 
small stones being selected. They are set 
to make a symphony, a whole, not to 
show off one large diamond, an exquisite 
sapphire, a wonderful pearl that throws 
everything else into the shade. The rea- 
son for this is that the price of fine gems 
is going up by leaps and bounds, and 
jewelers cannot get the stuff, even at big 
prices. Thus we are forced to depend on 
beauty of design rather than the fineness 
and value of stones for our effects. This 
triumph of the designer over the gem 
merchant is a return to prewar meth- 
ods. No longer do people buy jewelry 
for the sake of the intrinsic value of 
the ‘gems, regardless of their beauty. 
Our clients are no longer the ‘new rich,’ 
but the old aristocracy is coming back 
to its own, or.the ‘new rich,’ diluted with 
nobility, is asserting its improved taste. 
You will see a good deal of this kind of 
thing in the future. I call it the triumph 
of taste and art over mere display.” 








Emeralds in Vogue in Paris* 


Paris, June 1.—About-towners have 
renamed the Place Vendome. In their 
afternoon parades from shop to shop, 
ending at the tea hour among the 
world’s most fashionable people, they 
now call it “Emerald Isle.” At five 
o’clock any afternoon, at the Ritz and 
the other smart Place Vendome gather- 
ing places, the earth seems to be made 
of large square emeralds, with an ap- 
propriate background of a sufficient 
number of diamonds. 

The size that about equals a lump of 
sugar seems to be the Paris favorite. 
They hang on long thin chains from the 
lobes of ears, they cover fingers and 
wrists, they form the link of chokers 
and outline the base of the throat. They 
even cover the clasps of bags that con- 
tain nothing more elaborate than a few 
cigarettes and a lipstick. 

A census taken among the smartly 
dressed women at any fashionable meet- 
ing place in Paris is certain to locate 
at least two emeralds per person—espe- 
cially at the present moment, when navy 
blue for afternoon and white for eve- 
ning—the two perfect settings for em- 
eralds—are at the height of the vogue. 

The emerald ring which has the at- 
tention of Paris is invariably set with a 
few diamonds all the better if they are 
of emerald cutting, with flat surface. like 
the emeralds they accompany. In France, 





*From National Jewelers Publicity Asso- 
ciation, Newark, N. J. 
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The Ideal Gift for Graduation 


























5 Sirens is no more appropriate gift for gradu- 

ation, for scholastic advancement, for birth- 
days than a beautiful necklace of genuine oriental 
pearls ... that grows more beautiful, as, through 
the years, your patrons come to you to buy the 
additions. Anniversary Pearl-at-a-time Necklaces 
are attached to 14K White or Green Gold chains. 


Presented in truly exquisite boxes. 


SOLD THROUGH YOUR WHOLESALER 


MAYBAUM BROTHERS 


48 WEST 48™ STREET, NEW YORK 
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The 


Maybaum 
| collections 
include diamonds 
of every size and 
every cutting. ALL are 
perfect gems selected 
for thetr exquisite, 
quality. .Emerald- 
cut, Marquise 
and, all 
othen 
cuttings 
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The 
Pearls 
collected 
by this furm 
have established 
a sterling reputation 
for their truly notable 
distinction anda 
their perfect match. 
Necklaces or 
individual 
pearls for 
additions 
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they are called “baguette” diamonds— 
the same name that is used for those 
picturesque long sticks of bread that 
every traveler associates with the Paris 
Baguette diamonds and emeralds, of 
the same size, or in sizes graduated from 
a single large emerald down to small dia- 
monds the width of a wedding band, 
form many of the handsomest pieces of 
jewelry seen in the Rue de la Paix shops. 
Single large baguette diamonds, without 
the ostentatious gleam of faceted stones, 
are the sought-for stones for rings and 
necklaces. 

One of the newest wedding rings, de- 
signed by a well known Paris bijoutier, 
is a solid band of baguette diamonds, 
which appears to the uninitiated to be 
merely flat pieces of crystal. Another 
interesting wedding ring, credited to the 
same designer, is made of links of plati- 
num, set with diamonds, and as supple 
as a link bracelet. 








Annual Jewelry Show 





Practically All the Exhibit Space Taken for 
Second Kansas City Display to Be Held 
Aug. 20-24 


Kansas City, Mo., June 8.—The 
Kansas City wholesale jewelers, who are 
sponsoring the second annual Jewelry 
Show, which is to be held in the Hotel 
Baltimore, Aug. 20 to 24, say that prac- 
tically all of the exhibit space has been 
taken by representatives of the leading 
lines of merchandise. The show will 
open Monday morning, Aug. 20, at 9.30 
o’clock and will be open every day until 
5.30 o’clock with the exception of Thurs- 
day when the exhibits will remain open 
until 10 o’clock for the accommodation 
of merchants in surrounding towns. 
This will be known as suburban day. 

Among the manufacturers and whole- 
salers who have been assigned space 
thus far are: 

Whiting & Davis Co., Plainville, 
Mass.; C. A. Kiger Co., Kansas City, 
Mo.; Knickerbocker Watch Co., New 
York; Kienzle Clock Co., New York; 
Clark Tool & Material Co., Kansas City, 
Mo.; Knaul-Cuthbert-Munn Jewelry Co., 
Kansas City, Mo.; Hadley Co., Pro- 
vidence, R. I.; New Haven Clock Co., 
New Haven, Conn.; Dennison Mfg. Co., 
Framingham, Mass.; Woodstock-Hoefer 
Watch & Jewelry Co., Kansas City; 
Landers, Frary & Clark Co., New Bri- 
tain, Conn.; Bliss Bros., Attleboro, 
Mass.; L. Heller & Son, Inc., New York; 
C. B. Norton Jewelry Co., Kansas City, 
Mo.; Oneida Community, Ltd., Oneida, 
N. Y.; Meyer Jewelry Co., Kansas City, 
Mo.; Helbein-Stone Co., Inc., New York; 
Sangamo Clock Co., Springfield, Ill; 
K. K. Crystal Co., New York; Edwards- 
Ludwig-Fuller Jewelry Co., Kansas 
City, Mo.; George H. Fuller & Sons Co., 
Chicago ; E. O. Baumgarten, Kansas 
City, Mo., representing Norris-Alister- 
Ball-Bridges Co., Chicago; Henry 
Lederer & Bro., Providence, R. I.; Inter- 
national Silver Co., Meriden, Conn. 
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Alleged Bandit Caught 





Man Arrested in Kansas City Held on 
Charge of Participating in Jewelry 
Store Hold-Up 


Kansas City, Mo., June 8.—A man, 
21 years old, has been identified, accord- 
ing to the police, as one of the six 
bandits who held up the Helzberg Dia- 
mond Shop, 628 Minnesota Ave., Kansas 
City, Kan., May 3. In the hold-up ap- 
proximately $17,000 worth of diamonds 
were taken. 

A warrant charging him with high- 
way robbery has been issued at the 
Wyandotte county attorney’s office. A 
charge of being a fugitive from justice 
was filed in this city, May 31, by the 
prosecutor of Jackson county. He was 
arraigned before George F. Roach, 
justice of the peace, and when he failed 
to furnish bond of $10,000, was sent to 
jail. His preliminary hearing was set 
for June 9. 

He has been identified, it is claimed, 
by Miss Ethel Maule, who was in the 
diamond shop when the robbery took 
place. Homer A. Lucas, Kansas City, 
Kan., motorcycle patrolman, also identi- 
fied him, police said, as one of the 
bandits who participated in the hold-up. 
Lucas was disarmed by the bandits and 
forced to stand on the sidewalk with his 
hands raised while they escaped. Two 
other men held by the police in connec- 
tion with the hold-up were released after 
police were satisfied they had no con- 
nection with it. ; 








Diamond Production 





Report Received by Department of Com- 
merce Shows Effects of South African 
Government’s Restrictive Measures 


WASHINGTON, D. C., June 8.—The 
effects of the South African govern- 
ment’s restrictive measures regulating 
the diamond output are not definitely 
known as publication of the monthly 
returns has been suspended but from 
official statements it is understood that 
the production has declined from the 
high level of 230,462 carats, valued at 
£559,574 in September, 1927, to approxi- 
mately 140,000 carats, valued at £260,- 
000, according to a report received in 
the Department of Commerce from Cecil 
M. P. Cross, at Cape Town. These 
figures are to be compared with a month- 
ly production of less than 20,000 carats, 
valued at £130,000 during the months 
preceding the Lichtenburg discoveries. 

Diamonds exported from South Africa 
during 1927 were valued at £2,328,710. 
Subtraction of the total export value 
reported by the five largest companies 
leaves a balance of £5,434,585, presum- 
ably representing the value of the al- 
luvial diamonds. The large production 
of inferior grades has had an adverse 
effect on the industry in general and 
particularly upon the big companies, re- 
ducing both dividends and the scale of 
operations, reports Consul Cross. 

The diamonds in the new area dis- 
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covered at the mouth of the Orange 
river are described as among the finest 
in South Africa. The area is still under 
strict prohibition against prospecting, 
as a result of the demoralization result- 
ing from the previous alluvial discover- 
ies in the western Transvaal that finally 
resulted in government intervention and 
the enactment in October, 1927, of the 
Precious Stones Act, curbing the alluvial 
production at once and giving the Gov- 
ernment broad powers of restriction and 
regulation of output. 

The Government almost immediately 
forbade all prospecting and stopped 
operations on the so-called subdivided 
farms, which had been formed to evade 
the provisions of the former law and 
were technically owned by small syn- 
dicates. In addition, the diamond syn- 
dicate purchased and took off the market 
$50,000,000 worth of stones, significant 
since the annual world consumption is 
estimated at approximately $75,000,000. 








Bankruptcy Schedules 





Isidor Mohel, New York, Files List of 
Creditors and Claims Assets of $34,582 
and Liabilities of $51,765 


Isidor Mohel, retail jeweler and en- 
graver, 98 Essex St., New York, filed 
schedules in the United States District 
Court on Wednesday of last week. A 
few days previously Mr. Mohel filed a 
voluntary petition in bankruptcy. 

In his schedules, the jeweler lists his 
liabilities at $51,765 which amount rep- 
resents secured claims, $11,700; un- 
secured claims, $25,900; notes and bills 
which ought to be paid by other parties 
thereto, $7,098 and accommodation 
papers, $7,065. The assets total $34,582 
and include real estate, $1,000; bills, 
promissory notes and securities, $3,027; 
stock in trade, $2,350; machinery, tools, 
etc., $1,500; debts due on open accounts, 
$2,155; policies of insurance, $24,000; 
deposits of money in the banks and else- 
where, $50 and property in reversion, 
remainder and trust $500. 

Listed among the largest creditors 
are: Chalson, Osborne Co., $600; Even- 
tov Diamond Co., $1.656; M. Fine & Son, 
$3,783; William Glaubinger, $1,317; 
Sam Kandel, $4,185; M. Kutcher, $1,469; 
H. Landau, $1,279; M. Landau, $1,589; 
Samuel Marinbach, $976; P. .Meadow, 
$2,665; A. Pelkisson, $2,873; J. Renner, 
$2,430, and A. Suderov, $943. 

On Friday Frank Drucker, was ap- 
pointed reeeiver under a bond of $1,000. 








The Pelzer Jewelry store, Waupun, 
Wis., which was opened there several 
years ago by Harry E. Pelzer of Hart- 
ford, Wis., will be closed following a 
closing-out auction. -The decision was 
made by Mr. Pelzer after the fire which 
forced moving from the Hoard building 
on Main St. to the Association of Com- 
merce room in the Hotel Waupun. Be- 
cause a suitable location was not avail- 
able, it was decided to discontinue the 
store. . 
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Work of Students in the Jewelry Classes at 
Faweett School of Industrial Arts 


EWARK jewelry manufacturers who 
N attended the annual exhibit at Faw- 
cett School of Industrial Arts last week 
were greatly impressed by the original 
character of the work done by the jewel- 
ry classes. ; 

William F. Hingel, head of the depart- 
ment of jewelry design and chief de- 


~~ 





Because of the limited quarters at the 
school the engraving department has 
been discontinued temporarily.. Charles 
J. Weyand, head of the die-cutting 
classes, exhibited a most interesting 
group of patterns. 

Two members of the design class were 
graduated—Miss Edith Gustafson of the 


EXAMPLES OF THE WORK OF STUDENTS IN JEWELRY CLASSES 


signer for Carter, Gough & Co., added 
an innovation in the finished brooch and 
pendant of platinum, set with diamonds 
and sapphires, the work of two gradu- 
ates. These costly articles of jewelry 
were removed each evening. 

A group of modernistic designs in- 
cluded a vanity case of enamel, with a 
flower design of diamonds and sapphires. 

he enamel was in lovely shades of or- 
chid and green. This case had not been 
made up. 


Newark Museum staff, and Paul V. Tit- 
comb. 

Miss Marguerite Marquart, principal 
of the school, invited a number of lead- 
ing jewelers of Newark. Her invitation 
list included: Herbert L. Farrow, a di- 
rector of the National Jewelers’ Pub- 
licity Association; John Drake, secretary 
of that organization; Conrad J. Broth- 
erly, president of the National Retail 
Jewelers’ Association; Jean R. Tack, 
president of the New Jersey Retail 
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Jewelers’ Association; P. J. Coffey, for- 
mer president of the National Board of 
Trade, and others. 





~ 





Death of George W. Higgins 





Paralysis Caused by Shock Proves Fatal to 
Ellsworth, Maine, Jeweler 


ELLSWORTH, ME., June 8.—George W. 
Higgins, jeweler, died recently at his 
home on Upper Main St. here, following 
a long illness of paralysis as a result 
of a shock sustained several months ago. 
He was a native of Brookline, Me., 
where he was born Feb. 22, 1857. 

Mr. Higgins located in Ellsworth when 
a small boy and entered the employ of 
E. F. Robinson with whom he learned 
the jewelry trade. He moved to Deer 
Isle, Me., in 1879, where he opened a 
jewelry store. Mr. Higgins returned to 
Ellsworth in 1891 and again became 
associated with Mr. Robinson. Mr. 
Higgins was also associated with the 
Eastern Steamship Lines for a _ short 
period. In 1918 he purchased the jewel- 
ry business of E. F. Robinson, Jr., and 
had since conducted a jewelry store on 
Main St. in Ellsworth. 

He was a member of the Odd Fellows, 
Masons and United Workmen. 

Besides his widow, Lillian Higgins, 
he leaves two sons, Harold Higgins of 
Ellsworth and George Higgins, Bar 
Harbor; two half sisters, Mrs. Julia 
Robinson of Brewer and Mrs. Rose 
Packard, Taunton, Mass. 








Death of L. R. Hapgood 


Boston, June 11.—L. R. Hapgood of 
Orange, well known in the Boston trade, 
where he was a frequent visitor, died 
suddenly at the Hickory Club, June 3, 
as the result of a heart attack. He 
went to the club apparently in the best 
of health and his sudden passing came 
as a shock to Orange and to the trade 
here. His wife was attending church 
services when notified of her husband’s 
death. ~ 

Mr. Hapgood established a jewelry 
business at 4 S. Main St., Orange, 27 
years ago, after having conducted stores 
in Foxboro, Westboro and Dover. 

He was born in Hudson and was the 
son of Henry and Armine Hapgood. He 
married Elizabeth C. Tarment in Fox- 
boro 31 years ago. He was a member of 
Social Lodge of Odd Fellows, the local 
lodge of Masons, Creseent chapter, 
Royal Arch Masons, and Orange Com- 
mandery, 45, Knights Templar. He was 
a trustee of the Orange National Bank 
and a director of the Orange Coopera- 
tive Bank. 

Burial took place in Hudson. 








After 16 years in the jewelry busi- 
ness, Heath’s Jewelry and Gift Shop at 
Olean, N. Y., is going out of business 
owing to the loss of the lease on the 
store in the Metropolitan building, ac- 
cording to Mr. Heath, proprietor of the 
establishment. 
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Philadelphians Honored 





Frank Kind and Louis Bloch Are Guests at 
Dinner Tendered in Celebration of 
40 Years’ Service with S. Kind 
& Sons 


PHILADELPHIA, June 11.—A_ notable 
dual tribute was paid here this week . 
to two men, widely known in the jewelry 
trade of the United States on the occa- 





FRANK KIND, HEAD OF THE FIRM 


sion of their 40th anniversaries of em- 
barking in the jewelry business. They 
are Frank Kind, head of the well known 
firm of S. Kind & Sons, and Louis Bloch 
of the wholesale department of the 
firm. 

In honor of the joint occasion, the firm 
arranged a surprise celebration for both 
Mr. Kind and Mr. Bloch. So well was 
the secret kept that the recipients of 
the honors had no idea what the affair, 
to which they were invited at the Hotel 
Adelphia, was, but they were not left 
long in ignorance once they were seated 
at the beautifully adorned tables. Fully 
160 persons, including all the employes 
of the firm, were present with a number 
of special guests. The latter included 
Benjamin Griscom, George Johnson, 
George W. Reed, Newton B. Eltinge, 
de Forrest L. Bachman, F. X. Van 
Zernkilton, Sr., F. X. Van Zernkilton, Jr., 
and Carl Van Zernkilton, Mrs. Samuel 
Kind, Mrs. Louis Bloch, Miss Hattie 
Gauss, Mr. and Mrs. Oscar Kind and 
Mr. and Mrs. Joseph Halverstadt. 
Philip Kind presided and acted as toast- 
master, 

Following the serving of coffee, Mr. 
Kind introduced Joseph Halverstadt, 
who retired last year after a service of 
42 years with the firm. He extended 
congratulations to Frank Kind and Mr. 
Bloch on their long connections with S. 
Kind & Sons and told interestingly of 
the early days of the firm and of both 
guests of honor. Herbert Wendler, in 
a humorous vein, introduced the newer 
employes. Max Cantor, speaking for 
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the employes, voiced congratulations to 
the guests of honor and presented Frank 
Kind with a handsome reading lamp and 
Mr. Bloch with a gold fountain pen and 
pencil set as tokens of esteem from the 
store personnel. Mr. Bloch also was 
presented with a handsome wrist watch, 
suitably engraved, as a gift from the 
firm. Music enlivened the dinner and 
informal dancing followed. 

Frank Kind’s career is that of a son 
who followed his father in the jewelry 
business. Born in this city and having 
studied in the public schools he joined 
his father, the late Samuel Kind, then 
a wholesale jeweler at 441 Market St., 





LOUIS BLOCH, OF THE WHOLESALE 
DEPARTMENT 


and showed such aptitude for the busi- 
ness and was such a hard and efficient 
worker that under his father’s training 
he learned the business so thoroughly 
that in a few years he was the elder Mr. 
Kind’s valued assistant. In 1896, at his 
suggestion, the firm branched out into 
the retail business, moving its store to 
928 Chestnut St. Mr. Kind’s forte was 
soon seen to be the retail end of the 
business and in the first year of that 
line under his direction, the firm issued 
its first retail catalog, a 32 page pub- 
lication. This became an annual event 
and the number of pages, illustrated 
with everything carried by the house, 
has grown to more than 200 pages in 
recent issues. 

The retail business soon outgrew the 
quarters at 928 Chestnut St. and in 
1904 the firm moved to its present loca- 
tion at No. 1110 on that thoroughfare. 
In 1900 Mr. Kind made his initial buy- 
ing trip abroad and since then has 
crossed the Atlantic more than 25 times. 
In 1915 on the death of Samuel Kind, 
Frank became the head of the business, 
in which he is assisted by his brothers, 
Philip and Oscar. He has a large ac- 
quaintance in the trade and is regarded 
highly by everyone who knows him. 

Mr. Bloch entered the employ of the 
firm as errand boy and after a few years 
at a branch store on N. Eighth St., was 


- being on the firm’s books. 
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transferred to the main store. He was 
barely out of his teens when he sought 
permission to take a sample line out on 
the road and soon worked up a fine 
trade, several of his old customers still 
After several 
years of this work, he with Oscar Kind, 
went into the firm’s wholesale depart- 
ment and both have conducted it since. 
He also has a wide acquaintance and 
many friendships in the trade all over 
the country. 

Mr. Bloch, also is known locally for 
his philanthropy and for many years 
has been connected with the Orphans 
Guardians Association, much of the time 
as a volunteer worker, then secretary 
and more recently as its president. He 
is chairman of the charity committee of 
Checkinah Lodge of Masons. Mr. Bloch 
is married and has a daughter. 








Reports Being Robbed 





Detroit Antique Dealer Tells Police of Visit 
of Armed Bandits Who Escape with 
Valuable Loot 


DETROIT, June 7—Two armed men 
early this week escaped with $1,500 in 
cash and jewelry valued at $15,000 from 
the antique store of John J. Abraham, 
12914 Woodward Ave., according to a 
report made to the Highland Park police. 

Mr. Abraham said the men entered 
with drawn pistols and took the money 
and selected the jewelry, which included 
watches and unset stones, from an open 
safe. The thieves then locked him in 
the basement. His calls for help were 
heard by a woman in an adjoining shop 
and he was released. 








Death of A. E. Baylies 


PHILADELPHIA, June 6.—One of the 
veterans of the retail jewelry trade 
in Bucks county has passed on in the 
death of A. E. Baylies, who for more 
than 50 years had been in the jewelry 
business in Bristol. 

Mr. Baylies was widely known to the 
trade here, especially to the older mem- 
bers, it being his custom to make weekly 
buying trips to this city. 

His son, who has been associated with 
him for several years, will carry on the 
well-established business. 








New Enterprises 





G. R. Gull has opened a jewelry store 
at 231 State St., Madison, Wis. 

Edward K. Thomas has opened a new 
jewelry store at 3 S. Saginaw St., Pon- 
tiac, Mich. 

A jewelry store has been opened by 
A. G. Friske at 3401 North Ave., Mil- 
waukee, Wis. 

The L. C. Leach Jewelry Co. is a 
new concern which has opened a jewelry 
store in the new Chattanooga Savings 
Bank building on Market St., Chat- 
tanooga, Tenn. The incorporators of 
the company are Lewis C. Leach, M. B. 
Logan, Dayle May, Dr. F. J. Hackney 
and Joseph B. Roberts. 
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Alleged Swindler Caught 





Man Charged with Defrauding Jewelers in 
Several States Arrested in 
Rutherford, N. J. 


On Monday morning, the police of 
Rutherford; N. J., captured a man in 
that city, who, it is believed, has been 
swindling jewelers in several parts of 
the country during the past few months. 
The prisoner is said to be the same man 
who, on a number of occasions, has in- 
duced jewelers to hand over watches 
which he pretended he desired to show 
his wife in order to make a selection. 

Several warnings have been issued in 
the columns of THE JEWELERS’ CIRCULAR 
and in each warning, it was emphasized 
that the man invariably used the initials 
“J W.” before his last name. It is re- 
ported from Rutherford that the man 
caught in that city attempted to work a 
scheme on a local jeweler which had 
been used effectively in other cities. 

His usual method was to walk into a 
jewelry store and ask for some member 
of the firm. Invariably the man he asked 
for was out at the time. He would then 
tell the salesman that he was in the 
market for a watch which he was 
anxious to give to his son. After select- 
ing three he would ask the salesman to 
allow him to take them on approval for 
a few hours in order to show his wife. 
As the man was a stranger to the sales- 
man, he was reluctant to grant the sup- 
posed customer’s request. The man, 
however, would point out some other 
salesman whom he would claim knew 
him. The second salesman, of course, 
would state that he did not know the 
man’s name but often would say that he 
thought his face was familiar and that 
he might be a customer who had pre- 
viously visited the store. On this identi- 
fication, the man was usually allowed to 
take the watches. Needless to say he 
never returned. 

On other occasions, he would walk 
into a store and greet the proprietor as 
if he were an old customer of the estab- 
lishment. He would talk of prominent 
citizens and the jeweler was usually at 
a loss to remember where he had met 
the man. Believing, however, that the 
Stranger was a customer of the store, 
the proprietor would sometimes allow 
the man to take watches on approval. 

On Monday, a representative of the 
Pinkerton National Detective Agency 
went to Rutherford from New York 
where he questioned the man who de- 
scribes himself as Walter J. Burkard. 
It was claimed that the man has ad- 
mitted being arrested in St. Joseph, Mo., 
and also having served time for forgery. 

According to the Pinkerton Agency, 
the prisoner has been identified by a 
salesman in the store of Hartdegen, Inc., 
Newark, N. J., and by a representative 
from the Tilden-Thurber Corporation of 
Providence, R. I. Both these concerns 
claim they lost watches through the op- 
erations of the prisoner. 

_ When searched at the Rutherford po- 
lice station, the prisoner, it is charged, 





THE JEWELERS’ CIRCULAR: 


had in his possession a watch which has 
been identified as belonging to a Boston 
concern. This watch, it is said, was sent 
to the Boston jewelry firm by a New 
York watch concern on Sept. 30 last. 

The prisoner, it is charged, has op- 
erated in the trade under the names of 
“J. W. Clark,” “J. W. Schneider,” “J. W. 
Murphy,” “J. W. Gray,” “J. W. Burns,” 
and “J. W. Schaeffer.” 

Any jeweler recognizing the method 
of swindle or the name should communi- 
cate immediately with the Pinkerton Na- 
tional Detective Agency, 154 Nassau St., 
New York, or the office of THE JEWEL- 
ERS’ CIRCULAR. 








Held on Larceny Charge 





Man Who. Posed as a Farmer to Trick 
Jewelers Caught in Indiana 


EVANSVILLE, IND., June 11.—A man 
whose home is said to be at Coffeyville, 
Kan., and who, it is reported, is wanted 
throughout the central western States 
for the alleged operation of a swindle on 
jewelers, was arrested Saturday, on a 
charge of petit larceny and is being held 
in the county jail at Newcastle, Ind., in 
default of bond. 

He was arrested at Cambridge City, 
Ind., accused of fleecing Harold Ratliff, 
a Knightstown, Ind., jeweler out of a 
$65 watch. The date of his arraignment 
in the circuit court at Newcastle has not 
been set. 





A man arrested in Cambridge, Ind., 
last Saturday, is said to be the same 
man against whom a warning was is- 
sued in THE JEWELERS’ CIRCULAR on 
May 31. He usually appeared in jewelry 
stores dressed in overalls and up to the 
time the warning was issued, it was 
known that he had succeeded in getting 
watches from two jewelers in Missouri. 

He usually visited the jewelry store 
dressed as a farmer and showed a cer- 
tain kind of watch which he claimed had 
been caught in a corn shredder. Pre- 
tending that the watch had been given 
to him by his wife as a present, he was 
always fearful that she might learn of 
his accident and was anxious to have the 
jeweler replace it as soon as possible. 

The jewelers whom this man called 
on did not carry the kind of watch 
shown by the man and when the stran- 
ger was informed that the watch would 
have to be ordered, he always asked the 
jeweler to lend him a timepiece until 
the new watch arrived. The jewelers 
who loaned him the watches never saw 
him again. 

Jewelers who have been swindled by 
this method may recognize the descrip- 
tion of the prisoner as the man who vis- 
ited them. He is described as 48 years 
old, standing five feet, seven inches tall 
and weighing about 135 pounds. He is 
slender, has stooped shoulders, and gray 
hair. He also has a scar of about one 
inch, running downward from the corner 
of his left eye, while the second finger 
on his right hand is crooked at the end 
joint. 
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Window Smasher at Work 


Jewelry Stolen by Thief Who Uses a Brick 
to Shatter Glass in New York Store 


Early last Saturday morning a brick 
was hurled through the window of the 
jewelry store of T. Kirkpatrick & Co., 
in the new Ritz Tower building, at 468 
Park Ave., New York, and between 
$4,000 and $5,000 worth of jewelry was 
stolen. At least part of the loss, it is 
understood, is covered by insurance. 

The robbery is believed to have been 
committed some time between 1 a. m. and 
5 a. m. It is reported that a taxicab 
driver saw three men fleeing in an auto- 
mobile but this has not been verified. 

The breaking of the glass was not 
heard by the watchman nor by a tele- 
phone operator who was seated at an 
open window directly above the jewelry 
store window which was smashed. 

The thief not only smashed the win- 
dow but shattered a small case in which 
the jewelry was displayed. Included in 
the loot was a watch worth $1,300 and 
other articles of jewelry. 











New Jewelry Class 





Course for Apprentices to Be Started Next 
September in New York Public School 


A school in which five different sub- 
jects relating to jewelry making will be 
taught, will be opened in New York 
early next September. Two classrooms 
have been allotted in the city owned 
school located at E. 42nd St. and Third 
Ave., where the necessary equipment 
will be installed. 

In this school will be taught setting 
and jewelry making, soldering, piercing, 
filing, ete., polishing and lapping, en- 
graving and chasing, melting, rolling 
and press work. The class will meet 
five days a week from 9 a. m. to 4 p. m., 
and those desiring to register should 
communicate immediately with the 
Jewelry Crafts Association, 48 W. 48th 
St., New York. 

A joint committee composed of jewel-’ 
ers and members of the Board of Edu- 
cation, will be in charge of the appren- 
tice school, which will be conducted 
under the auspices of the Division of 
Evening and Continuation Schools of 
the Board of Education. The committee 
consists of Walter P. McTeigue, J. Mehr- 
lust, J. H. Schaeffer of Shiman Bros. 
Co.; Benjamin Ogush of Katz & Ogush; 
DeWitt A. Davidson of Davidson & 
Sehwab; Meyer L. Robbins of Unter- 
meyer-Robbins & Co.; Nathan Heyman 
of Oscar Heyman & Bros.; Paul Timen 
of the Stap Co.; Ben Cohen of Ben 
Cohen & Bro.; Morris E. Siegel, direc- 
tor of Evening and _ Continuation 
Schools; Francis Mahoney, supervisor of 
the Evening and Continuation Schools 
and Robert S. Tipping, secretary of the 
Jewelry Crafts Association. 

It is expected that in addition to the 
above mentioned courses there will be 
concurrent courses in drawing, lectures 
on jewelry and visits to museums. 
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Auction Law Upheld 





Baltimore Judge Sustains Local Ordinance 
and Holds Auctioneer for Trial 


BatTIMoRE, Mp., June 11.—Validity 
of the local jewelry, auction ordinance 
has been upheld here by Judge Albert S. 
J, Owens, sitting in Criminal Court, as 
‘the result of an indictment brought 
against an auctioneer who is alleged to 
have violated provisions of the ordi- 
nance. An indictment was found against 
the auctioneer and the case was set for 
trial last week. 

A demurrer to the indictment was filed 
by the defendant and for two hours, his 
counsel, former Attorney General Isaac 
Lobe Straus attacked the constitutional- 
ity of the ordinance. The demurrer 
was attacked and the ordinance upheld 
by Assistant State’s Attorney Herman 
Moser and John A. Sherman. At the 
conclusion of the testimony Judge Owens 
dismissed the demurrer and ordered the 
auctioneer to trial on the indictment 
charging him with violating its pro- 
visions. 

Now that the auctioneer is slated for 
trial it is believed that eventually the 
question of the legality of the ordinance 
now declared valid, will reach the Mary- 
land Court of Appeals. The case is 
being watched with interest by jewelers 
who, for years, have been fighting the 
so-called auction evils. 


Jewelers’ 24 Karat Club 


Unusual Program of Field Contests Planned 
for Outing to Be Held June 19 at 
Pleasure Bay, N. J. 


The program describing the games 
which will be staged at the annual out- 
ing and “circus” of the Jewelers’ 24 
Karat Club of New York which will be 
held at Price’s Hotel, Pleasure Bay, 
N. J.. on Tuesday, June 19, have been 
sent to members of the organization. 
After reading the program members 
will still be in the dark as to just what 
the games mentioned are to be and this 
element of surprise the committee feels 
sure will help to make the affair this 
year one of the outstanding events of 
the organization. 

There will be the usual contest for 
the President’s cup, in which competition 
will be limited to members only. One 
other game will be for members ex- 
clusively but in the other five contests, 
_ attending the outing may com- 
pete, 

Predictions of precise poundage of the 
pink “porker” will open the day’s activi- 
ties which will continue until the seven 
act “circus” has been concluded. 

In describing each act in the “circus,” 
the committee has used illiteration in 
such a manner as to make the entire 
Program something of a mystery. For 

iS reason, the jewelers and their 
friends will be compelled to wait until 

day to determine what it is all 
about. 

In the meantime, the outing committee 
headed by P. J. Coffey is closing up on 
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the reservations while “Matt” Stratton, 


chairman of-.the Sports Committee, is 
waiting to “do his stuff.” The other 
members of the outing committee in- 
clude: Sigmund Cohn, John W. Sher- 
wood, W. I. Rosenfeld, Charles W. Som- 
mers, Lester Russell, William E. Staiger, 
Frank C. Osmers and F. H. Osterwald. 

A number of attractive and useful 
prizes will be awarded to the winners of 
the various events. 

The boat carrying the jewelers and 
their friends will leave from the foot of 
Cedar St., Pier 10, North River, at 9 
o’clock sharp, daylight saving time. The 
committee is calling attention to the fact 
that this pier is exceptionally long and 
for this reason, the jewelers should al- 
low themselves plenty of time to nego- 
tiate the distance from the street to 
the boat. 


Killed by a Train 


New York Diamond Dealer Meets Sudden 
Death at Summit, N. J., After 


Leaving Sanitarium 


Joseph Robinson, diamond dealer, 35 
Maiden Lane, New York, and a resident. 
of Asbury Park, N. J., was killed last 
Saturday night by a railroad train at 
Summit, N. J. A JEWELERS’ CIRCULAR 
reporter was informed by Mr. Robinson’s 
legal representative in New York that 
it had not been determined whether the 
diamond dealer accidently fell in front 
of the oncoming train or threw himself 
on the track. 

For some time, Mr. Robinson had been 
confined to a sanitarium in Summit, 
N. J., and on Saturday night, it is under- 
stood he telephoned to his family in As- 
bury Park, stating that he was some- 
what depressed and would probably come 
home. He left the sanitarium and pur- 
chased his railroad ticket to Asbury 
Park when he was killed. It is claimed 
that Mr. Robinson was seen to remove 
his coat and then throw himself on the 
track as the train approached. His 
death was instantaneous and the body 
was badly mangled. The remains were 
removed to Brewster’s Morgue in Sum- 
mit where they were identified. 

Several months ago Mr. Robinson re- 
ported to the police that he had suffered 
a robbery while riding on a subway 
train in New York. At that time, he 
informed the authorities that a wallet 
containing loose diamonds had _ been 
taken from his pocket. Shortly after- 
wards bankruptcy. proceedings were 
started. Mr. Robinson was placed in 
Dr. Prout’s Sanitarium in Summit as 
the result of a nervous breakdown and 
had been confined there almost con- 
tinuously since last December. 

Mr. Robinson was 65 years old at the 
time of his death. He made his home 
in Asbury Park for about eight years, 
coming to New York each day to 
transact business. He was prominent in 
Asbury Park and was associated with a 
number of organizations in that city. 

Deceased is survived by his widow, 
three sons, two daughters, three sisters 
and a brother. 
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Death of H. R. Beguelin 


Member of New York Wholesale Concern 
Passes Away Suddenly from 
Heart Attack 


Henry Robert Beguelin, member of 
the firm of Cross & Beguelin, wholesale 
dealers in watches and materials, 15 
Maiden Lane, New York, died suddenly 
on Wednesday evening, June 6. Mr. 
Beguelin was dining in a restaurant on 
upper Broadway near 72nd St., when he 
was suddenly seized with a heart attack 








THE. LATE HENRY R. BEGUELIN 


and passed away before he could be 
rushed to a hospital. The funeral ser- 
vices were conducted at his late home, 
52 Eighth Ave., Brooklyn, with Rev. 
Samuel M. Dorrance of St. Ann’s 
Church, Brooklyn Heights, officiating. 
Burial was in Greenwood Cemetery. 

Mr. Beguelin was apparently in good 
health and was at his place of business 
on Wednesday. His sudden passing, a 
few hours after he had left his office, 
came as a severe shock to his business 
associates and his many friends in the 
trade. 

Henry Beguelin was a _ native of 
Brooklyn, having been born in that bor- 
ough on Dec. 1, 1880. He was educated 
at the Brooklyn Polytechnic Institute. 

About 20 years ago he came into the 
jewelry trade when he became associated 
with the firm of Cross & Beguelin, of 
which his father was a founder. During 
his connection with the trade, Mr. 
Beguelin was always affiliated with the 
same concern and at the time of his 
death was treasurer. 

The only organization with which Mr. 
Beguelin was connected was the Mon- 
tauk Club of Brooklyn. 

Deceased is survived by his widow, one 
son and a daughter. 








Morris Mallove, a jeweler at 111 Bank 
St., New London, Conn., recently re- 
ported to the police that his automobile 
had been stolen. The car was recovered 
a short time later on an adjoining street. 
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Death of Edward Goldstein 





New York Diamond Dealer Passes Away 
Suddenly in a Metropolitan Hospital 


Edward Goldstein, diamond dealer, 
170 Broadway, New York, died suddenly 
in a metropolitan hospital on May 25. 
Interment was in the new Mount Carmel 
Cemetery, Brooklyn. Services were held 
in the Amsterdam Ave. funeral parlors 
with Rabbi Sunderlin of the 149th St. 
Temple officiating. Both services were 
attended by a large number of members 
of the trade. 

Edward Goldstein was born in Hun- 

ry and was 45 years old at the time 
of his death. He came to the United 
States as a boy and received his educa- 
tion in this country. About 20 years 
azo, he entered the retail jewelry busi- 
ness, opening a store of his own in New 
York. Later he embarked in the whole- 
sale jewelry business, but at the time 
of his death was engaged in the diamond 
business. 

Deceased is survived by his father, 
four brothers and three sisters. 
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Death of J. B. Kirby 


Treasurer of New Haven, Conn., Jewelry 
Concern, Passes Away at the Age 
of 56 Years 


New HAVEN, CONN., June 7.—Follow- 
ing a long illness John Burgis Kirby, 
treasurer of Samuel H. Kirby & Sons, 
well known retail jewelers, 972 Chapel 
St., this city, died here last Saturday 
night. Mr. Kirby lived at 230 Everett 
St., and was one of the most prominent 
business men in New Haven. 

At the time of his death, Mr. Kirby 
was 56 years old. He and his brother 
were the third generation of the Kirby 
family to own and operate the jewelry 
concern of that name. . 














Plans Under Way for Convention of 
New Jersey Retail Jewelers’ 
Association at Asbury Park 
June 24 and 25 


Newark, N. J., June 11.—The annual 
convention of the New Jersey Retail 
Jewelers’ Association will be held in 
Asbury Park on Sunday, June 24 and 
25. The headquarters will be estab- 
lished in the Berkeley-Carteret Hotel 
where the association will hold its annual 
meeting on Monday. 

There will be a banquet Sunday night 
at Sam Reeves’ Sea Girt Inn followed 
by a dance and a banquet Monday night 
at the Berkeley-Carteret. 

Ralph W. Johnson of the Vogue Jewel 
Shop, Mattison, Ave., Asbury Park, is 
chairman of the Asbury Park Committee 
and arrangements have been completed 
for the reception of the members of the 
State association. 

The State jewelers have held their an- 
nual convention in Asbury Park for a 
number of years. : 
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Bronx Jewelers Meet 





Important Subjects Discussed at Monthly 
Gathering Held in Ebling’s Casino 


The Bronx Retail Jewelers Association 
held an unusually well attended meeting 
on Tuesday evening at Ebling’s Casino, 
156th St. and St. Ann’s Ave., Bronx, 
N. Y. As this was the last meeting 
which the organization will hold until 
the first Tuesday in September, it was 
necessary to dispose of a number of 
important subjects. 

President A. Landau presided and 
during the evening the jewelers dis- 
cussed at length the summer outing 
which is being planned in conjunction 
with other organizations represented by 
the Executive Board of Retail Jewelers 
Associations of New York. This outing 
will be held some time during July or 
August. 

A resolution was also passed at this 
meeting to include the Washington 
Heights retail jewelers into the Bronx 
association. The jewelers from that 
part of the city have shown a desire 
to affiliate with the Bronx retailers and 


for this reason the resolution was 
adopted. 
The jewelers also discussed the 
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Capper-Kelly Bill and a questionnaire 
sent out by the government entitled “Do 
Retailers Favor a Price Maintenance 
Bill?” The jewelers felt that the ques- 
tion is of such importance and the ques- 
tionnaire so lengthy that it could not 
be disposed of at this meeting. 

The members also paid tribute to the 
memory of the late Albert Kamp, promi- 
nent jeweler of Ossining, N. Y., who, as 
reported in these columns last week, 
passed away on Wednesday, June 6. 

Phineas Peters, secretary of the 
Brooklyn Retail Jewelers Association 
and Henry Astor of the Metropolitan 
Retail Jewelers Association, were the 
guests of honors at the meeting. 








The Platinum Market 


Nothing transpired during the past 
week to cause any change in the plati- 
num market consequently prices remain 
the same. Inactivity in the market stil! 
prevails and yesterday, (Wednesday) 
prices were still quoted as follows: 


Per Ounce 
TO eT As, Sree $78 
Platinum containing 5 per cent 

SORE 2S his. to spicisnidaomecoate 88 
Platinum containing 10 per cent 

RU NCNNED 5 ho .05.30': osu aa hae ere eeren 
io) eee Ranging from $300 to 310 
POMBUIUNS. 6 06 oid cs Se cad Boeke 56 














FINE GEM SET JEWELRY MADE BY MEMBERS OF THE JEWELRY DEPARTMENT 
OF THE FAWCETT SCHOOL OF INDUSTRIAL ART, NEWARK, N. J. 
(SEE TEXT ON PAGE 53) 
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Orienta P earls, known everywhere as “the jeweler’s 
pearl,” because they are sold only by the best jewelers, have 
earned their enviable position, not through advertising, but 
because of their intrinsic merit. They are made of the best 
materials, no trouble or expense being spared to maintain or 





improve their quality. 


Orienta Peatls and imitation jade combined in strings and novelties 
are creating considerable attention in jewelry circles now. 


\Chuistieg 0. 


on Request 
65 Nassau St., New York, N. Y. 
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All The Vogue CHINESE JANE The Proper Thing 





Bracelets Jade in Varied Shapes Pierced and Carved Through, Rings 

Brooches Carnelian Too, All Made in Bracelet Sets, Cabochon Pendants 
’ Shaped for Ring Stones, and a Large Selection of Brooch 

Earrings Pieces. Necklaces 


WING & COMPANY 


255 Fifth Ave. 2 
Rg 


Chinese Importers and Wholesalers 


New York Lapidary Mills: CANTON, CHINA 


*Phone: Mad. Sq. 0720-0721 











The BUYERS’ DIRECTORY 





Price One Dollar 





The Jewelers Publishing Corp., 239 W. 39th St., New York 
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United States Customs Rulings 





Rulings Fix Tariff Rates on Gold and Platinum Snaps, Racing 
Timers, Pearls Temporarily Strung, Crystal Beads, Etc. 


The United States Customs Court, at 
New York, has ruled during the past 
week upon a number of items of interest 
to the jewelry trade. 


ATOMIZERS 


Atomizers, with gilt metal tops, im- 
ported by the W. T. Grant Co., at New 
York, were taxed by the collector at the 
rate of 60 per cent ad valorem, under 
Par. 399, Act of 1922, as gold or silver 
plated articles. The United States Cus- 
toms Court has just ruled that these 
articles should pay duty at only 40 per 
cent ad valorem, under said Par. 399. 


GOLD AND PLATINUM SNAPS 


Merchandise, imported by the Eu- 
ropean Watch & Clock Co., and invoiced 
as “gold enameled and platinum snaps,” 
were the subject of a tariff dispute de- 
cided against the Government by the 
Customs Court. Chief Justice Fischer 
writes the opinion in this case holding 
these snaps dutiable at the rate of 55 
per cent ad valorem, under Par. 348, 
Act of 1922, rather than at the rate of 
60 per cent, under Par. 399, as imposed 
by the collector. 


RACING TIMERS 


Supporting a protest of Ad. Schwob, 
Inc, of New York, the Customs Court 
finds that items, invoiced as “timers,” 
“racing timers,” “racers,” “stop 
watches” or “sport timers” (with or 
without other words of qualification), 
assessed with duty at $1 or $4 each (ac- 
cording to the number of jewels), plus 45 
per cent ad valorem, under Par. 368, 
tariff act of 1922, should have been as- 
sessed as follows: The movements as 
watch movements at the applicable 
specific rate, according to the number 
of jewels, and the cases at the rate of 
45 per cent ad valorem, as watchcases; 
said cases to be assessed at the dutiable 
value set forth in a stipulation entered 
into between the importers and the Gov- 
ernment, 


PEARLS 


Judge Sullivan, of the United States 
Customs Court, has written a lengthy 
opinion on the classification of pearls, 
graduated, matched and strung in neck- 
lace lengths, for facility in transporta- 
tion only, imported by Kasoff, Chertow, 
Sitzman, Inc., of New York. Duty was 
assessed, upon entry, at the rate of 80 
per cent ad valorem, under Par. 1428, 
Act of 1922. Judge Sullivan points out 
that, in view of a recent decision by the 
Court of Customs Appeals, the lower 
court is unable to hold these temporarily 
strung pearls dutiable at 20 per cent ad 
valorem, under Par. 1429. They are, in 
the opinion of the lower court, dutiable 
as beads at 35 per cent ad valorem, 
under Par. 1403, but, because this claim 
Was not made by the importers the pro- 


test is overruled without the court ac- 
quiescing in the collector’s 80 per cent 
rate. 

It seems that although more than 20 
claims for a lower duty were made by 
the importers, there was no claim for 
duty at 35 per cent under Par. 1403. 
This precludes the court from granting 
relief in this particular case. The prin- 
ciple, as outlined by Judge Sullivan, 
will, however, apply to future entries of 
this class of imports. 


CRYSTAL BEADS, ETC. 


The duty on crystal beads, ete., is 
lowered in a decision by the Customs 
Court granting protest claims of the 
Colonial Bead Co., the India Trading 
Co., Inc., Ferd. Bing & Co.’s Successors, 
Guthman, Solomons & Co., the Long 
Sang To Chinese Curio Co., Rosenberg 
& Co., Theo. L. Stern & Co., Umberto 
Diagonale, the L. Mendelson Co., the 
Victor Co., the American Express Co., 
Franklin Simon & Co., the Titan Ship- 
ping Co., the European Watch & Clock 
Co., Ine., and Geo. S. Bush & Co. Duty 
was levied on the articles, the subject of 
this test case, at the rate of 80 per cent 
ad valorem, under Par. 1428, Act of 
1922. The court, in an opinion by Judge 
Sullivan, now fixes duty as follows: _ 

On crystal beads on strings, 20 per 
cent, under Par. 1429. 

On imitation pearl beads, 60 per cent, 
under Par. 1403. 

On crystal beads and cornelian beads, 
temporarily strung without clasps, 20 
per cent, under Par. 1429. 

On beads temporarily strung, 35 per 
cent, under Par. 1408. 

On amber beads and cut crystal beads, 
20 per cent, under Par. 1429. 

On amber beads, temporarily strung, 
20 per cent, under Par. 1429. 

On onyx tubes and balls, 20 per cent, 
under Par. 1429. 

On beads made of semi-precious stones, 
temporarily strung, 20 per cent, under 
Par. 1429. 

On metal snaps, 55 per cent, under 
Par. 348. ; 

Beads, cut from coral, temporarily 
strung, 20 per cent, under Par. 1429. 

Beads and other forms of coral, cut 
but not set and temporarily strung, 20 
per cent, under Par. 1429. 

Shoe buckles, made in part of base 
metal, not plated, 15 cents per 100 and 
20 per cent ad valorem, under Par. 346. 

Clasps, 55 per cent, under Par. 348. 

Compacts, in chief value of metal, 
gold plated, 60 per cent, under Par. 399. 

Dress buttons, made of glass or paste, 
colored black to imitate jet, 45 per cent, 
under Par. 1411. 

Metal clasps, 55 per cent, under Par. 
348. 

SILVER SHOE HEELS 


In sustaining a protest of the Ameri- 
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ean Express Co., the Customs Court 
finds that fancy shoe heels, composed in 
chief value of silver, set with rhine- 
stones, assessed at 80 per cent ad val- 
orem, under Par. 1428, act of 1922, 
should have been taxed at only 60 per 
cent, under Par. 399 as manufactures 
of silver. 








Annual Vacation Dates for Attleboro, 
Mass., Manufacturing Jewelry 
Concerns 


ATTLEBORO, MaAss., June 11.—The an- 
nual vacation list of the local manufac- 
turing jewelry concerns was announced 
the past week by the local Chamber of 
Commerce, showing that 21 factories 
have enough business on hand to keep 
them operating through the balance of 
the year without closing down for a va- 
cation period. Ten or a dozen others 
have not yet fixed any time for closing, 
the dates being dependent upon condi- 
tions. The list that has been compiled 
through the efforts of the Chamber of 
Commerce is as follows: 

The following factories will close from 
June 30 to July 9: C. H. Allen & Co., 
James E. Blake Co., Thomas Breese & 
Sons, D. F. Briggs Co., George L. 
Brown, H. L. Chandle Carter, Qvarn- 
strom & Remington, D. D. Chain Co., 
Electric Chain Co., Guyot Bros., H. W. 
K. Co., J. & L. Tool Co., D. E. Make- 
peace Co., C. A. Marsh & Co., Harvey 
Clap & Co., Morton Mfg. Co., Mossberg 
Pressed Steel Corp., R. & A. Co., Saart 
Bros. Co., Smith-Richardson Co., Thomae 
Co., Charles Thomae & Son, Union Plate 
& Wire Co., Watson Co. and Bates & 
Bacon. 

From June 30 to July 16: Walter E. 
Hayward Co. 

From July 20 to July 30: Baer & 
Wilde Co., S. O. Bigney Co., L. F. Brown 
Machine & Tool Co., Cooke-Harding 
Chain Co., John A. Cunningham, Dobra 
Bros., J. M. Fisher Co., General Find- 
ings & Supply Co., Leach & Garner Co., 
M. S. Co., R. B. Macdonald Co., Mara- 
thon Co., McRae & Keeler Co., Moore 
Bros., Morse-Andrews Co., F. W. Sadler 
Co., C. O. Sweet & Son Co., Sykes & 
Strandberg, H. E. S. Thompson (if at 
all), F. L. Torrey Co., W. D. Wilmarth 
Co., John Anthony Chain Co., A. H. 
Babcock Co. 

From July 20 to Aug. 6: Bay State 
Optical Co., Canbec -Sales Co., Wells 
Mfg. Co., F. C. Worrall Co., Smith & 
Crosby. 

Week of July 29: Bliss Bros. Co., 
Harold F. Brown, J. T. Healy & Son, 
J. T. Inman, Pitman & Durrell, W. E. 
Richards Co., R. F. Simmons Co. 

From Aug. 3 to Aug. 20: L. G. Bal- 
four Co. 

The following factories do not expect 
to close at all: American Metal Crafts 
Co., Apco-Mossberg Co., Attleboro En- 
gine Turning Co., Attleboro Refining Co., 
A. A. Augat Machine & Tool Co., Thomas 
H. Brennan, D. & M. Enamelling Co., 
Fillkwik Co., General Plate Co., A. S. In- 
graham Co., Jewelers’ Casting Co., Lar- 
son Tool & Stamping Co., the Robbins 
Co., Leavett Bros. 
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| LONDON 


GEMS 


EMERALDS AQUAMARINES 

RUBIES CHINESE JADE 

SAPPHIRES BLACK OPALS 
and other PRECIOUS 


and SEMi-PRECIOUS STONES 


AMERICAN GEM €> PEARL Co. 


Miners : Cutters : Importers 
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Importers and Cutters 


71-73 NASSAU STREET, NEW YORK 


Stones for Costume 


Jewelry 


Carved and Cabochon stones suitable for Rings, Pendants, 

Clasps and Brooches, Usual and Unusual shapes in: 
Chinese Jade—Topaz—Rose Quartz—Amethyst 
Crystal — Chaleedony—Cornelian—Chrysoprase 
Onyx—Lapis—Turquoise—Malachite, etc. 


S. NATHAN & CO., inc. 















————————— 








June 14, 1928 





THE WASHBURN 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ot, 


Now Made in 


16K. WHITE GOLD 
Platinum—18EK—14K—14K E.P.—Sterting 
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18K.White. 18K., 14K., Large and Small Sis 
Descriptive Circular on Application 
and Adjusting a Specialty 
Special Order Work ond Repeiring 


C. IRVING WASHBURN "sf x 


Also 
SAFETY CATCH 


For Brooches, etc. 








The Buyers’ Directory 


Price, $1.00 


Jewelers Publishing Corp. 
239 West 39th St. New York 











Beaded, Silk and Leather Bags 
Sapgmee and Refinished 
AN UNUSUAL SHOP fer the repairing, 
framing and remodeling of high grade bags 
of every description. French bags a special- 
ty. Sterling Frames in stock or made to 
erder. Pocket lighters refinished and re 
covered in leather. 
A. L. WORKMAN, 1 West 34 St. 

Est. 20 Years New York City 








TELEPHONE BRYANT 6367 


HUGO E. FRENZKE 
Jewelry Designing and Modeling 
Special Order Work 


562 FIFTH AVENUE NEW YORK CITY 








Pastor Stop Watch 


Time-piece with % second sweep hand, 
Price $10.00 Net. 


A serviceable stop-watch. 


The Sterling Stop-Watch Co., Inc. 




















Manufacturer 
Ne. 15 E. 26th St., New York, N. ¥. 
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New Mexico Jewelers 





Regional Vice-President Everts Calls Organ- 
ization Meeting at Albuquerque on 
June 15 


DALLAS, TEX., June 11.—Arthur A. 
Everts, former president of the Ameri- 
can National Retail Jewelers’ Associa- 
tion, and now a regional vice-president 
of the association, has sent out a letter 
toa group of New Mexico jewelers, call- 
ing a meeting at the Alvarado Hotel in 
Albuquerque on Friday of this week, to 
form a retail jewelers association in that 
city. Mr. Everts’ letter follows: 


To make the retail jewelry business a 
happy, money-making success will require 
about all the brains in our ancient and_hon- 
orable craft. So recently I spent $150 in 
visiting a certain city in order to get ideas 
from successful jewelers there. 

I wouldn’t take a thousand dollars cash 
for the helpful pointers I got from those 
same fellows. Would you like to have those 
success plans and others, without one cent 
of cost to you? I will be glad to bring them 
to you without expense, if you will meet _me 
at the Alvarado Hotel in Albuquerque Fri- 
day morning, June 15th. - 

There will be a select group of New Mexico 
jewelers to shake your hand, exchange help- 
ful ideas and talk over jewelry store prob- 
lems. Also talk about the benefits which 
might come from organizing the jewelers of 
New Mexico so that we can swap success 
ideas every year.. It’s easy to read about 
money-making plans in the jewelry journals, 
but thundering hard to carry them out. You 
must hear the fellow who put the thing 
over tell about it enthusiastically, and get 
the confidential things he couldn’t write 
about. 

Please write me today on the inclosed post- 
card, if you can be on hand. If yours was a 
one-man shop you could make money _ locking 
the door and hanging out a live wire sign 
“Gone to the Jewelers’ Conference.” 

Will surely be glad to see you, shake your 
hand, see your grin and give you any good 
pointers that I have. I'll wager that I'll 
get a thousand dollar idea from you, too. 

Hoping to see you, 

I am yours to help, 
ARTHUR A. EVERTS, 
Regional Vice-President, 
American National Retail Jewelers’ Associa- 
tion. 








Celebrate Eightieth Anniversary of 
Prominent North Attleboro, Mass., 
Manufacturing Jeweler 


NoRTH ATTLEBORO, MAss., June 11.— 
Sunday, June 3 was the 80th birthday 
anniversary of the birth of Clarence W. 
Fisher, one of North Attleboro’s oldest 
and most prominent jewelry manufac- 
turers, and in honor of the occasion Mr. 
and Mrs. Harry W. Fisher entertained 
at a family dinner party in the new 
Hixon Hotel. Present at the dinner 
were Mr. Fisher’s four sons and 
daughters—Harry W. Fisher, of the 
manufacturing jewelry concern of Swift 
& Fisher; Elton B. Fisher, associated 
with his father in the manufacturing 
jewelry concern of E. I. Franklin & Co.; 
Mrs. Jane F. LeStage, wife of Donald 
LeStage of the O. M. Draper Corp., Inc., 
manufacturing jewelers, and Mrs. Maude 
F. Tweedy, wife of John E. Tweedy of 
Cheever, Tweedy & Co., manufacturing 
jewelers. The family of each of the 
children were also members of the din- 
ner company, four generations, “from 
eight to eighty,” joining in the celebra- 
tion of the happy occasion. 

The guest of honor, who is head of 
the E. I. Franklin & Co., is one of the 
Pioneer jewelers of New England, one 
of the old school who served an appren- 
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ticeship, became a journeyman and later, 
a manufacturer. He is widely known 
throughout the. jewelry trade of the 
country and is still active in the affairs 
of the concern, visiting the factory every 
day. He is held in very high esteem by 
his business associates, his employes and 
the townspeople in general. He was the 
recipient of numerous remembrances of 
a substantial character, as well as con- 
gratulations and felicitation of many 
friends. 
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New England Jewelers’ Golf Associ- 
ation to Hold Annual Meeting 
June 24 and 25 


HARTFORD, CONN., June 11.—The an- 
nual meeting of the New England Jewel- 
ers’ Golf Association will be held June 
24 and 25 at the Shenecosset Golf Club, 
New London, Conn., and members of the 
association have been notified of the 
dates and have received copies of the 
tournament schedule, which is as fol- 
lows: 

JUNE 


SUNDAY, 24—-MoRNING 


Qualifying round, Medal Play. 

The best eight gross scores to qualify for 
First Division. 

The next best eight gross scores to play in 
Second Division, and so on. 

SUNDAY, JUNE 24—-AFTERNOON 

First round, Match Play. 

First Division to play scratch. 

All others at three-quarters of the difference 
in handicap, half strokes or more to count 
as a whole stroke. 

Tournament Meeting—Sunday Night, 8 P. M. 

Monday, June 25—Morning 
Semi-finals. 

Monday, June 25—Afternoon 
Finals. 


A banquet will be held at 8 p. m. on 
the evening of June 25 at which time the 
prizes will be distributed. The tourna- 
ment schedule also gives a list of rules, 
a list of the winners in 1927 and a list 
of the former meets of the club. 








Death of Joseph Lawton 


Los ANGELES, June 9.—In the death of 
Joseph Lawton, which occurred here re- 
cently, Los Angeles jewelers all feel 
that they have lost a close friend and 
that the world has been deprived of one 
whose presence in any community adds 
much to the dignity and pleasure of 
those with whom he came in contact. 
Mr. Lawton practically retired two years 
ago. He was suffering with asthma and 
felt that he could not attend to business 
handicapped with this ailment. He tried 
many treatments and while he got some 
temporary relief, he failed to find any- 
thing that would effect a cure. He be- 
came worse a few weeks ago and passed 
quietly away June 1, in the evening. The 
interment was at Mountain View Ceme- 
tery Saturday afternoon, and the quan- 
ties of flowers and the large number of 
mourners attested the great esteem in 
which he had been held. 

Mr. Lawton had been in Los Angeles 
for about 40 years, nearly all of which 
had been spent in the jewelry trade. He 
was associated with the old Whitney 
Jewelry Co. for many years. He became 
identified with the Brock & Co. house, in 
which he held stock. He also was asso- 
ciated with G. F. Hambright, in the dia- 
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mond and jewelry business and later 
with other houses. 

‘Deceased was about 60 years old and 
is survived by his widow. 








Death of E. A. Horstmeyer 


St. Louis Retailer Succumbs to Injuries 
Received in Automobile Accident 


St. Louis, June 8.—Members of the 
trade heard with regret this week of 
the sudden death by accident of Edward 
A. Horstmeyer, retail jeweler, 5958 
Easton Ave. With his family and some 
friends he toured last Sunday to Jeffer- 
son City, Mo., the State capital and 
driving home, the car skidded and was: 
overturned, pinning him down and in- 
flicting injuries which caused his death 
at St. Mary’s Hospital, in Jefferson City, 
where he was taken. His wife suffered 
a fractured arm and a daughter was 
cut and bruised while three friends in 
the car were badly shaken up and 
bruised, but none seriously injured. 

The remains were sent here for inter-. 
ment and the funeral was attended by 
members of the trade, who had known. 
him in business. 











District Club of Ohio Retail Jewelers” 
Association Will Hold First 
Banquet July 11 


AKRON, OHIO, June 8.—More than 75: 
retail jewelers of Summit and four ad- 
jacent counties comprising the new dis-~ 
trict association recently organized by 
the Ohio Retail Jewelers Association, 
will attend the first banquet of the or- 
ganization at Youngs Hotel, near here, 
on July 11. Plans were made this week 
at a meeting of the July committee. 
which was in session at Portage Hotel.. 

A round table discussion of credits and; 
advertising will follow the dinner and a. 
program of entertainment will be a fea-. 
ture. Summit,.Medina, Portage, Stark 
and Wayne counties are represented in 
the newly formed association. 

The committee in charge includes C. 
F. Motz, chairman; Kurt Arnold, H. F. 
Pitkin, W. T. Morgan, E. W. Chamber- 
lin and Jack Moore. 








Creditors Start Bankruptcy Proceed~ 
ings Against Russell Jewelry 
Co., Syracuse, N. Y. 


Utica, N. Y., June 7—An involuntary 
petition in bankruptcy was filed in the 
Federal Court, here yesterday, against 
the Russell Jewelry Co., Inc., 335 S. 
Salina St., Syracuse, by Ben Morse with 
a claim of $3,000; Michael Levy, $500; 
and Bonner Mfg. Co., $500. 

Judge Cooper appointed Albert T. 
Jennings of Fulton, receiver under a 
bond of $15,000. 

A compromise on the basis of 30 cents 
on the dollar is pending according to 
papers filed by attorneys, Tracy, Chap- 
man & Tracy of Syracuse. The court 
appointed T. Eugene Hitchcock, Denni- 
son Richmond and James G. Wendell, as 
appraisers. 
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Closing Sessions of Wholesalers’ Convention 





Meeting in Indianapolis June 4 and 5 One of Most Successful in History of Association—Djs. 
cussions of Important Trade Questions—Resolutions Adopted 


INDIANAPOLIS, June 7.—The 21st an- 
nual convention of The National Whole- 
sale Jewelers Association which closed 
Tuesday afternoon after the election of 
officers, was one of the most successful 
in the history of that organization. This 
seemed the unanimous opinion of every- 
one present, members and_ visitors. 
Every session was fully attended and 
the interest of those present was very 
apparent from the careful attention 
shown and the spirited manner in which 
members took part in all of the dis- 
cussions. 

On the program there were just 
enough formal talks to bring out mem- 
ber discussions. Some real information 
and many helpful ideas were brought 
_ out in this manner to the profit of those 
attending. 

The spirit that prevailed, in the con- 
vention was that of cooperation among 
the members, the sincere desire to bet- 
ter conditions in trade and the earnest 
desire to cooperate with all branches of 
the trade to bring about these results. 
Many were heard to say that this was 
one of the most helpful conventions they 
had ever attended and it was the general 
opinion that the discussions were of un- 
usual merit. 

Members were present from every sec- 
tion of the country, from New England 
to California, Minnesota to Texas, and 
represented thoroughly the wholesale 
jewelers of the country. Headquarters 
of the convention were in the Claypool 
Hotel and all sessions of both days were 
held in the Palm Room on the ninth 
floor of the hotel. 


The report in the last issue of THE 
JEWELERS’ CIRCULAR gave only a brief 
review of the Monday afternoon and 
Tuesday sessions. On Monday afternoon 
a report of the Overhead Expense Com- 
mittee was made by Jacob Engel of J. 
Engel & Co., Baltimore. Charts contain- 
ing detailed overhead figures for the 
ealendar or fiscal year 1927, were dis- 
tributed. Mr. Engel gave such explana- 
tion of the figures presented, as was nec- 
essary to aid in their understanding. 
These figures and statistics were care- 
fully collected and segregated in a scien- 
tific manner, and while not all inclusive 
or at all conclusive, they furnish a satis- 
factory gage of the activities of the or- 
ganization. The weak spots were shown 
and they prove a valuable addition to the 
means for operating on a profitable and 
efficient basis. Mr. Engel urged mem- 
bers to aid in future compilations by 
furnishing figures to this department of 
the association. Comments on the re- 
port brought out the facts, that bad 
debts are twice what they should be, the 
wholesaler is carrying accounts longer 
than before and while the overhead is 


far from satisfactory, it is low in com- 
parison with many of the other indus- 
tries. 

At the conclusion of this report and 
resulting comments, Mr. Petersen intro- 
duced Felix H. Levy, Esq., of New York 
city. Mr. Levy has served as counselor 
to the association since 1914, and was 
formerly Special Assistant to the United 
States Attorney General. Mr. Levy’s 
address was “The Capper-Kelly Bill and 
the Price Cutting Situation.” The 
speaker has been engaged in investigat- 
ing price cutting and related matters 
for the past 35 years and his address 
showed him to be highly versed in the 
subject. 


ADDRESS OF FELIX H. LEVY 


Mr. Levy took up the topic of Price- 
Cutting from its beginning in 1911 and 
introduced in chronological order, ex- 
tracts from decisions of the Supreme 
Court pertinent to the subject under 
consideration. 

Mr. Levy advocated the adoption by 
manufacturers, of a definite resale price 
maintenance policy, such policy to be 
based upon definite decisions of the 
Federal Courts which clearly authorize 
the same. He read extracts from court 
decisions which show that a manufac- 
turer has the right to announce his 
suggested resale prices and to declare 
that he will refuse to make further sales 
of his products, to any customer who 
disregards such suggested resale prices. 
He gave actual illustrations of how this 
policy is being utilized by leading man- 
ufacturers in other industries and with 
the fullest success, in checking price- 
cutting practices in their industries. He 
read to the convention, circulars now in 
actual use by several prominent corpo- 
rations in other industries, and which 
circulars had been written by Mr. Levy, 
wherein these manufacturers in the 
plainest language denounced the prac- 
tice of price-cutting as being a de- 
moralizing practice which injures every 
branch of the industry; and announced 
that they would refuse to make further 
sales to any customers who disregarded 
the resale prices suggested in such cir- 
culars. Mr. Levy called attention to the 
fact that it had been the experience of 
these corporations not only that the 
price-cutting conditions were corrected, 
but also that such policies resulted in 
great advantage to the particular man- 
ufacturers, because of the favorable im- 
pression produced upon the jobbing cus- 
tomers of such manufacturers, by this 
exhibition of enterprise and progressive- 
ness upon the part of the manufac- 
turers. 

Mr. Levy then gave many actual in- 
stances showing the need of proper and 


expert supervision in carrying out such 
policies. He mentioned the Ingersgojj 
Watch Co. case where in the laudable 
effort of that company to check Price. 
cutting, the .Federal Trade Commission 
found that it had overstepped the legal 
limitations; and consequently issued ap 
order forbidding the further practice of 
the particular policy which had been 
adopted by the Ingersoll Co. He algo 
mentioned other similar cases for the 
purpose of pointing out the need of 
proper care and supervision in the ex. 
ecution of these policies; but added that 
if proper attention be given to the legal 
limits thus mentioned, actual experience 
had shown that such a policy could be 
carried out with complete effectiveness 
and with complete observance of all 
legal requirements. 


Mr. Levy then dealt with the subject 
of manufacturers refusing to sell their 
goods to “wholesale-retailers” and said 
that it was not lawful for wholesalers 
to cooperate with manufacturers in the 
effort to induce the latter to refuse to 
make sales to “wholesale-retailers”; but 
that it was entirely lawful for a manv- 
facturer, acting upon his own initiative 
and without any cooperation with whole- 
salers, to announce and carry out a 
policy of refusing to make sales to 
“wholesale-retailers.” Similarly, that it 
was entirely lawful for a wholesaler, 
acting upon his own initiative and not 
in cooperation with anyone else, to re 
fuse to make any purchases from a man- 
ufacturer whose policy it is to sell to 
“wholesale-retailers.” 


Mr. Levy denounced the practice of 
price-cutting in the strongest language 
and quoted from a decision rendered 
by Mr. Justice Oliver Wendell Holmes, 
wherein Justice Holmes spoke of price- 
cutting thus: 


“I cannot believe that in the long 
run the public will profit by this course, 
permitting knaves to cut reasonable 
prices for mere ulterior purposes of 
their own, and thus to impair, if not 
destroy, the production and the sale of 
articles which it is assumed to be de 
sirable the people should be able to 
get.” 


Prolonged and hearty applause was 
accorded to Mr. Levy upon the com- 
pletion of his remarks. This was fol- 
lowed by numerous inquiries from the 
floor of the convention, for elucidation 
by Mr. Levy of many points relating 
to the legality of the procedure govern- 
ing this subject. On account of the keen 
interest which was shown in this part 
of the program, the other topics which 
had been scheduled for the afternoon 
session were omitted. A rising vote 0 
thanks was given to Mr. Levy for his 
splendid contribution. 
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At the banquet on Monday night at 
which President Petersen presided, as 
reported last week, Archibald Silverman, 
of Silverman Bros., Providence, enter- 
tained in his happy way with a list of 
stories. Others called upon who re- 
sponded with short talks or good stories 
were: Joseph Reagan, George Edwards, 
B. J. Doyle, Ed Craft, Henry W. Thresh- 
er and E. W. Reynolds. 

While the men were thus entertained 
the ladies of the convention were served 
with dinner in the Pink Room, after 
which they attended a theater party. On 
Tuesday luncheon was served for the 
ladies at the Country Club, followed by 
a motor sight-seeing trip through the 
city and visits to various points of 
interest. 

Tuesday 

The first question on the program, 
Tuesday, was, “Should Greater Emphasis 
Be Placed on Profits and Less Attention 
Be Devoted to Volume?” W. C. Harris, 
of Norris, Alister-Ball-Bridges Co., Chi- 
cago, was asked to lead this discussion. 
Mr. Harris stated that their experience 
had been that the volume can be in- 
creased without neglecting profit, that 
looking after either should not interfere 
with the other, but in no case would he 
advise cutting profits to secure volume. 
He mentioned in this connection the 
beneficial effect of the recent policy 
adopted for the sale of watches and the 
benefits received without the loss of 
volume. 

The next speaker was H. W. Burdick, 
of Cleveland. He could see nothing in 
the subject for discussion. Profits are 
essential to business. He said when he 
built his home he first laid a good foun- 
dation and when the house was put up 
he put the front of the house in front 
and the back of the house in the rear. 
Business should be built the same way, 
he declared. 

George Edwards, of Kansas City, said 
that few realized how much greater vol- 
ume had to be secured to make up the 
difference when an extra 5 per cent is 
given to secure a certain business. Every 
house should know its cost of doing busi- 
ness and the margin on very few lines 
would permit extra discounts and leave 
a Margin over the cost. With the ten- 
dency toward greater cost of doing busi- 
hess with decreased volume it is neces- 
sary to watch the profit as well as the 
volume, 

President Petersen called attention to 
and deplored the tendency in all trades 
toward increasing volume at the expense 
of profit. 

The president then requested H. L. 
Carpenter, of the Albert Walker Co., 
Providence, R. I., to come to the plat- 
form. He received a hearty reception. In 
Introducing him Mr. Petersen stated that 
the next speaker was a man who became 
famous over night through the writing of 
a book, “Albert Walker, Orders” and it 
a pleasure to introduce Mr. Carpen- 

Mr. Carpenter confessed to writing 
the book and was now prepared to suffer 
the penalty. When he had concluded his 
Temarks he received the greatest ovation 
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accorded any speaker of the convention. 
His address was as follows: 


ADDRESS OF H. L. CARPENTER 


I am guilty, as charged. Please make the 
punishment as light as possible. It is my 
first offence. 

It is an illuminating experience to break 
into print. 

A man in Providence asked one of my 
friends—‘“‘Do you think he really did write 
it himself?’”’ 

My friend brought it along as a compli- 
ment, but I have been trying ever since to 
figure out just what sore of a moron he 
used to think I was. I don’t know yet 
whether it was a knock or a boost. 

My father used to tell about a boy in the 
country where he came from, who made 
himself a fiddle. The half-wit of the town 
asked him if he made it “all out of his own 
head” and was tcld “Yes, and I have wood 
enough left to make another.” 

Whether the ivory holds out remains to be 
seen; but I would certainly like to do an- 
other if it turned out half as pleasant an 
experience as this one. And one of the most 
satisfactory results has been the many mes- 
sages of commendation received from re- 
tailers. We hoped the wholesalers might ap- 
prove but could not feel sure about the re- 
tailers. 

One of them did tell one of our salesmen 
that it sounded “kind of foolish,” but we 
feared somebody might make the mistake of 
thinking we were trying to be humorous. 

When I went to school we used to have 
declamation days when the boys and girls 
were given opportunity to show their powers 
of oratory. One day I spoke a piece by 
John G. Saxe, who was rated as a humorist 
by our fathers. 

The first verse was something like this— 

“My dear young friend whose shining 

wit sets all the room ablaze, 

Don’t think yourself a lucky dog for all 

your funny ways, 

But learn to wear a sober face. Be 

solemn if you can. 

’Tis such a very serious thing to be a 

funny man.” 

With that advice in mind, and omitting 
all levity I. would paraphrase it as follows: 
“Take my advice. When you start out 

to set the world afire, 

Don’t ‘pull a bone’ by failing to stop, 

listen and inquire. 

If you want your cash to double, make 

or retail if you can, 

But if you ‘yearn for trouble—become a 

middleman.” 

When we sent the booklet our purpose 
was a local one. It was intended as a Decla- 
ration of Rights. Our rights with our custom- 
ers. We aimed to say “Lay off the rough 
stuff until you are ready to play fair your- 
selves.”” Because we have found that the 
retailers who are most insistent in their 
demands for good behavior from the jobbers 
are as a rule the very ones who give to the 
wholesalers only what they have to, and only 
at cut prices so far as they find it possible. 
At least that is the way it is in New En- 
gland. Please remember that it is to this 
class only that the following remarks are 
intended to apply. 

As soon as we started to broadcast we 
began to receive cards and letters saying 
the reception was satisfactory at more dis- 
tant points. We were surprised and pleased 
by this. Then it was suggested that we make 
a little talk at the convention, and we were 
amused; but after thinking it over decided 
to try it once. 

When the special notice came along. men- 
tioning our address we were amazed, and 
when reading further we found that “many 
excellent suggestions” were expected, we were 
paralyzed. 

I showed it to the boys and they looked 
pretty down-hearted. One of them _ said 
“What are you going to do now?” 

I told them there seemed only one thing 
to do. That so much kindness had gone to 
my head and I seemed to be living in a sort 
of rarefied atmosphere. That this was the 
first time a lot of people had come forward 
and insisted on endorsing one of our notes, 
and it was too good to pass up. That I was 
going to ride high, wide and handsome on 
this colud of good will until June 5, then 
ine down and probably find that I was “all 
wet. 

“On the morning of June 5,” I told them, 
“IT will rise early, be shaved by the prison 
barber, eat a full meal and walk with a firm 
step to take my medicine.” 

You remember the Irishman who fell from 
the high building, and as he passed the third 
floor was heard to say, “Now for a domned 
good boomp.” 

That is us. We are now on the way down. 
We “passed by your window,” and are about 
to make a forced landing somewhere. 

Reform means various thing to different 
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people; but there is always one thing it 
means to some retail jewelers. 

In New England some of them are 
descended from Revolutionary heroes, but 
their technique is somewhat different. In 
the old days the patriot came in and seized 
his musket, bade his wife good-bye, and 
lined up with the other Minute Men behind 
a stone wall. He heard the order of his 
commander :—‘“‘Don’t shoot ’till you see the - 
whites of their eyes. Don’t hurry, wait.” 

Nowadays the brave retailer rushes in 
and grabs his bag. “Where are you bound?” 
asks Friend Wife. 

“To the retailers’ convention. General 
Doyle has declared war on the jobbers, and 
every retailer must be in on the grand 
slam.” 

He lines up with his brother retailers and 
receives his orders. 

“Don’t wait for 
Shoot.” 

After a while somebody asks what all the 
shooting is about. “Oh! That is only the 
retailers holding their annual spring war on 
the jobbers. Don’t take it too seriously. 
They will declare an armistice before the 
autumn trade starts ia, and probably a 
moratorium after Christmas.” 

In the old days they let Paul Revere beat 
up the bushes for the Minute Men, and help 
to start the war; but he never could get 
away with it now. Not at this convention 
anyway. 

You know what he was. A retailing man- 
ufacturer. Or was he a manufacturing re- 
tailer? At all events he made silverware and 
sold it to the consumer. That is one step 
worse than the silverware men are now. 
They cut the jobber out but he also excluded 
the retailer. 

And in spite of his motto “From me to 
you” look at the prices of his goods now. 
Did you ever try to buy a Paul Revere piece? 
But of course the inflated prices are due to 
handling by the middlemen. 

You cannot make an omelette without break- 
ing eggs, and some of the retailers think 
the first thing necessary to jewelry reform 
is to break a few jobbers’ heads. 

Some of them have a mistaken impression 
that the wholesaler is the niblick of the 
jewelry game. They are a little ashamed 
to have him in the bag at all, but hardly dare 
to start without him. As a matter of fact 
a good many of them never would have been 
able to start without him. 

They never want to use him unless they 
are in a hole, a trap, the rough or the mud. 
And then when they “flub” the shot they 
damn the club. 

They are wrong. The jobber is a fine de- 
pendable midiron. The manufacturer is the 
driver. The retailer is the putter. 

If the manufacturer will get away to a 
fair distance and leave the ball anywhere 
near the fairway, the jobber can be de- 
pended on to lay it on the green in two, 
for a par four or birdie three, if the retailer 
is on his game. 

That is our idea of cooperation. The 
manufacturer never trying to reach the green. 
The wholesaler content to lay it up for the 
retailer to hole out, and the retailer never 
trying to go back and steal the middleman’s 
approach. 

Somebody saw Mr. Doyle mentioned in our 
booklet, and asked if we were going to the 
convention to try and take a fall out of 
him; and that brings. two more Irishmen 
into the story. 

Kelly was very much interested in the 
westward flight across the Atlantic, and when 
it was safely accomplished, in his admira- 
tion for Capt. Fitzmaurice he became very 
much inspired. In fact, practically saturated. 

Overhearing a remark by Murphy he im- 
mediately sprang to the defence of his hero, 
but Murphy packed too good a wallop for 
him, and after a lively scrap he floated away 
to dreamland, and took the full count. 

He drifted back in time to hear Murphy 
say, —‘“Now if there is anny other young 
man in the house that doubts Fitzmaurice 
is the best flier that iver came West across 
the Atlantic, let him step forward and state 
his objections.’ 

Kelly dusted himself off, and took stock 
of the net results. “One black eye,” he said, 
“one bloody nose, three teeth — a split 
lip and a skinned knuckle, and all for the 
most laudable purpose of finding that my 
frind, Mr. Murphy agreed with me perfectly 
all the time.” 

Far be it from me to try and start any- 
thing with Mr. Doyle. He is too well fur- 
nished with courage, energy, ability and 
resources of other kinds. 

It is true that we told him it was doubt- 
ful if he would be able to get the boys out 
of the trenches very soon, and we asked 
him one or two questions; but the things he 
said to the retailer conventions in New En- 
gland made him look better than ever, and 
I am sure we are ir full sympathy with his 
objectives, and ready to do everything we 


anything whatever— 
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pone to help translate them into definite re- 
sults. 

But there was a definite subject assigned 
to me, and it is only fair to mention it be- 
fore finishing. 

What should be the attitude of the whole- 
saler toward sales to the consumer? 

Whoever framed that question did a good 
job. 

Attitude is position, gesture, or state of 
mind. The attitude of the wholesaler to- 
ward sales at retail should in my opinion 
be one of stern disapproval. 

It is one of the evils of the business. I 
believe there are only three worse ones, 
—sales at retail by manufacturers—sales to 
the retailer by manufacturers—and sales at 
cut prices by anybody whatsoever. 

Eliminate these last three and you will 
have little trouble in reforming the first one. 

All we ask or need is fair play. So let 
us start with a platform like this. 

Ist. We disapprove retail sales by the 
wholesaler. 

2nd. We are willing and anxious to 
reform. 

3rd. Our reform will necessarily be 
delayed until certain obstacles are re- 
moved. 

4th. We have a plan to offer, which 

might be helpful if found worthy of a 

trial. 

I feel sure the wholesalers will aprove the 
first plank in this platform. Lately I have 
been tollowing with some care the advertise- 
ments in the jewelry publications, and have 
found an epidemic of the statement, ‘Co- 
operating with the Jewelers Trade Associa- 
tion.” 

Just what does it mean? 

The retailer would like to have it mean 
a promise not to sell at retail, but they tell 
me they are not optimistic enough to believe 
that is what it does mean. Let me quote 
from a retailer’s letter. He says, ‘‘No doubt 
Mr. Doyle is after one of the evils of the 
jewelry business, but I fear some of his 
loudest supporters are after orders.” 

He then goes on to quote his experience 
with a wholesaler who professed one thing in 
his advertisements, and practised another in 
his business, showing that in the long run 
the retailer will size us up by what we do 
and not by what we say; and when you ad- 
vertise ‘Co-operating’” he knows you may 
be simply assuming an attitude. 

All right. Let it stand that way. The 
first plank calls not for action, but simply 
for an attitude of disapproval. 

Now one step further. “We are willing 
to reform.” We not only disapprove the 
condition, but we are anxious to see the 
remedy applied. 

Nobody wants normal, regular, healthy 
conditions more than the wholesaler. He is 
the connecting link, and if things are not 
pulling right he is sure to get pinched or 
twisted. He is the shock absorber of the 
jewelry industry and if the going is rough 
he fels it for fair. He is the Belgium of the 
business world, and if war starts, a lot of 
it is fought on his soil, at his expense, and 
over his mangled form. So he wants peace, 
not war. Regularity, not derangement. 
Orderly government, not anarchy. 

He has everything to gain in following 
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an established rule, and will be glad to 
follow it so long as it guarantees his estab- 
lished place in the scheme of distribution. 

We see many champions springing up to 
safeguard the interests of the retailers, but 
the jobber is usually found not to have a 
friend in the house. He must rally to pro- 
tect his own rights or he will be sunk with- 
out a trace. 

I believe it is well within the truth to 
say that if the jobber can be guaranteed all 
his legitimate business he will gladly sur- 
render all the rest. 

Now in the campagin to end war in the 
jewelry business it is very repugnant to the 
jobber to be placed in the position of ‘“‘hold- 
ing out” something. He craves peace and 
harmony, but fears his peace may come 
only acter his burial. He wants to turn the 
other cheek, but can still feel the sting on 
the first one. He is willing to give up his 
coat, but wonders who will settle his hospital 
bill if he gets pneumonia. He would go the 
seccnd mile, but it was a long and lone- 
some walk back the last time he did it. He 
longs for the millennium when the prophet 
says “The wolf and the lamb shall feed to- 
gether, and the lion shall eat straw like the 
bullock.” After taking a straw vote among 
the lions he finds they do not yet favor that 
diet. 

The other part is coming rather better. The 
wolf and the lamb are feding together in 
the jewelry pasture, but the lamb seems 
pretty nervous. He has to watch his step 
very closely, and is not getting much 
nourishment. 

The wholesaler is afraid he is cast for 
the role of lamb, and he fears the roast if he 
slips in his part. 

Who wants to be a lamb, anyway? 

Will Rogers says disarmament conferences 
are all right as long as we have plenty of 
ships: to sink, but when ours are all sunk 
they fall flat. On the assumption that he 
is right I advise the wholesale jewelers not 
to promise too easily. Do not sink all your 
ships for the sake of looking munificent or 
philanthropic. Save some assets for trading 
purposes. We are willing to bargain fairly, 
but we cannot afford any more donations. 

It is unnecessary for me to tell you the 
obstacles in the way of a full agreement. 
You know them better than I do. Tney exist 
in all branches of the business, and before 
we can remove ours we must have some 
guarantee of a corresponding removal by 
the manufacturers and retailers. 

They include selling to the wrong people, 
and at wrong prices. Unfair differentials in 
prices and discounts. Credits too long, too 
large, and too _ loose. Price cutting and 
seeking cut prices. You know the rest. 

Here is a neat one we meet in New En- 
gland. lFerhaps you do not have it anywhere 
else. 

A manufacturer makes a line for the re- 
tailers direct, but finds the going a little hard. 
So he gets a line or two from other manufac- 
turers who sell the jobber, and together they 
make him a successful business. Of course 
the fact that he cuts prices on the side lines 
is a minor detail. Another cute habit he 
has is consigning the side lines with large 
return privileges to some retailers, and 
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getting the same privilege himse 
side line manufacturers. elf trom the 

Some years ago I argued thi 2 
the head of one of the side line makers Mt 
got very small satisfaction. I found . 
were on the side lines, and not in the eav® 
at all. He said they had done it on 
many years and did not see how to stop j 
even if it was unjust to regular wholega “ 
from whom he got the most of his busines 
The concern, by the way, is one from — 
you all buy a lot of goods, as we do pg 
Perhaps they have reformed, but if go the 
never took the trouble to tell us go. 9 

One of the questions Mr. Doyle wants 
settle is “What is_a wholesaler?’ When he 
gets that settled I would like to haye hin 
find out what this manufacturing, jobbing 
ote mS = know whether he ee 
,00t-legging jobber or a _ hi-jackin 
facturer. . += 

Let me quote three recent instances which 
show why the retailers need to wash their 
own linen before they devote themslyeg ty 
purifying .the wholesalers. 

A New England dealer in diamonds and 
diamond jewelry has been receiving memp. 
randum orders from an old established high 
grade retailer, but never succeeded in com. 
pleting the sales. He mentioned this to the 
retailer and was frankly told that it was 
their habit to get goods from his and othe 
wholesale concerns, show them to the custom. 
er and after selection was made to turn the 
order over to be made by our friend the 
previously mentioned hi-jacking manufae. 
turer. 

This retail concern was one of our cus. 
tomers for many years, but we lost them 
because we did not care to meet that kind 
of competition. 

The second case is that of a man who was 
at one time our largest customer. He gent 
us word that he intended to get a special 
discount. Then before we could discuss the 
matter telegraphed us for an immediate yes 
or no. We telegraphed back, requesting a 
conference, and the next day received his 
a that he had bought and we were too 
ate. 

We never have received another dollar of 
his business, although he acknowledges freely 
that he likes our line better, and that we 
gave him better service and more accom- 
modation. 

He recently told one of our men that he 
always meets every cut, and expects his 
jobber to make it up to him. At the same 
time he took pains to send in word of his 
high personal regard for our salesman and 
ourselves. Probably his brotherly love ex- 
plains why he treats us so well. 

The third case is a credit matter. 

A customer who had always discounted 
made a change, buying out his partner, after 
which he stopped payments entirely, making 
no explanation or request. We said nothing 
until the account became somewhat overdue 
on regular time. 

We then asked for a check for overdue 
bills. No answer. 

After another month we again mentioned 
the matter, asking again for a payment, and 
requesting the privilege of having our draft 
honored if we did not hear from him in 
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sr waiting two weeks with no 
10 days. Atirwarded the draft, and it was 
ansWed. He then wrote us requesting 
eer time which we allowed. ; 
pet another month he paid up in full in 
ary, but now tells our salesman he did 
Jamvrike the draft idea and has concluded 
~ puy from fewer wholesalers. 

We are used to things like these, and do 
not usually think them worthy oi: mention, 
but when after this sort of thing they go 
to their convention and decide what our sins 
re, and what the penalty shall be, it re- 
ae us of that old line from Kembie, 
“Perhaps it was right to dissemble your love, 
put why did you kick me down stairs? 

They tell us how much profit they must 
have to cover their overhead, and then brag 
to us of the lines they can buy at an ad- 
yance of 10 per cent over our cost. They 
must think our overhead is all underneath. 

Then they ask us if we ever retail any- 
thing. It is for such reasons as these that 
I feel like advising the wholesaler not to 
sink a ship till he sees the fuse burning to- 
ward some of theirs. 

In correspondence with Mr. Doyle we re- 
cently suggested a plan that seemed to us 
to have some promise of success, if it were 
tried, and which we thought would be a de- 
cided step in the right direction. It is em- 
bodied in our fourth and last plank. 

This plan we think if carried out, would 
automatically heal much of the present fric- 
tion, and might show results sooner than 
some others. 

Let a campaign of propaganda be started 
on a slogan something like this: 

“Charge the buyer what he ought to pay.” 
The continued life and health of our in- 
dustry demands that no buyer shall receive 
a price lower than that to which he is right- 
fully entitled, in the class to which he be- 
longs. If he is a consumer he should pay 
the retail price. If he is a retailer he should 
never receive a manufacturer’s price. If the 
wholesaler falls from grace and sells an 
article at retail, let it be only at a fair and 
proper retail price. The proper differentials 
can be easily shown to those who need the 
instruction. 

I am informed by retailers that they would 
not worry about jobbers competition if they 
were assured that a correct price was 
charged. In fact I believe the wholesaler 
would soon lose his retail trade if he charged 
a retail customer a retail price. But if each 
class followed the rule, he would have it re- 
placed by something better. 

Under the operation of this rule the re- 
tailer would return to the jobber, where he 
belongs, on whom he ought to depend, and 
by whom he can best be served. 

It is not a hopeless job. It would restore 
the proper balance of trade. It would pro- 
vide a living chance for us all. Perhaps 
in less time than some other plans. 

I conclude with this brief summary as a 
Suggested statement of the wholesaler’s posi- 
tion on retail sales. 

We disapprove retail sales by wholesalers. 
We hope for reform and are willing our- 
selves to reform. 


We cannot accomplish our own reform 
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without similar correction of abuses by the 
other branches of the trade. 

We believe the general reform can best be 
accomplished by a rigid adherence to the 
following principle— 

Always charge the buyer what he ought to 
pay. . 

Quite a lengthy discussion followed 
this talk, on the subject of “The Whole- 
saler’s Attitude Toward Retail Sales.” 

Adolph Possin, of Milwaukee, brought 
up the question of serving consumers 
sent to a wholesale house by retail jewel- 
ers. He said it was difficult to decide 
upon a policy in this regard because 
many retailers insist on the practice and 
others condemn it. 

Herbert Schwab, A. G. Schwab & 
Sons, Cincinnati, thought the practice a 
bad one and not to be encouraged. The 
customer becomes familiar with the 
wholesale house and salespeople there 
with not always the most satisfactory 
consequences. 

Marcel Marabeau, Lissauer & Co., 
New York, said they frequently get let- 
ters from jewelers near New York ad- 
vising that a customer will call while 
in the city and they made it a practice 
to give their best service and charge ac- 
cording to instruction from the jeweler 
but even in this way they are frequently 
embarrassed because customers feel they 
are to get wholesale prices and complain 
at the prices the jeweler has suggested. 

A. C. Becken, of Chicago, stated that 
his house had very little experience along 
this line, that he did not believe the prac- 
tice was common in Chicago. 

Morris Cohn, who recently succeeded 
to the wholesale business of the Edward 
Lehman Jewelry Co., Denver, felt grati- 
fied to speak on this subject as most of 
his years had been spent in the retail 
business and his four months as a whole- 
saler had given him a chance to under- 
stand the wholesaler’s position. In his 
opinion there should be nothing about a 
wholesale house to even suggest retail- 
ing. “You can’t carry water on both 
shoulders.” Be either a wholesaler or 
retailer was his advice. 











































































69 


Tuesday Afternoon 


The report of the Special Committee 
on Terms was submitted Tuesday after- 
noon. This was read by Chairman W. 
W. Hamilton. It was the recommenda- 
tion of the committee that there should 
be some adjustment of present terms in 
order to bring those given by the whole- 
salers to conform with the terms received 
by wholesalers from manufacturers. 
Its report was accepted subject to 
further consideration by the Advisory, 
Board. 

The report of Treasurer L. P. White 
was then read, showing a very substan- 
tial balance in the treasury. The report 
was accepted. 

Brief discussions of the questions, “Do 
Missionary Salesmen Benefit the Whole- 
saler?” “The Exclusive Agency Plan” 
and other questions of interest to the 
wholesalers were then indulged in. 

Regarding the place for holding the 
22nd annual convention no preference 
was expressed but a very positive ex- 
pression was given regarding the time. 
The next convention will be held in June, 
and the plan of selecting a meeting place 
by the Executive Board will continue. 

H. W. Burdick, chairman of the reso- 
lutions committee, then submitted its 
report and read the resolutions prepared. 
Each resolution was acted upon when 
read. 

Resolutions 

Resolutions expressing appreciation of 
the efforts of Joseph Reagan and his as- 
sociates of the Baldwin Miller Co., to- 
ward the success and pleasure of the 
convention. 

Felix Levy of New York was thanked 
for his sacrifice in coming to the conven- 
tion and giving the members the benefit 
of his counsel on important questions. 

Resolutions of tribute and sympathy 
were adopted upon the death of S. H. 
Clausin, Minneapolis, L. M. Sigler, Cleve- 
land, and Carl Smith of Boston, all char- 
ter members of the association. 

A resolution indorsed the Jewelers 
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Protective Union, commending its efforts 
to effect consolidation with other organ- 
izations in the trade for the registration 
and protection of salesmen for crime 
prevention and prosecution and recom- 
mended that as soon as possible a fund 
for the payment of rewards to anyone 
aiding in the detection, arrest and con- 
viction of anyone attacking, robbing or 
attempting to rob a salesman or any 
member of the Jewelers Protective 
Union. 

Following the adoption of the resolu- 
tions a very heated discussion ensued on 
whether wholesalers should sell at whole- 
sale prices to watchmakers, or anyone 
who does not maintain a stock of jewelry 
for sale. This was led by Edward 
Filholm, of Benj. Allen & Co., Chicago. 

E. W. McAllister, president of the 
Manufacturing Jewelers Board of Trade 
and Edgar Docherty of William C. 
Greene Co., were called upon and made 
short talks. 

Report of Nominating Committee was 
made by William Cooper and the officers 
as named were unanimously elected as 
reported last week in THE JEWELERS’ 
CIRCULAR. They are as follows: Presi- 
dent A. C. Becken, Chicago; first vice- 
president, Robert L. Coates, Philadel- 
phia; second vice-president, Jacob Engel, 
Baltimore; treasurer, L. P. White, Phila- 
delphia, (reelected); secretary, George 
A. Fernley, Philadelphia, (reelected). 

Those chosen on the executive commit- 
tee include: H. L. Carpenter, Emil 
’ Freyer, W. W. Hamilton, Joseph B. 
Bechtel, W. C. Harris, W. J. Ward and 
H. H. Kiger. A. C. Possin was de- 
signated to fill the unexpired term of 
Jacob Engel which runs out in 1929. 


A. C. Becken, the newly elected presi- 
dent, was escorted to the platform and 
William Cooper, past president, with ap- 
propriate words inducted him into office 
and presented him with the gavel of the 
organization. 


Mr. Becken made a short speech of ac- 
ceptance and pledged his best efforts. 
He then presented the other newly elect- 
ed officers, who briefly thanked the mem- 
bers for the honor conferred. All were 
given ovations. 

After this ceremony President Becken 
called upon Woodward Booth, manager 
of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association, 
who expressed his great pleasure at be- 
ing present and noting the good feeling 
which prevailed and stated that this was 
one of the best conventions he had ever 
attended. 

At.this point William R. Cooper, of 
Minneapolis, requested the floor and in 
well chosen words presented to the retir- 
ing president, R. J. Petersen, a beautiful 
sterling silver set consisting of a tea set, 
tray, bowl and a pair of candlesticks. 


Visibly moved, Mr. Petersen accepted 
and thanked the association for this ex- 
pression of friendship and said that 
while retiring as president he would 
continue to serve the organization to the 
utmost of his ability. 

The convention then adjourned. 
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Wholesalers and Manufacturers Meet in 
Indianapolis, June 6 and 7, Following 
Annual Convention of N. W. J. A. 


INDIANAPOLIS, June 7.—Following the 
21st annual convention of the National 
Wholesale Jewelers’ Association, a two- 
day conference of wholesalers and manu- 
facturers was held in the Palm Room 
of the Claypool Hotel. The conference 
was called by B. J. Doyle, sponsor of 
the Jewelry Trade Association, and in 
response to his invitation representa- 
tive members of the trade were present 
from all sections of the country. 

Attendance was by invitation only at 
all sessions, and only wholesalers pre- 
senting cards were permitted to attend 
the final session this afternoon. 

Wednesday morning the meeting was 
addressed by Mr. Doyle, who explained 
the purpose of the conference. Short 
talks were also made by A. C. Becken, 
E. L. Hayek, George Gambrill, Taylor 
Strawn and Niles Robertson. 

In the afternoon Dr. Herbert Hess, 
of the merchandising department of 
Whorton School of Finance and Com- 
merce of the University of Pennsyl- 
vania, and H. H. Kynett, member of the 
Atkin-Kynett Advertising Agency, de- 
livered very interesting and instructive 
talks. At 8.30 Wednesday night, Alvin 
E. Dodd, secretary of the Retail Dry 
Goods Association, discussed the bene- 
fits of organization in business. 

Thursday morning a most excellent 
address was delivered by E. St. Elmo 
Lewis, chief of the marketing staff of 
National Service, Inc. Following his 
address was one by Herbert P. Sheets, 
secretary-treasurer of the National Re- 
tail Hardware Association, who told of 
the benefits that have come to the hard- 
ware trade through the efforts of their 
efficient organization. 

The closing talk of this session was 
made by W. Calver Moore, general man- 
ager of the Keystone Publishing Co. 

The afternoon session of Thursday 
was strictly executive. It was at this 
session that plans were discussed for the 
organization of the wholesalers into a 
wholesale jewelry trade association to 
cooperate with a similar organization of 
manufacturers, to be considered within a 
fortnight. Nothing definite concerning 
the plans of organization or its functions 
were brought out at the meeting, but it 
was voted that Mr. Doyle select a com- 
mittee of 12 who will formulate a plan 
of organization, by-laws, etc., and this 
report will be submitted for considera- 
tion by the wholesalers selected to be- 
come members of the new organization. 








The jewelry auction sale, held at the 
J. Herbert Hall Co.’s store at 96 E. 
Colorado St., Pasadena, Cal., brought a 
close to the company’s 15 years of suc- 
cessful jewelry business at that store. 
The company is now concentrating all 
its activities on its fine new store at 
348 E. Colorado St. 
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Hold Annual Meeting 





Members of Credit Jewelers’ Association of 
Chicago, Elect Officers and Adopt 
Code of Ethics 


CHICAGO, June 8.—The Credit Jewel. 
ers’ Association of Chicago held its 
second annual meeting and election of 
officers on Monday evening at the Palmer 
House. By a unanimous vote Charles 


CHARLES BAUMRUCKER, PRESIDENT- 
ELECT 


F. Baumrucker, of the Jones & Baum- 
rucker Co., was elected president; 
Charles LaFleur, of L. Basch & (Co, 
vice-president; George O. Appel, Marks 

Bros., secretary, and L. Litt, of the Litt 

Jewelry Co., treasurer. The board of 

directors consist of the officers and the 

following members: Clarence Olsen, of 

Olsen & Ebann; William E. Renick, of 

the Renick Jewelry Co., and Ira Van 

Valkenburg, of the Van Valkenburg 

Jewelry Co. 

One of the important features of the 
meeting was the adoption of a code of 
ethics. Included in the code was the fol- 
lowing: . 

The purpose of this organization is 
to promote good-will, truth in news- 
paper advertising, higher merchan- 
dising ideals, and to encourage @ 
spirit of friendliness and cooperation 
throughout the entire jewelry indus- 
try. 

During the past year the officers of 
the association have done considerable 
work and devoted a great deal of their 
time to the organization, and much credit 
is due them for the success. 








John R. Roof, who opened his jewelry 
store in the Central building, Massena, 
N. Y., on Saturday, May 12, 1917, has 
been celebrating his 11th anniversary: 
He started his career as a jeweler, 8% 
ing to Massena from St. Johnsville 
where he associated with his brother- 
in-law for several years. 
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Homer’s, diamond merchants and 
jewelers, have opened a downstairs store. 
It is the only basement store to be 
started by jewelers in this city. 

H. R. Page of M. S. Page Co. attended 
the. convention in Indianapolis. His 
prother, E. S. Page, has gone to the 
Smoky Mountains for a brief vacation. 

The wholesale jewelers have ill 
agreed to close their offices from June 
15 to June 19 over Bunker Hill Day, 
which is a public holiday hereabouts. 


Arthur Stern, president of the Massa- 
chusetts and Rhode Island Retail Jewel- 
ers’ Association, who has been ill with 
grippe for the last two weeks, has re- 
covered and is back at business. 

Paull & Sawyer, watchmakers, moved 
into their new offices in the Jewelers’ 
building, this week. The premises have 
been artistically decorated in French 
gray. Nathaniel I. Goodman also has 
taken space in the same quarters. 

The Boston & Maine’s new station wi!l 
have the Telechron clock system in- 
stalled. Nine such timepieces will be 
installed, two with marble dials in the 
concourse, three in the arcade, two in 
the waiting room and one each in the 
stationmaster’s office and in the travel 
bureau. 

Six auctioneers were refused licenses 
to hold jewelry auctions after Com- 
missioner of Police Wilson had referred 
their applications to the Boston Better 
Business Bureau last week. The bureau 
investigated the applications and found 
them to be undesirable cases. Already 
there are a number of auctions being 
held in this city, but these are judged to 
be legitimate. The bureau is also send- 
ing out a questionnaire to jewelers re- 
garding the advertising of silver candle- 
sticks which are filled with pitch or iron 
rods. The question is whether these 
should be advertised as silver candle- 
sticks, 

John F. Oakes, for many years em- 
ployed at the Waltham watch factory, 
died last week. He leaves a brother, 
Edwin E. Oakes of Waltham. He was 
a member of Prospect Lodge, ‘I.0.0.F. 
Burial took place in Mount Peake 
Cemetery. Mrs. Charlotte E. Waltér, 
also an employe of the factory, died at 
her home after a short illness. She had 
lived in Waltham for more than 40 
years. The death is also announced of 
Henry H. Cook, who was with the fac- 
tory for more than 50 years. He left 
there in 1915 and opened a store in his 
home in Orleans. After the death of 
his wife, who was Elizabeth Lord, he 
moved to Sandwich where he_ passed 
away. He was 80 years of age and was 
for many years a member of the Isaac 
Parker Lodge, A. F.& A. M. He served 
in the Civil War, and also belonged to 
the Lancers for a great number of years. 
Mr. Cook, who was employed by the fac- 
tory when it started, was one of the 
finest dial painters in the country. 
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More than 300 members and guests 
of the Smith, Patterson Co. Benefit As- 
sociation gathered at the Twentieth Cen- 
tury Club Thursday night for the annual 
entertainment and dance of the associ- 
ation. The hall was attractively deco- 
rated for the occasion and the program 
presented by members of the association 
was one of the most elaborate in its his- 
tory. Among those who contributed of 
their talent to the program were: Miss 
Rose Bushman and Merton Lovell, vocai 
soloists; Joseph Drouin, ukulele soloist; 
Miss Irma Brown and Joseph Canning 
who gave an exhibition of glide danc- 
ing, and Miss Lillian Morrison, solo 
dancer. Perhaps the hit of the evening 
was the impressionistic Hawaiian dance 
in native costume, as presented by How- 
ard Preston. There was general danc- 
ing at the conclusion of the program 
and a buffet luncheon was_ served. 
Prizes were awarded for elimination and 
spotlight dances. John C. Hass was 
general chairman, assisted by: Rose 
Bushman, entertainment; Howard M. 
Preston, Joseph Canning, Ruth Cotton 
and Irene Fourtin, tickets; and D. 
Joseph Manning, refreshments. James 
Kingman is president of the association, 
D. Joseph Manning, secretary, and 
George Saunders, treasurer. 








New England Notes 





Ettie Moston has filed a trade cer- 
tificate at the Lynn, Mass., City Hall 
as proprietor of the Midget Jewelry 
Store opened at 404% Union St., Lynn. 

William M. Thayer, jeweler, is mov- 
ing his stock of goods from the Levy & 
Sleeper Block, Main St., Belfast, Me., 
to 109 Main St., Belfast, where he was 
formerly located. 

Ralph T. Larchar of Larchar-Branch, 
Inc., Webster, Mass., is chairman of the 
special committee for the observance of 
the 90th anniversary of the Webster 
Congregational Church. 


Clifford S. Stafford, for many years 
associated with the jewelry and gift 
shop of P. G. Ellsworth, Burlington, Vt., 
will open a jewelry store in the Buzzell 
Block, Stowe, Vt., during the latter part 
of June. 


Fred Marsden, Main St., Monson, 
Mass., whose stock was recently de- 
stroyed by fire, plans to open another 
jewelry store in the A. R. Brown block 
at Monson, about July 1. Alterations 
and improvements are now being made 


.to the premises. 


Clinton Barnard, jeweler, 148 Main 
St., Milford, Mass., sustained a severe 
loss by smoke and water in the fire 
which badly damaged the block and 
stores in the business district of Mil- 
ford on June 7. The cause of the blaze 
has not been determined. Losses are 
partly covered by insurance. 

Mason & Dube, Inc., jewelers, Fall 
River, Mass., have been incorporated 
with a capital stock of $5,000. There 
are 50 shares of preferred stock, with 
par value of $100 each. The directors 
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are: President, Edward F. Mason; 
treasurer, William J. Dube, 55 Middle 
St., Fall River, and Carl A. Ferry. 


Herbert C. Branch, member of the 
firm of Larchar-Branch, Inc., jewelers, 
Main St., Webster, Mass., was a member 
of the committee which supervised the 
construction of Webster’s new $1,000,000 
town hall, auditorium and junior high 
school. Mr. Branch has been associated 
with the school board for many years. 


State Senator Arthur A: Crafts of 
Maine, head of the firm of Arthur A. 
Crafts & Co., importers of diamonds, 
plans to present to Columbia Lodge, A. 
F. & A. M., of Greenville, Me., one of 
the finest Masonic Temples in New Eng- 
land to be erected at a cost of about 
$60,000. Excavation has already started 
under the personal direction of the Hon. 
Mr. Crafts, who will also supervise the 
entire work on the structure. The 
temple will occupy a five-acre tract lot 
which extends from West St. to the 
shore of Moosehead Lake at Greenville. 


In order to provide more floor space 
for the merchandise of the American 
Supply Co., the Amsco Realty Co., has 
purchased from Barnard Press, the five- 
story brick building at 88 Front St.,. 
Worcester, Mass., and adjoining three- 
story brick building at 11-19 Church St., 
according to an announcement of William 
D. Kelleher, president of both com- 
panies. The deal involved $1,000,000. 
The concern was formerly located on th: 
property just purchased. They will take 
possession of the premises about Oct. 1. 
The company does an extensive jewelry 
business. 








Plainville 


Cliff Whiting, of the Whiting & Davis 
Co., is on an extended business trip for 
the concern to the Pacific Coast, where 
he expects to remain several weeks. 


Archie Clark, Western representative 
of the Whiting & Davis Chain Co., of 
this town, is leaving that concern July 
31 to become interested in a selling 
agency of non-competing lines. 


Alexander Emerson has the sympathy 
of a large circle of acquaintances in the 
death of his wife, Mrs. Sarah E. Emer- 
son, in her 75th year. Mrs. Emerson had 
been ill a long time following a shock. 


Charles A. Whiting, of the Whiting & 
Davis Co., has just returned from a six 
weeks’ business and pleasure trip to Eu- 
rope. He sailed from New York on 
April 14 on the steamship Leviathan 
arriving at Cherbourg April 20. From 
there he took train to Paris, where he 
spent two weeks visiting factories and 
the retail market. From Paris he went 
to Pforzheim, Germany. There he vis- 
ited August Elsasser who was a former 
superintendent of the Whiting Chain 
Co. From Pforzheim, Mr. Whiting went 
to Gablonz, Checho-Slovakia and also 
visited Prague, after which he returned 
to Paris. He reports having found busi- 
ness conditions in Germany much im- 
proved since his trip a year ago. 
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The International Ring Co. has been 
succeeded by the Premier Mfg. Co. 

The Inlaid Co., Inc., has been suc- 
ceeded by the Inlaid & Optical Co., Inc. 

John Kelso, of Dorrance St., was a 
business visitor in Boston and vicinity 
the past week. 


Mr. and Mrs. Eustace Grees have 
opened their summer home at Point 
Judith Beach for the season. 

Mr. and Mrs. Erling C. Ostby and 
daughter are at their home in this city 
after an eight months’ tour of Europe. 

J. Thos. Smith, brocading, engine turn- 
ing and engraving, 167 Chestnut St., will 
close his place of business on June 29 
and will reopen July 16. 

Gregor Krichbaum left last week for 
a short business trip to New York city 

-.and--Philadelphia for T. Krichbaum & 
ra Olean: | 
»- Phe Best & Standard Tool Co., 71 
~ Ridge St.; is owned and operated by An- 
:-thony Frasosi, according to his state- 
ment filed at the city clerk’s office. 

A mortgage against property of Ern- 
est F. Rueckert at Melrose St. and Lex- 
ington Ave., for $3,000 has been dis- 
charged by B. L. Taylor. 

Mr. and Mrs. Frederick B. Thurber 
were among the guests at dinner on the 
steamship Ile de France in New York 
last Thursday evening. 

The George E. Darling Co., manufac- 
turer of rings, has moved from 21 to 55 
Eddy St. into larger and more commodi- 
ous quarters. 

Mr. and Mrs. Eugene V. Elsbree left 
last week for Buttonwoods on Green- 
wich Bay to open their summer home 
for the season. 

Ellis W. MacAllister, of the Irons & 
Russell Co., has returned from an ex- 
tended business trip through the Middle- 
West. 

Newton P. Hutchison was one of the 
winners in the qualifying round of the 
1928 Rhode Island Country Club golf 
championship on Saturday. 

A marriage license was issued the past 
week from the city registrar’s office to 
Herbert F. Willis and Miss Janet McP. 
Davidson. 

Mr. and Mrs. Jacob Ernstof the past 
week announced the engagement of their 
daughter, Miss Celia Ernstof to Walter 
Adler. 

Martin P. Feeney has furnished the 
design and received the contract for the 
official badges for the municipal celebra- 
tion at Bristol, R. I., on Fourth of July. 

Arthur E. Whittum was granted a 
marriage license from the city regis- 
trar’s office the past week, the bride-to- 
be being Miss Elizabeth D. Nettleton. 

J. W. Schulze, president and treas- 
urer of the Alfred Vester & Sons, Inc., 
is on an extended business trip in the 
interests of the concern. 

Charles A. Russell, of Irons & Russell, 
was elected a trustee at the 91st annual 
session of the Rhode Island Universalist 
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Convention held in the First Universalist 

Church here the past week. 

Otis Bros. Co. have purchased the 
tract of land with buildings at the corner 
of Oliver and Blackstone Sts. and have 
given a mortgage of $30,000 to the In- 
dustrial Trust Co. 

Mr. and Mrs. Edward N. Cook have 
returned from a two weeks’ fishing trip 
at Squa Mountain, Moosehead Lake, Me. 
While there they stopped at the Squaw- 
mount Inn. 

The annual outing of the Boston Store 
Employes Association will be held July 
11 at Rocky Point, the general committee 
for which is headed by John Davidson, 
superintendent of the store. 

Report was made to the police last 
week that a building at 21 Turner St., 
belonging to the Peerless Paper Box Co., 
of 55 Pine St., had been broken open 
and property valued at $25 stolen. 

The C. Sydney Smith Co. has removed 
its plant from 95 Chestnut St. where it 
has been located for upwards of a quar- 
ter of a century to the corner of South 
and Hospital Sts. 

William A. Viall and Willard C. Dart, 
of this city, summer residents at Saund- 
erstown, are among the organizers of 
the Saunderstown Yacht Club just 
formed there. 

The will of the late Horace Remington 
was proved in Municipal Court here last 
week and the Rhode Island Hospital 
Trust Co. named executor, under bond 
of $70,000. 

Frank DiMeo, of Johnston, a member 
of the manufacturing jewelry concern 
of DiMeo Bros. of 4 Tower St., was 
granted a personal discharge in bank- 
ruptcy last week by Judge Letts in the 
United States District Court. 

Leonard T. Fitton, a graduate of the 
Rhode Island School of Design and now 
in the estimating department of the Gen- 
eral Bronze Corp., was married last week 
at Astoria, L. I., to Miss Constance 
Streeter. 

Abe Kestenman, of Kestenman Bros., 
was among the manufacturers from this 
city in attendance at the annual conven- 
tion of the National Wholesale Jewel- 
ers’ Association at Indianapolis last 
week. 

William H. Foley, receiver in bank- 
ruptcy of the Endivory Corp., manufac- 
turers of celluloid novelties, at 293 
Thurbers Ave., is receiving sealed bids 
for the entire plant at his office, 1008 
Turks Head building. 

The petition of Hagop S. Avakian, 
formerly conducting a manufacturing 
jewelry business at 19 Calendar St., this 
city, as the Hope Mfg. Co., for a dis- 
charge in bankruptcy was granted last 
week by Judge Letts in the United 
States District Court. 

A contract has been awarded for a 
one story and basement addition to the 
plant of the Kenney Mfg. Co., 609 Wel- 
lington Ave., Auburn. It is to be of 
brick, concrete and steel construction, 62 
feet by 122 feet eight inches at an es- 
timated cost of $45,000. 

Land’s End, the summer home at New- 
port, of Former Governor R. Livingston 
Beeckman, a director of the Internationa! 
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Silver Co., is being opened for the seq 
son and Mr. and Mrs. Beeckman wh 
have been in Europe for nearly a a 
are expected in a few days. ; 

Among the members of the official 
party from Rhode Island to the Repub. 
lican National Convention at Kansas 
City this week are Mrs. Mary EF. Sha 
a delegate-at-large and Joseph P. Bur. 
lingame and Henry D. Sharpe, alter. 
nates. . 

At the 160th Commencement of Brown 
University held last Monday, Martin § 
Fanning, a former manufacturing 
jeweler, was one of the aides on the 
chief marshal’s staff and Frederick A 
Ballou, Jr., of the B. A. Ballou & (Co, 
Inc., was marshal of the fourth division, 

Twenty-five automobiles conveyed the 
office and factory forces of the Liver. 
more & Knight Co. to Chopmist Inn last 
Saturday for the annual outing of the 
concern. A baseball game, in which the 
factory force defeated the office team 3 
to 0, field events, dinner and dancing 
featured the affair. 

The open golf tournament at the Meta- 
comet Golf Club in East Providence was 
run off last Saturday without a hitch 
and with a large field of contestants, 
Among the players were: Louis F. 
Rosenberg,-Samuel H. Workman, Eben 
F. Wilde, Howard Clery, Edward Clery 
and H. A. Boss. 

A banquet and theatre party was held 
the other evening by six of the members 
of the Shartenberg Co.’s ladies’ bowling 
team. The party left the store at Paw- 
tucket at the close of the day and came 
to this city to a restaurant for dinner 
and then went to the theatre. Miss 
Mary Messier is credited with the high- 
est score of the group. 

The annual election of officers was 
held the other night at the regular 
monthly business meeting of the Outlet 
Buyers’-Managers’ Club, held at the 
Narragansett Hotel. The following 
were elected for the ensuing year: Presi- 
dent, D. W. Edwards; vice-president, B. 
Markowitz; secretary, D. H. Mylott; 
treasurer, Joel Pincus; installation offi- 
cer, J. E. Edelstein. 

Announcement was made here the past 
week that Major John J. Collins, with 
the Ostby & Barton Co., who is com- 
manding officer of the anti-aircraft bat- 
talion of the 243rd Coast Artillery of 
the Rhode Island National Guard, will 
be one of the assistants to Major D. M. 
Ashbrdige, 11th Coast Artillery, in the 
annual tour of duty of the National 
Guard Coast Artillery units at Fort H. 
G. Wright, N. Y., this month. 

A charter has been granted under the 
laws of Rhode Island by the Secretary 
of State to the Lacquer Sales Corp. to 
be located in this city which will mant- 
facture and deal in enamels, lacquers 
and similar products. The authorized 
capital consists of $33,000 and 300 shares 
of common stock without par value. 
Amedio Nordillo and Carlo Nordillo of 
East Providence, Lawrence H. Simon 
of New Bedford, Mass., and Charles E. 
Kapstein of Providence are the incor 
porators. 

Albert Phetteplace for many years 4 
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polisher in manufacturing jewelry 
lishments of this vicinity, died last 
week at his home in Pawtucket in his 
qth year. He was the second last sur- 
yivor of eight brothers who enlisted in 
the Union forces during the Civil War 
and serving in the Signal Corps was 
one of the first signal men to receive the 
message from Washington that peace 
had been declared. A son, one brother, 
two sisters and two grandchildren are 
pis survivors. A 

An antique shop specializing in Italian 
articles has been opened at 59 Bellevue 
Ave. Newport, to be known as “Chez 
Dreux,” by Mrs. David W. Boyd. 

Arthur Henius was reappointed last 
week by Mayor James E. Dunne as a 
member of the Zoning Board of Review 
for one year. 

William G. Lind was chairman of the 
committee for the Father and Son ban- 
quet of St. Andrews Chapter of All 
Saints Memorial (Episcopal) Church 
last week. 

Among the marriage licenses issued 
from the office of the Providence city 
registrar last week was one to Vincenzo 
Grossi and Miss Lucia D. Torre. 

The case of J. Briggs & Sons Co. 
against F. E. Ashmun Co., which was 
on the trial docket of Superior Court, 
was passed the past week for reassign- 
ment. 

The case of the B. B. Jewelry Co., ap- 
pellant, against Lorenzo Van Allen, 
which was on the docket of the Superior 
Court for a hearing, was passed the past 
week, when called, for a reassignment. 


Charles Shartenberg, of the Sharten- 
berg & Robinson Co., turned in the low 
card in the qualifying round for the 
Pawtucket Golf Club championship last 
week, when he negotiated the 18-hole 
journey in 80 strokes. 

Woodward Booth, manager of the New 
England Manufacturing Jewelers’. and 
Silversmiths’ Association, was among 
the local attendants at the annual con- 
vention of the National Wholesale Jewel- 
ers’ Association at Indianapolis this 
past week. 

Rhode Island was represented last 
week at the quarterly meeting of the 
New England Council, which met at 
Woodstock, Vt., by Henry D. Sharpe, 
president of the Brown & Sharpe Mfg. 
Co. and chairman of the Rhode Island 
Council. 

James P. Felch and A. DeLuise, doing 
a manufacturing- jewelry business at 9 
Calendar St., under the firm style of the 
Premier Mfg. Co., have dissolved part- 


boss 
estab 


nership by mutual consent, Mr. Felch 


selling his interest to Mr. DeLuise who 
will continue the business as before. 


_ Eric Steinhauer, 73 years of age, liv- 
Ing at 232 Reservoir Ave. and for sev- 
eral years an employe of the United 
Wire & Supply Co., 1497 Elmwood Ave., 
dropped dead while waiting for an elec- 
tric car on his way to work the other 
morning. Death was due to natural 
cases, 

Edmund C. Mayo, president of the 
Gorham Mfg. Co., is one of the advisory 


board organizing the second New Eng- 
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land Aviation Conference, to be held in 
Boston on the 21st and 22nd of this 
month it was announced last week. 
Howard Cooney of Boston is chairman 
and former Gov. John G. Winant of 
New Hampshire is among the members. 

A. Leon Laycock, salesman for the 
Fulford Mfg. Co., reported to the police 
a few days ago that a sample case con- 
taining photograph sample catalogs, 
price book, order book, sample cards, 
samples of findings, etc., all valued at 
$100, had been stolen from his automo- 
bile while it was parked in Exchange PI. 
Some of the property bore the stamp 
“Fulford Mfg. Co.” 

A break into a shed owned by H. A. 
Green & Co., manufacturers of shoe 
ornaments at 28 Walcott St., was dis- 
covered the other night when Patrolman 
Joseph Plant found an iron wheelbarrow 
containing a quantity of brass trim- 
mings standing in the gutter in River St. 
Thomas Shanley, a member of the firm, 
identified the brass as belonging to the 
concern and valued it at about $12. An 
investigation is being made. 

The police of this city are endeavoring 
to locate a leather case containing 
watches, watch bracelets, both for men 
and women, all to the value of $297.50, 
reported to have been stolen from the 
possession of Joseph S. Forgue, a sales- 
man for E. H. Johnson & Co., pear! 
manufacturers, 91 Sabin St. He left 
the sample case in his automobile in 
front of 33 Federal St. while he went 
into the building to make some collec- 
tions and upon his return the case was 
missing. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Messrs. Hess 
and Wiener, of Hess & Wiener, Inc., 
New York city; Mr. Brown, of Stein & 
Ellbogen*Co., Chicago; Mr. Safran, of 
M. A. Safran & Co., Philadelphia; Mr. 
Oppenheim, of Block-Wienfeld Co., Chi- 
cago; M. R. Arnstein, of M. Arnstein & 
Co., New York city; A. L. Pfersich, of 
A. L. Pfersich Co., Philadelphia; Mr. 
Freundlich, of the American Wholesale 
Corp., Baltimore; Clifford Poage, Colum- 
bus, Ohio, and Mr. Goldberg, of the 
Vogue Jewelry Co., New York city. 

Word was received here the past week 
that the protest of John F. Allen & Sons, 
stone dealers, 93 Eddy St., this city, as 
to the rate of duty on glass rods has 
been overruled by the United States 
Customs Court, at New York city. The 
protest of the local concern alleged that 
cylindrical rods of colored glass should 
not be classified under paragraph 230 
Tariff Act 1922 and thereunder subject 
to 50 per cent ad valorem duty, but that 
they should be dutiable as cylindrical 
glass rods at 40 per cent under para- 
graph 231. The opinion handed down by 
Judge Jerry B. Sullivan, set forth that 
the glass rods in question are used for 
making imitation precious stones, and 
asserted that the complainant had not 
established proof that they should be 
dutiable under paragraph 231 and that 
therefore their assessment under para- 
graph 230 was proper. An appeal from 
this decision to the United States Court 
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of Customs Appeals at Washington is 
possible. 











E. B. Cummings was host at a lunch- 
eon party .at the new Hixon Hotel the 
other day. 

Mr. and Mrs. Charles Sekowski have 
returned from Florida where they spent 
the winter. 

Joseph D. Irvine represented the local 
lodge of Elks at the Massachusetts State 
convention the past week at Northamp- 
ton. 

The Clark Lighter, Inc., baseball team 
journeyed to Pawtucket the other after- 
noon and defeated the Fairlawn Bel- 
monts by a score of 5 to 3.. 

A luncheon party was entertained at 
the Hixon the other day by Henry C. 
Ostrander, sales manager of the Robbins 
Co. of Attleboro. 

Congressman Joseph W. Martin, Jr., 
left Sunday for Kansas City where he 
will attend the Republican National Con- 
vention. 

Benjamin Stokes, who is commander 
of the Newell-Mlais Post, Veterans of 
Foreign Wars, has been elected treasurer 
of the Bristol County Council of Veter- 
ans of Foreign Wars. 

Among the trustees elected at the an- 
nual meeting of the Mount Hope Ceme- 
tery Corp. last week were: Fred E. 
Sturdy, Harry W. Fisher, John E. 
Tweedy and Lester Holbrook. 

The J. F. Sturdy Sons Co. baseball 
nine defeated the N. J. Magnan Co. 
team the other evening in the Manufac- 
turers’ Twilight League by a score 
of 8 to 1. 

The Mason Box Co. baseball team de- 
feated the Peerless Co. team fyom Provi- 
dence the other afternoon by a score of 
7 to 4 in an exciting game which was 
witnessed by a large gathering of spec- 
tators. 

At the annual meeting of North At- 
tleboro Aerie of Eagles last week among 
the officers installed were: Edward Mc- 
Gee as worthy vice-president, James An- 
drews as chaplain, Daniel P. McCartin 
as outer guard and Wildred Thuot as 
treasurer. 

Mrs. John E. Tweedy, wife of John E. 
Tweedy of Cheever Tweedy Co., is at- 
tending the Republican National Con- 
vention at Kansas City as an alternat2 
delegate from the Fifteenth Massachu- 
setts Congressional District. Mrs. 
Tweedy is the first woman from the At- 
tleboros to be elected as a delegate to 
either of the large conventions. 

Valentine Cerba, an expert journey- 
man jeweler, died last week at the home 
of his daughter, Mrs. James P. Rey- 
nolds, 293 Mount Hope St., in his 73rd 
year. He was a native of Germany but 
had lived in this town for the past 30 
years. Although he took no active part. 
in public affairs, Mr. Cerba was greatly 
interested in the development of the 
community and endeared himself by his 
many acts of charity. 
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Here are two booklets which we believe you 
will be interested in receiving—“The Art of 
Table Setting’? illustrated with large7 x9 
in. prints showing model table settings, made 
under the supervision of the author of a well- 
known book of etiquette, and ‘The Early 
American Style’, being a complete catalogue 
of the latest ‘‘Treasure’’ pattern. Both of 
these booklets will be gladly sent for 40 cents. 


Rogers, Lunt & Bowlen Co., J- &-—6-28 
Greenfield, Mass 


Enclosed find 40 cents in postage (or 
coin) to cover cost of mailing. 


NAME 
STREET. 
—— 





Breakfast too, demands STERLING : 


Do you know the joy of sitting down to a breakfast table 
set with Sterling Silver tableware? 

Time was when Solid Silver tableware was regarded as 
something to be used on very special occasions—just for 
“company”. But today, Sterling is yours to enjoy every day 
at every meal. 

The cost? Much less than you think. For example, the 
flat silver on the breakfast table illustrated above, which is 
set for four people, costs only $57.33. For six it would cost 
only $86.00. The price of the Coffee Pot, Sugar, Creamer and 
Waste is $285. The Tea Pot to match is $115.00. 

And it is so easy to acquire a service of “Treasure” 
Silver, for you may purchase a few pieces at a time as your 
purse permits. Ask your jeweler or write us direct. 


ROGERS, LUNT > BOWLEN CO. 


Ae _ Silversmiths + Creators of Distinctive Tableware 92. 
Wa" GREENFIELD - MASSACHUSETTS & 


Member of the Sterling Silversmiths Guild of America 








\ —_ Sterling 
, %po00 Find 
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Above, in reduced size, is the full page “TREASURE” ad which appears in the June issues of VOGUE, VANITY FAIR, 
HOUSE & GARDEN, HOUSE BEAUTIFUL and the JUNIOR LEAGUE MAGAZINE. Is your stock 
of “TREASURE” patterns complete enough to satisfy the demands of the JUNE BRIDE? 
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Editorials 





Proper Terms 
to Describe 
Diamonds 


HE report of 
[ine special dia- 

mond commit- 
tee appointed by 
the National Jewelers’ Board of Trade, 
which was approved and adopted by 
the Good and Welfare Committee of 
that organization last week, was pub- 
lished in full in the last issue of THE 
JEWELERS’ CIRCULAR. While there is 
nothing startlingly new in the facts 
presented, and while it stresses many 
points and makes recommendations 
similar to those contained in the re- 
port of a previous committee many 
years ago, the present report is never- 
theless a valuable contribution in the 
interest of business ethics. In this it 
will be of benefit both to the jeweler 
and the public in helping to establish 
the proper use of trade terms in the 
description of diamonds. 

It is well known that among a cer- 
tain class of jewelers, particularly 
among the mail order houses advertis- 
ing in the general magazines, there 
has been a looseness in the use of trade 
and descriptive terms applying to 
diamonds that has tended to confuse 
even where it did not deceive prospec- 
tive customers. This has resulted in 
many complaints to the magazines ac- 
cepting the advertisements in ques- 
tion, the managers of which have been 
ignorant of the meaning of the terms 
used by the advertiser and have 
wanted authoritative information as to 
what are and what are not proper de- 
scriptive adjectives to be used in de- 
scribing the qualities of a gem. It was 
partly to meet this demand for infor- 
mation by the publishers and partly 
to educate the diamond advertisers in 
general that the National Jewelers’ 
Board of Trade appointed its commit- 
tee whose report has just been ren- 
dered. But its report, if adopted by 
the trade at large, may also be ac- 
cepted as laying down certain stan- 
dards of practice in the diamond trade 
of which the Federal Trade Commis- 


sion and other agencies can take cog-. 


nizance in the settlement of future 
controversies. 

There is nothing new in the com- 
mittee’s recommendation against the 
use of the words “perfectly cut” or 
the word “perfect” in connection with 
the cutting of a gem, but its discus- 
sion of the subject is most interesting 
and should be read by every jeweler. 
In urging a curtailment of the use of 
the term “blue white,” now used so 
often improperly, the report says: 

“Stones that are really blue 


white are by no means plentiful 
and command high prices—far 
above usual commercial standards. 

“This committee, therefore, 
recommends that in the advertis- 
ing and sale of any diamond, de- 
scriptions of colors should not be 
used at variance with its actual 
appearance. The term blue 
white may only be used in describ- 
ing such stones as do not, when 
unset, show the least tint of 
brown or yellow in clear daylight. 

“ ‘Commercial white’ has no sig- 
nificance and should never be 
used.” 
Members of the trade may also read 

with profit the committee’s discussion 
of the proper use of words like 
“Jaegers,” ‘“Wesselton,” etc., to de- 
scribe the color and its dissertation on 
cutting or “make” of diamonds as 
well as its argument against the use 
of the old fashioned method in desig- 
nating weight. However, to many in 
the trade one of the most important 
parts of the report occurs near its 
conclusion, where the committee takes 
up a point which should at all times be 
in the minds of the retailer and be 
stressed by him to his employees to 
be passed along by them to customers, 
namely, that a diamond to be desir. 


able need not be perfect. For, says 
the report: 
“<< * * Unfortunately, the 


proportion of perfect stones that 
are produced is small and yet 
many laymen think that a dia- 
mond must be perfect in order to 
be desirable. We have stated the 
qualifications of a stone that may 
properly be called perfect and we 
fully realize that we are placing 
all other stones in a class as not 
perfect. .It would be impossible, 
however, to formulate standards 
for the various degrees of imper- 
fection as the grading of these 
is to a great extent a matter of 
judgment. It is suggested that 
when a stone is defective, that 
fact must be stated and failure 
to do so should be construed as 
intentional deception. The pub- 
lic should be educated, however, to 
understand that a slight blemish 
in a stone, which does not detract 
from its brilliancy, does not se- 
riously affect its value or desir- 
ability. The chief asset of a dia- 
mond is its beauty and brilliancy 
and a stone with a slight imper- 
fection may very well be more 
beautiful and therefore more de- 
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sirable and more valuable than 

many stones which are properly 

called perfect.” 

The italics in the above quotation 
are our own, but we feel that they are 
justified as the point in question js 
in great part unknown to the public 
who, by reason of the improper ad- 
vertising referred to in a previous 
paragraph has been lead to believe 
that perfection rather than beauty 
and brilliancy was the quality to be 
sought for in a diamond. 

Altogether the report is a most im- 
portant document, which should not 
only be in the hands of every jeweler, 
where it should be available at al] 
times as a means of educating his 
clerks, but it should also be in the 
hands of every advertising agent who 
handles a jeweler’s account or in any 
way writes his advertisements. 





Emphasize F ever there was 
i a time when 

Points of aw ws. 

Agreement stry 


needed the whole- 
hearted and mutual cooperation of the 
various elements that compose it that 
time is now. The greatest benefit can 
only come to the industry by all 
elements—retailers, wholesalers, im- 
porters, manufacturers and refiners— 
pulling together for the common good 
of all. Internecine strife spells loss 
for all, and no matter who may be the 
victor the trade as a whole will suffer. 

In considering trade controversies 
we must never forget that every ques- 
tion presents a different aspect ac- 
cording to the branch of the industry 
that considers it. Just as a gem ap- 
pears different according to the angle 
from which it is viewed, and yet each 
view is a proper picture by itself, so 
a matter of trade policy may seem dif- 
ferent to manufacturer, wholesaler 
and retailer, yet each may be right ac- 
cording to his own viewpoint and 
wrong according to that of the others. 


.To get a proper perspective on any 


controversial subject we must get all 
viewpoints and combine them. 

Nothing has ever been gained by 
emphasizing and stressing differences. 
Real progress can be made and made 
quickly when we start by stressing 
all points of agreement before we at- 
tempt to adjust those on which we dis- 
agree. Then when we have the proper 
basis to work on we often find that a 
a little tolerance, understanding and 
sympathy is all that is needed to iron 
out the differences engendered by our 
different points of view. 

The formula is well worth trying, 
at least as far as beginning by finding 
out how far we agree with the other 
party to the controversy before we 
start to fight him. 
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H. Singier, city salesman for M. 
Englander, 49 Maiden Lane, will sail 
next Saturday for Europe on the 
Leviathan. 

A voluntary petition in bankruptcy 
was filed last Monday in the United 
States District Court, this city, by 
Charles Glickman, jeweler, 48 W. 48th 
St. 

Milton M. Rice, representing the 
Indra Pearl Co., Inc., 392 24th Ave., 
will be in Chicago from June 18 to June 
30, where he will be registered at the 
Palmer House. ; 

James J. Loeb of James J. Loeb & 
Bro., 22 W. 48th St., sailed for Europe 
several days ago on the Belgenland. Mr. 
Loeb expects to remain abroad for sev- 
eral months. 

L. W. Rubenstein, 15 Maiden Lane, 
sails June 30 on the Reliance on a world 
cruise, going by way of Iceland, Spitz- 
bergen, Norway, Sweden, Denmark, 
Germany and Austria. 

J. K. Crawford representing Crowley, 
Milner & Co., Detroit, Mich., is in this 
city, and while here is making his head- 
quarters at the concern’s New York 
office, 100 W. 32nd St. 

David Zimmern, accompanied by Mrs. 
Zimmern, has gone abroad to visit the 
diamond markets in Amsterdam and 
Antwerp. Mr. Zimmern is an importer 
of diamonds at 20 W. 47th St. 

Norbert Hofman of Eichberg & Co., 
511 Fifth Ave., sailed for the European 
diamond markets last Saturday, going 
abroad on an extended trip. Mr. Hof- 
man sailed on the Deutschland. 

S. C. Powell, of S. C. Powell & Co., 
importers of diamonds, 22 W. 46th St., 
returned from abroad last Monday on 
the Leviathan. Mr. Powell spent several 
weeks in the foreign diamond market. 

Among the passengers sailing last 
Friday night on the Olympic was Sereno 
Davis who will visit the European dia- 
mond markets in the interest of Jacobson 
_ cutters of diamonds, 551 Fifth 
ve. 

Oscar Reiter, jeweler and watch- 
maker, 1 Northern Ave., this city, filed 
a voluntary petition in bankruptcy in 
the United States District Court last 
Saturday. No schedules were filed with 
the petition. 

_ William Underwood, formerly repre- 
senting the Stern Mfg. Co., Newark, 
N. J., is now connected with the Apex 
Mfg. Co., and the G. W. B. Co., manu- 
facturing jewelers, Newark. Mr. Under- 
wood has an office at 93 Nassau St. 

J. C. Newman of Charles Marx, Inc., 
dealer in diamonds, 20 W. 47th St., 
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sailed for Europe, last Friday on the 
French liner Ile de France. Mr. New- 
man has gone abroad on an eight weeks’ 
pleasure tour of the continent and while 
in Europe will also visit the diamond 
markets. 

Edward H. Schwartz, representative 
for L. H. Keller & Co., Inc., 115 Fulton 
St., has left the city to cover his western 
territory. He will be gone for about one 
month. Eugene D. Ringle, also repre- 
senting the Keller concern, who has re- 
cently been ill is now entirely recovered 
and is leaving for New York State. He 
will be gone for two weeks. 

Samuel Lenkowsky and his son, Mur- 
ray A. Lang, of the firm of Samuel Len- 
kowsky & Sons, importers of diamonds, 
10 W. 47th St., sailed last Friday on the 
steamship Ile de France. While abroad, 
Mr. Lenkowsky and son will visit the 
various diamond markets making pur- 
chases for their firm. Mr. Lang will re- 
turn the middle of July while his father 
will return at the end of August. 


A regular monthly meeting of the 
Jewelers’ Security Alliance was held last 
Friday at the office of the organization, 
15 Maiden Lane. Those present in- 
cluded: President, Harry C. Larter; 
vice-presidents, C. J. Brotherly and Leo 
Wormser; treasurer, Bernard Karsch; 
secretary, James H. Noyes, Henry Ab- 
bott, Alpheus L. Brown, H. H. Dilling- 
ham, Prentice Luckey, Frank T. Sloan 
and Nathan J. Stern. Ten new members 
were accepted in Class B and six re- 
wards were ordered paid. 

Samuel Leventhal, retail jeweler, 1148 
Liberty Ave., Brooklyn, has assigned for 
the benefit of creditors to Charles Alt- 
schul, 468 W. 148th St. The assignee is 
represented by Goldman & Frier, 15 
Maiden Lane. The jeweler, it is said, 
owes about $3,700 and has assets @sti- 
mated to be worth about $750. Mr. 
Leventhal is offering to settle with cred- 
itors on the basis of 20 cents on the 
dollar payable in four notes due in three, 
six, seven and 10 months. Two of the 
notes, it is understood, are to be endorsed 
by Mr. Leventhal’s brother, who is a 
jeweler in Brooklyn. The other two 
notes will be unendorsed. 

Isidore Good, trading as the Good Co., 
wholesale jeweler, 12 John St., this city, 
was petitioned into bankruptcy in the 
United States District Court, this city, 
last Thursday. The creditors institut- 
ing this action include Max Klass, with 
a claim for $350, Nov-E-Line Mfg. Co., 
Inc., $300 and Freudenheim Bros., Inc., 
$500. Judge Winslow in an order signed 
on the same day the petition was filed, 





appointed David Steinhardt as referee 
under a bond of $2,500. It is claimed 
that the concern owes about $25,000 
while the assets total approximately 
$8,000 which amount is represented by 
merchandise, accounts receivable, fur- 
niture and fixtures. At the time the 
petition was filed, this concern was 
offering a settlement to creditors on the 
basis of 20 cents on the dollar. 


The annual outing of the A. Witt- 
nauer Co., was held on Saturday, June 2, 
at the Atlantic Inn, Grant City, S. I. 
Those who attended the picnic, enjoyed 
field events in the afternoon and a 
dinner in the evening. At noon on the 
day of the picnic about 50 employes 
left Fifth Ave. and 37th St., in a large 
bus while others went by automobile. 
The first event of the day was the base- 
ball game between the A. Wittnauer Co., 
and the Brighton Watch Case Co., a 
subsidiary concern. In former years, 
the aggregation representing the 
Brighton concern has defeated the Witt- 
nauer nine but this year, the latter, with 
the help of superb fielding and base- 
running, turned the tables and came 
through with a notable victory. Hugh 
Gallagher and William Zint formed the 
battery for the Wittnauer team while 
Louis Brugnoli and Louis Bohren per- 
formed in the box for the Brighton nine. 
Bohren was batted out of the box in the 
fourth inning and was replaced by 
“Joe” Tagner. Refreshments were 
served while the baseball game was 
being played, and during the afternoon 
many other games were enjoyed and 
suitable prizes were awarded. After the 
program of games had been completed, 
the picnickers proceeded to the inn where 
a dinner was served. The music for the 
occasion was furnished by the Wittnauer 
Orchestra under the leadership of Pro- 
fessor Lothe. Frank Marshall, world 
famous chess player, was the guest of 
honor, while Herman Winter, western 
representative of the A. Wittnauer Co., 
was another welcome addition to the 
gathering. H. Happersburg was missed 
by his friends who attended the outing. 
After a most enjoyable day, the picnick- 
ers left for their homes about 9 o’clock 
in the evening. 


Schedules in bankruptcy were filed 
last Monday in the United States Dis- 
trict Court, this city, by N. Rosen & Co., 
dealers in jewelry, 106 Fulton St. This 
concern went into bankruptcy Jan 7, 
last. The schedules list the liabilities 
at $26,122 which amount represents se- 
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CHATHAM Over One Hundred Years the Jewelers’ Bank : 


pHENIy A Bank’s Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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That National Banks have —_ our Trust De- i . 
complete trust powers is partment, we serve in- 
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of the City of New York 
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Resources over $115,000,000 


Two Convenient Branches: 
75 Maiden Lane _ Madison Ave., at 4lst St. 
Capital and Surplus and Undivided Profits $107,000,000 = 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 


81 Fulton Street, New York 
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cured claims, $162, unsecured claims, 
$16,918 and notes and bills which ought 
to be paid by other parties thereto, 
$9,042. The assets total $668 and in- 
clude debts due on accounts. Among the 
largest unsecured creditors are: R. A. 
Breidenbach, Inc., $119; Harry Burton, 
$153; J. W. Johnson, $459; Chas. F. 
Noyes & Co., $133; S. Schonwit, $184; 
Simon Bros., $425; L. Borneman Sons, 
$700; A. Turow, $150; G. Solazzo & Son, 
$408; Isidor Rosen, $1,231; Carrie 
Rosen, $900; Birdie Rosen, $3,868 ; 
Nathan Rosen, $791; Florence Rosen, 
$1,500; Theo. Rosenblum, $150; and the 
Chatham & Phoenix National Bank & 
Trust Co., $4,500. 

A firm doing business as Novelle, 
jewelers, this city, was incorporated at 
Albany, N. Y., last week with a capital 
of $6,000. 

The sentencing of Nate Weinzimmer, 
convicted chauffeur for the Whittemore 
gang of jewelry thieves, was postponed 
last Tuesday by Judge Koenig until 
June 19. 

A. Hirschhorn, prominent member of 
the Bronx Retail Jewelers Association, 
will sail for Europe, July 4. Mr. Hirsch- 
horn expects to remain abroad about six 
weeks. 

Maurice A. Davidson of Davidson 
Bros., 71 Nassau St., sailed for Europe, 
Wednesday, June 6, on the Berengaria. 
Mr. Davidson has gone on a purchasing 
trip to the European diamond markets at 
Paris, Antwerp and Amsterdam. 

Philip Kramer, diamond dealer, 93 
Nassau St., this city, died last Sunday 
evening, at the home of his son on Ocean 
Ave., Brooklyn. Burial took place on 
Tuesday in Mount Judah Cemetery. Mr. 
Kramer was born in Russia and came 
to this country as a young man. He 
was engaged in the diamond business 
for 40 years. Deceased is survived by 
@ son. 

The man, who as reported in these 
columns, was arrested last week in Her- 
bert’s Jewelry Shop, 163 W. 125th St., 
after it is charged he posed as a well 
known physician and attempted to pass 
a bogus certified check, was arraigned in 
the Magistrate’s Court last Thursday 
morning and held without bail to await 
the action of the grand jury. The pris- 
oner is known under many aliases, usu- 
ally using the title of “Dr.” A photo- 
graph of this man and a description of 
his method of operation were published 
in the last issue of THE JEWELERS’ CiR- 
CULAR. 

The creditors of Fairchild & Co., Inc., 
now in bankruptcy, were notified several 
days ago that the trustee in this pro- 
ceeding has filed his final report at the 
office of Robert P. Stephenson, referee 
in bankruptcy, where it may be in- 
spected. The final meeting of creditors 
of the Fairchild concern will be held in 





THE JEWELERS’ CIRCULAR 


Mr. Stephenson’s office, 32 Broadway, on 
June 21, at 10:30 a.m., at which meeting 
the trustee’s account will be examined, 
and if found correct, will be allowed and 
the trustee discharged. If any assets 
remain a final dividend will be declared 
and all outstanding accounts will be 
sold. A number of applications for al- 
lowances will also be passed upon at 
this meeting. , 











Hy Abelson of the retail jewelry firm 
of Abelson’s, Inc., 855 Broad St., has 
purchased the residence at Rynda Road, 
South Orange, and expects to take pos- 


session late this summer. His brother, 
also a member of the firm, bought a home 
in South Orange about a year ago and 
plans to spend the summer there. 

Federal Judge William A. Clark, who 
recently offered his services in arbitra- 
tion of the $250,000 radium poison suits 
brought against the United States 
Radium Corporation by five former em- 
ployes, has effected a settlement out of 
court in the amount of $10,000 for each 
of the five claims. The young women 
plaintiffs are said to have been poisoned 
by pointing with their lips the brushes 
with which they painted watch dials. 
The firm was formerly known as the 
Radium Luminous Materials Corpora- 
tion. 

Halsey Monroe Larter, of Larter & 
Sons, manufacturing jewelers of 88 
Parkhurst St., son of Mrs. Halsey 
Meeker Larter, was married June 6 to 
Miss Florence Turgeon Burnett, daugh- 
ter of Mr. and Mrs. H. Albert Burnett 
of Bayside, L. I. The marriage took 
place at the home of the bride’s parents, 
Rev. Dr. William J. Dawson, pastor 
emeritus of the Old First Presbyterian 
church of this city, officiating. A wed- 
ding dinner at Sherry’s, 400 Park Ave., 
New York, followed the ceremony. War- 
ren Rogers Larter was best man and 
Mrs. Roberts B. Thomas of Douglaston 
Park, L. I., was matron of honor. 
and Mrs. Larter are expected home from 
White Sulphur Springs, W. Va., June 
20. They will live at 649 Lake St., 
Newark. 

Up to June 1, the firm of Norbert 
Bertl, Inc., Springfield Ave. jeweler, had 
sold 25,308 wedding rings since the es- 
tablishment of the business by an uncle 
of the present owner 52 years ago. 
Eight members of Mr. Bertl’s staff are 
this year celebrating anniversaries of 
service aggregating 200 years. Jean 
Bach, a’“watch-maker, has been with the 
firm half a century; Gustave Gemainder, 
the bookkeeper, has finished 40 years of 
service; William Ikas, watchmaker, 27 
years; Miss Annie Brauns, saleswoman, 
25 years in October; Miss Clara Horne, 
18 years; Mrs. May Teshima, a niece of 
the owner, 20 years; Mrs. Norbert Bertl, 
Jr., whose father and uncles are Chi- 
cago jewelers, and Mrs. Hilda Stahl, five 
years each. Five years is the minimum 
length of service of any of his employes. 
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L. B. Bach of the Sigler Bach Co. has 
left for a week’s trip with the Grotto 
to Richmond, Va. 

The Swissvale Jewelry Co. is moving 
to 105-16 Superior Ave., around the 
corner from its present location on E. 
105th St. 


There has been quite a little increase 
in business in the trade due to June 
weddings and a number of attractive 
window displays are being made by deal- 
ers throughout the city. 

The following out-of-town jewelers 
were in Cleveland the past week: E. L. 
Aukerman, Norwalk; T. E. Schiltz, 
North Canton; I. Schiff, Lorain; H. S. 
Burr, Elyria; C. A. Smoots, Willoughby; 
L. W. Wyckoff, Chagrin Falls. 











Jewelers in this city report an increase 
in business. 


Robbers entered the store of LaVern 
Severs, Aurora, Colo., one night recent- 
ly and carried off a safe weighing about 
1000 pounds. The safe was later blown 
open and about $400 in money and 
jewelry taken and then the safe was 
dropped in East Denver. 

Henry P. Nagel, aged 84, who came 
to Denver, Colo., in 1869 and opened a 
jewelry store, operating it until 1905, 
when he retired, died June 2. He wasa 
native of Germany. Surviving him are 
his widow, three sons and three daugh- 
ters. At the time of his death he was a 
director in the American National Bank. 


The 29th annual convention of the 
Colorado State Optometrical Association 
was held in the Shirley-Savoy Hetel, 
Denver, June 5 and 6. Upward of 100. 
delegates attended the sessions which 
were devoted to imparting ways and 
means for stronger eyes without strong- 
er glasses. Prominent out-of-town 
speakers were: Dr. Louis Wood, Roch- 
ester, N. Y.;-Dr. W. A. Menderlsohn, 
Chicago, and Dr. Roy Dean, Southbridge, 
Mass. W. E. McLain, Denver, was 
elected president; George W. Masten 
and J. W. Crowder of Boulder, vice- 
presidents; and J. C. Bloom, Denver, 
was reelected secretary-treasurer for the 
17th consecutive time. The executive 
committee consists of: Paul_ Dill, 
Greeley; D. J. Kramer, Salida; R. M. 
Dickenson, J. H. Bush and Helen Walsh, 
Denver. Delegates to attend the na- 
tional convention in Grand Rapids, are: 
O. S. Reeves, Pueblo; H. A. Zick, 
Greeley; J. C. Bloom and E. M. Carpen- 
ter, Denver. 








Frank L. Policano, owner of the 
“Maiden Lane” jewelry business at 
168% Broadway, Newburgh, N. Y., died 
recently at his home, 18 Liberty St., 
after a brief illness. 
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NATIONAL PARK BANK 


of NEW YORK 
214 BROADWAY 


Uptown Branches 
ParK AVENUE AND 46TH STREET 
SEVENTH AVENUE AND 32ND STREET 


To Be Opened in 1928 
Madison Avenue and 26th Street 
Broadway and 74th Street 


Banking 
In All Its Branches 


DIRECTORS 


Charles Scribner 
Richard Delafield 





Commercial and_ Travelers’ 
Credit issued; Correspondents 
in all principal Cities in the 
World. Foreign Exchange 
bought and sold. Corporate 
and Personal Trusts; Safekeep- 
ing of Securities; Collection of 
Income. Investment Service 
for Customers. Safe-Deposit 
Vaults. 


CAPITAL, SURPLUS and 
UNDIVIDED PROFITS, $35,000,000 
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Francis R. Appleton 
Cornelius Vanderbilt 
Gilbert G. Thorne 
Thomas F. Victor 

John G. Milburn 
William Vincent Astor 
Joseph D. Oliver 
Lewis Cass Ledyard, Jr 
David M. Goodrich 
Eugenius H. Outerbridge 
Kenneth P. Budd 
Frank L. Polk 

George M. Moffett 
James Forrestal 
Charles S. McCain 
Thomas I. Parkinson 
Harvey C. Couch 
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GRACE NATIONAL BANK 


Fills a Real Need in the Trade 


Admirably equipped to advise and 


assist jewelers in all their requirements. 


We extend a courteous and sincere welcome 
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MAIN VAULT OPEN FROM 
8.30 A. M. TO 6 P. M. 
SATURDAYS TO 1.30 P. M. 
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170 BROADWAY, Cor. Maiden Lane 
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Arthur J. Michaels, representing B. A.’ 

Ballou & Co., Inc., Providence, has been 
calling on the trade here. 

Nathan-Simon is now located in Room 
301 at 1601 Chestnut St. His former 
place of business was at 1531 Chest- 
nut St. 

The Kaplan Co., instalment house, 
located at 933 Chestnut St., for several 
years, has removed to 38 N. Eighth St., 
where it is conducting an enlarged 
jewelry department. 

William J. Price, manufacturing 
jeweler, Burd building, Ninth and 
Chestnut Sts., was stricken with a heart 
attack while working at his bench and 
died before medical aid could reach him. 

John D. Enright, Kensington and 
Germantown retailer, is closing both 
stores all day Wednesday during the 
three summer months. Several other 
retailers in the Germantown section of 
that city are following his example. 

Window smashers are again busy in 
the Germantown district, the latest vic- 
tim being George Kranick, whose retail 
store at 2742 Germantown Ave., was 
broken by « brick hurled by a man who 
looted the window of jewelry valued at 
about $60. He fled in a car left near 
the store. 

Wade C. Blum, for many years a re- 
tailer in Dubois, Pa., is now associated 
with Leven & Son, Eighth and Sansom 
Sts., as traveling representative and will 
call on the trade in western Pennsy]l- 
vania and eastern Ohio, a territory with 
which he is familiar. Samuel Belcher 
has just returned from a_ successful 
Pennsylvania trip for the concern. 

Members of the Sansom Street Busi- 
ness Men’s Association are ready for 
their annual outing and field sports, 
which is scheduled for next Saturday at 
Linden Court on the Bethlehem Pike. 
The principal feature on the sports pro- 
gram for the afternoon will be a base- 
ball game between teams representing 
the married’'and single members of the 
association. In addition there will be 
quoits and other sports and a dinner 
will be served. The committee in charge 
of the affair is headed by J. M. J. Cos- 
tello and includes: Charles F. Diesinger, 
President of the association; Frank 
Himmelfarb and Irwin Margolis. San- 
som St. business houses will be closed 
for the afternoon. 

Another new instalment jewelry store 
has been opened here under the style 
of Nash, at 1223 Market St., the per- 
sonnel being composed of Nathan K. 
Smith, president of the corporation, 
Silas H. Smith, vice-president; Arthur 
Taub, treasurer, and Alexander Hart, 
secretary. The store is attractively 
furnished in American walnut with both 
floor and wall showcases of the same 
wood while excellent lighting is fur- 
nished by five artistic chandeliers and a 
number of wall brackets. Windows on 
either side of the arched entrance lend 
themselves to an effective display, one 
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side being devoted to diamonds and 
mountings while the other is utilized for 
a display of silverware, watches, etc. 
Members of the firm also are interested 
in Smith & Taub, another retail house on 
S. 15th St. just below Market, which 
specializes in deferred payments. 

How a number of pieces of jewelry 
valued at $25,000 and lost a year and 
a half ago were restored to the owner 
through a member of the staff of S. 
Kind & Sons, Chestnut St. jewelers, 
occupied considerable front page space 
in local newspapers. The finder, 
Giuseppe Chiddi, a gardener on an estate 
in Ogontz, however, received only $20 
instead of the $500 originally offered as 
the reward for the return of the jewelry. 
Chiddi found the jewelry in a bag, 18 
months ago on a driveway from the 
Glenside railway station. Unable to 
read English, he knew nothing of the 
reward and believing the rings, bracelets 
etc., to be cheap baubles, kept them until 
a few days ago when he decided to settle 
his affairs and return to Italy. He took 
the jewelry to the Kind store and showed 
the pieces to Herbert Wendt at the dia- 
mond counter asking, modestly enough 
for $5 for the lot. Mr. Wendt realizing 
the value of the jewels and believing the 
man might have stolen them, called in 
detectives who detained Chiddi until it 
was determined the jewelry was the 
property of Mrs. J. W. Little of Glen- 
side. A medallion locket and an $1,809 
diamond pendant were missing but 
Chiddi insisted the pendant was not in 
the bag when he found it. The locket, 
he said, he had taken to a store on 
South St. and exchanged it for a cheap 
watch. He was unable to take detectives 
to the place. The police after investiga- 
tion, believed his story and released him 
but because of the long time he kept the 
jewelry without any attempt to find the 
owners, the reward was cut. 








Canada Notes 


The Star Jewelry Co. is registered at 
Sherbrooke, Que. 

McNamara & Donaldson, jewelers, are 
among the firms registered at Coaticook, 
Que. 

Thibaudeau & Frere, jewelers, are 
registered in Montreal by Edouard and 
Alfred Thibaudeau. 

Early in the morning of June 5, 
burglars entered the store of Colborn & 
Co., Ltd., jewelers, 336 St. Catherine St. 
W., Montreal, by forcing open the front 
door, and breaking a showcase. They 
stole jewelry, watches and chains to the 
value of $200. The loss was not dis- 
covered until the arrival of the clerk in 
the morning. 

The jewelry store of Edgar Charbon- 
neau, 829 St. Catherine St. E., Montreal, 
was broken into by burglars early on the 
morning of June 5, the cover of a man- 
hole in the street being used to break 
the plate-glass window. They obtained 
a watch worth $25, but were interrupted 
by a watchman, and made their escape 
before he could overtake them. 

Thomas Boden of Boden Bros., silver- 
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ware manufacturers of Toronto, who 
was prevented by illness from attending 
the annual meeting of the Canadian 
Manufacturers’ Association, of which he 
is treasurer, was unanimously voted a 
life membership in the organization. A 
message of greeting, sent to him ex- 
pressed appreciation for his services, 
which have extended over a number of 
years. 








Richmond, Va. 


Jewelers in Richmond report that the 
month of June has shown an increase 
of trade thus far and that better busi- 
ness is expected during the remainder 
of the month. 

The Morris Jewelry Co., located at 716 
E. Broad St. for the last seven years, 
has moved into new quarters at 534 E. 
Broad St., which is the site formerly 
occupied by Schneer’s, who now is in a 
new home on Broad near Third St. 
Incident to occupation of its new quar- 
ters, the Morris Jewelry Co. announced 
that R. A. Burton, formerly associated 
with R. A. Burton & Co., jewelers, 111 
E. Broad St., is now associated with 
that firm. Novelties have been added to 
the regular lines previously handled by 
the store. At the formal opening, 
souvenirs were given well wishers and 
shoppers who called throughout the day. 
Leather cigarette cases for men and at- 
tractive holding vanities for women were 
distributed. Floral gifts from banks and 
other well wishers added to the attrac- 
tiveness of the store on opening day. 


- 


Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending June 9, 1928 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 
Po OO ROR $738,324.84 
Gold bars paid depositors...... 71,299.18 
Total $809,624.02 
Of this gold bars exchanged for gold 
coins are reported as follows: 
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Date Exchange 
NE BRS cate ne ere Seek a ae $173,647.55 
. Bisco acsinck 3: ord. c.aleea arene e 88,340.64 
- OE Pt a CEE IE wie re 41,641.61 

: Dose: Siacarate nth o> si eel ae 62,178.06 

= Rs ood. nctacaturn arate eae 351,925.03 

. SB oahs.c a avcle Coe coe 20,591.95 
TOtAE iss ceccccmieccne gaa $738,324.84 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U. 8. Gov’t New York 

Date Official Assay Bars’ Official 
June 5 27% 62 60 

” G..<. 2 62 60 

a Ticae “ae 62 59 

m S.0c6 3S 61% 59 

vy $2; 27 62% 60 

ee 27% 63 60 








The firm known as Mason’s, Inc., a 
corporation doing business at Fort 
Wayne, Ind., is being dissolved: Leon 
C. Beck will now operate this business 
individually. 




































































anniversary of the founding of the firm. 


C. Glenn Sipe of the Sam F. Sipe 
house will sail on the Rotterdam, June 
80, for Europe on a diamond buying 
trip. Mr. Sipe expects to be gone for 
several months. 

Francis A. Keating of the Grogan Co., 
accompanied by Mrs. Grogan were in 
the East last week attending the gradu- 
ation exercises of a daughter. Mr. Keat- 
ing recently returned from a business 
trip to Europe. 

The Pittsburgh delegation to the con- 
vention of the National Association of 
Credit Men (the wholesale organization) 
will make a bid for the 1930 convention 
to be held in Pittsburgh. The last na- 
tional convention of that body was held 
in Pittsburgh in 1916. 

S. H. DeRoy & Co., 408 Smithfield St., 
have built a new marble front to their 
store which they recently acquired. The 
window arrangements is_ particularly 
attractive, the designs being arranged to 
display diamonds to an advantage as 
well as make the store much more at- 
tractive. 

Some of the wholesale jewelers have 
started to close their places of business 
on weekdays at 5 p. m., and Saturdays 
at 1 p. m., and will continue to do so 
until September. Some of the retailers 
also have begun to observe the same 
hours, in accordance with the usual 
summer schedule. 

The Retail Credit Men’s Association 
of Pittsburgh will send a delegation of 
credit executives to the Retail Credit 
Men’s national convention to be held in 
Kansas City, June 19 to 22. Manager 
A. B. Buckeridge of the merchant owned 
Pittsburgh Credit Bureau and secretary 
of the credit body is a speaker on the 
national program. 

Andrew Connolly, director of pub- 

“licity for the Joseph Horne Co., ad- 
dressed the members of the Retail Credit 
Men’s Association in .the William Penn 
Hotel, Monday night on the subject 
“Advertising as a Community Asset.” 
A number of advertising managers and 
newspaper editors were present, as well 
as numerous jewelers. 

Herman H. Hofmann, back from the 
wholesale jewelers convention in Indian- 
apolis, is much impressed with the idea 
of the wholesalers engaging in research 
work. He says there is much to be 
learned through a procedure of this kind 
and believes that it would be advantage- 
ous to the trade as a whole. Mr. Hof- 
mann represented the Heeren Bros. Co., 
at the gathering and Emil Freyer of 
the Samuel Weinhaus Co., the last 
named firm. 

Pittsburgh detectives have been mak- 
ing inquiry at pawn shops in this city 
regarding the likelihood of jewels valued 
at $60,000 being offered here. They 
were taken from guests of the Broad- 
moor Country Club of Indianapolis, on 
Memorial Day, but as far as known, 
none of the stolen loot has been offered 
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in this city. The trade in any event 
has been warned to be on the lookout 
for them and to notify the police should 
any of the jewels be offered in this city. 











I. D. Fassett, retailer, Palmyra, was 
in Rochester last week calling on the 
trade. 

Joseph Weinberger, of the National 
Ring Co., New York, was in Rochester 
last week calling on the trade. 

William H. Jackson, retailer, Driving 
Park and Lake Aves., returned last week 
from a_week-end trip to Oswego and 
Watertown. 

Benjamin Turk, of Turk & Lisson, 
manufacturers, Central building, left 
last week for a business trip through the 
State. 

I. Glaser, head of retail stores bear- 
ing his name at 41 Main St., E., and 220 
Main St., E., will leave next week for a 
business trip to Providence and New 
York. 

William Levinson, representative of 
the Morris Rosenblum Co., manufac- 
turer, 115 Clinton Ave., S., left last week 
for a business trip through New York 
and Pennsylvania. 

H. I. Short, of the Berson-Marine Co., 
Central building manufacturer, left last 
week on a- business trip through the 
South. Samuel Marine, member of the 
firm, returned last week from a business 
trip in Pennsylvania. 

Charles P. Coster, retailer, 1519 Lake 
Ave., and president of the Rochester Re- 
tail Jewelers’ Association, last week 
called a meeting of the organization 
which is to be held in the Bowers Hotel 
today (Thursday). 

C. A. Beyer, retailer, 385 Main St., E., 
returned to his store last week after 
four weeks’ confinement with an attack 
of neuritis. He plans to forego a vaca- 
tion this summer, taking his time off by 
closing his store one afternoon a week. 

Charles C. Leith, member of the firm 
of Leith & Martin, manufacturers, Com- 
merce building, and Mrs. Leith, will 
leave next week for a two-weeks so- 
journ in Detroit and other Michigan 
points. Mrs. Leith is a native of De- 
troit. 

Twelve years of service were cele- 
brated last week by the J. M. Wildman 
Co., first credit jeweler in Rochester. 
Mr. Wildman, who is manager and ac- 
tive head of the firm, recently purchased 
the stock and fixtures of the Royal Dia- 
mond & Watch Co., 3 Main St., E. 

Additions to floor space and re- 
arrangement of stock and fixtures to pro- 
vide for a new stock room were completed 
last week by Abram Glazer, manufac- 
turer, 194 Main St., E. The rearrange- 
ment permits storage space for new 
Swiss watch parts recently purchased 
by Mr. Glazer. 

Joseph C. Wilson, mayor of Rochester 
and retailer at 39 Main St., E., last week 
started the first press run in the new 
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Rochester Times-Union plant in response 
to an electric flash from President Cog}, 
idge at the White House. Mr. Wilson 
was made an honorary member of the 
pressman’s union for the event. 

E. J. Goodman, traveling representa- 
tive of Harry Torrey, retailer, 529 N 
Goodman St., resigned last week. He 
was replaced by Herman Lang, of 
Rochester. Mr. Lang will specialize in 
watch work, serving mostly railroad men 
in connection with Mr. Torrey’s official] 
railroad watch inspection bureau at 328 
Main St., E. 

Max Weisbuch, president of Weisbuch 
& Weiss, retailers, 115 Clinton Ave., N, 
left Paris last week for Bacau, Rumania, 
the home of his parents, according to a 
cablegram received by Harry Weiss, 
vice-president of the firm. After a stay 
in Bacau, Mr. and Mrs. Weiss expect 
to go to Yassy, Rumania, and then to 
Palestine. They will return to the 
United States late next month. 








Winston-Salem, N. C. 


Harold Vogler of the W. T. Vogler & 
Son store, who was accompanied by his 
sister, Miss Helen Vogler, on an ex- 
tensive tour- of Europe, has returned. 
While in northern Europe Mr. Vogler 
took the airplane trip from Paris to 
London then on to Holland where he 
spent some time visiting the lapidaries. 
Henry E. Vogler of the same store 
spent a couple of days last week in New 
York, going there to await the arrival 
of son and daughter from Europe. 

Leeman W. Erxson alias “Erickson” 
who was reported a few weeks ago in 
THE JEWELERS’ CIRCULAR as being in 
jail charged with store breaking and 
larceny was the past, week given four 
to six years in State’s prison. Erxson 
was convicted of smashing the windows 
of W. T. Vogler & Son and the Mears 
Jewelry Co. from both of which he suc- 
ceeded in getting away with valuable 
goods. The Vogler goods were entirely 
recovered while it is thought the Mears 
goods were also recovered. 











SUMMUM BONUM 


All the breath and the bloom of the year 
in the bag of one bee; 

All the wonder and wealth of the mine 
in the heart of one gem; 

In the core of one pearl all the shade and 
shine of the sea; 

Breath and bloom, shade and shine, 
wonder, wealth, and—how far above 
them— 

Truth, that’s brighter than gem; Trust, 
that’s purer than pearl; 

Brightest truth, purest trust in the 
universe— 

All were for me in the kiss of one girl! 
ROBERT BROWNING. 








Phil D. Burton, who has been conduct- 
ing a jewelry store at 5115 Market St., 
Hillyard, Wash., for several years past 
has sold the business to John Deggs of 
Bismark, S. D. Mr. Deggs has arrived 
in Hillyard with his family and will 
reside there. 
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Chicago Notes 





Milton M. Rice, Indra Pearl Co., Inc., 
New York, will be in Chicago from June 
18 to June 30, and will be registered at 
the Palmer House. 

Edward W. Hutton, of Davidson & 
Schwab, New York, spent some time in 
Chicago last week calling on the trade 
and visiting with friends. 

The local sales office of the Joseph 
Dixon Crucible Co., Jersey City, N. J., 
is now located at 2003 Builders’ building, 
Wacher Drive and La Salle St. 

M. C. Goldsmith, of the Seligman 
Jewelry Co., left last Sunday on a busi- 
ness trip through southern Illinois to 
call on his retail jewelry friends. 

Charles W. Sommer, of Charles W. 
Sommer & Bros., Inc., of New York, 
visited the trade in Chicago last week 
on his usual 10 days business trip 
through the Middle West. 

Louis Schwartz of Louis Schwartz & 
Son, located in room 802 Heyworth 
building, left last week for a two months’ 
business trip through his Texas and 
Oklahoma territory. 

Wesley Jackson, Chicago manager for 
the Louis Stern Co., returned to his 
offices last Saturday after making a 10- 
day business trip to St. Louis, Cincinnati 
and Detroit. 

William R. Mills, of Bayer, Pretzfel- 
der & Mills, New York, spent a few days 
of the past week in Chicago calling on 
the trade and visiting with his many 
friends here. 

“Bob” Friend, of Robt. Friend & Co., 

Columbus building, is making a busi- 
ness trip through Wisconsin and will be 
away for 10 days. Mr. Friend calls on 
the retail trade. 
_ Frank J. Speilman, Towle Mfg. Co., 
just completed traveling through his 
southern territory, and will remain at 
the Chicago offices until the end of July 
before starting out on his fall trip. 

Harry Yaseen, retail jeweler at Chi- 
cago Heights, Ill., has created considet- 
able excitement in his city, by staging a 
style show. He has models showing the 
very latest creations in costume jewelry. 

B. 0. Hess, of Hess & Hook, manufac- 
turers’ representatives, with offices on 
the eighth floor of the Columbus Me- 
morial building, returned this week from 


4 _ week’s business trip through the 
ast. 





Edward Falkenhayn, watchmaker to 
the trade, is now conveniently located in 
room 1203 Heyworth building. Mr. Fal- 
kenhayn for the past few years made 
his offices in room 1103 Heyworth build- 
ing. 

W. W. Hamilton, of the W. W. Ham- 
ilton Jewelry Co., Denver, Colo., was one 
of the members that attended the whole- 
salers’ convention at Indianapolis, and 
then stopped in Chicago for a few days 
to visit with friends. 

Fred Klein, salesmanager for Juer- 
gens & Andersen Co., accompanied by 
Mrs. Klein, motored to Ann Arbor, 
Mich., to get their son Donald, who has 
just completed his second year at the 
University of Michigan. 

A. B. Tuthill, representing Julius 
Raunheim, Inc., New York, spent sev- 
eral days of the past week in Chicago 
calling on his trade. He left here on 
Saturday for home and en route stopped 
at Detroit and Pittsburgh. 

Joe Byrne of the Byrne-Duff Jewelry 
Co., Omaha, Neb., stopped off in Chicago 
last week and spent a few days here 
looking over the markets on his way 
home from the convention at Indian- 
apolis. 

Leo G. Mantel, of the Mantel Bros. 
Co., 31 N. State St., will leave this week 
for New York, where he will spend a 
few days before sailing for the diamond 
markets and their foreign offices. Mr. 
Mantel will be away for several weeks. 

C. W. Thomas, manager of the Chi- 
cago office of Weigle & Rose, just com- 
pleted a successful week’s business in 
Chicago, and is leaving this week for 
Detroit and points East where he will 
call on the wholesale trade for a couple 
of weeks. 

Joe Carr, M. W. Silverberg, J. Nathan 
and G. Hagen, representatives for the 
Stein & Ellbogen Co., returned recently 
from their respective territories after 
being away for several weeks. Mr. 
Hagen left last week for his home near 
Manitowoc, Wis. 

H. M. Teeple, Pacific Coast represen- 
tative of the Hadley Co., stopped off in 
Chicago last week to visit at the local 
office on his way home from Indianap- 
olis, where he attended the wholesalers’ 
convention. Mr. Teeple makes his head- 
quarters at Los Angeles, Cal. 

C. A. Mealy, general salesmanager of 
the Hadley Co., Providence, spent a day 
in Chicago last week on his way home 
from the convention at Indianapolis. 
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While in Chicago Mr. Mealy visited at 
their local offices and called on friends 
in the trade. 

Jean Abbott representing the Rosen- 
heim Co., and Wachenheimer Bros., both 
of Providence, spent a few days in Chi- 
cago last week calling on the wholesale 
trade. Mr. Abbott just completed a 
business trip through the West and the 
Pacific Coast. 

Joe Welcher, auctioneer, with offices 
at 5 N. Wabash Ave., returned last Fri- 
day from Muncie, Ind., where he con- 
ducted a reduction sale for Edwin K. 
Resoner. On Monday of this week he 
opened a close-out sale for B. E. Chap- 
man, Rockford, Il. 

Arthur Nissen, retail jeweler, is now 
operating his business under his own 
name. He formerly operated as the 
Jewel Shop. Mr. Nissen, recently re- 
moved his business from 825 to 833 S. 
Oak Park Ave. The new location is 
far more desirable and larger. 

Clarence Roehr, of the Bassett Jewelry 
Co., stopped in Chicago last week to visit 
at their local offices and his son Eldridge, 
who has charge of this territory. Mr. 
Roehr had attended the wholesalers’ 
convention at Indianapolis and left here 
for cities in the East en route home. 

Emil Noel returned last week from 
Champaign, Ill., where he motored to 
join his son who is attending IIli- 
nois University. Young Noel has just 
completed his second year at college, and 
is now spending six weeks at Fort Sher- 
idan, as second lieutenant in the R. O. 
a 

Ward Lewis, buyer and manager of 
the jewelry department of the C. B. Nor- 
ton Jewelry Co., and Frank Sands, of 
the Mid-Continent Jeweler, both of Kan- 
sas City, and accompanied by their 
wives, motored through Chicago last 
week on their way home from the whole- 
salers’ convention at Indianapolis. 

Harry F. Hillman, representative for 
the Towle Mfg. Co., left last week with 
his wife to motor to their summer home 
at Bass Lake, Mich. Mr. Hillman ex- 
pects to remain there until the middle 
of July, and during that time will enter- 
tain members of the Chicago office with 
their families over the week end. 

William G. Landt and Mrs. Landt, re- 
cently returned from a two months’ 
motor tour to Miami, Fla. While at 





(Continued on page 84) 
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Miami, they visited with friends and 
enjoyed a rest in the sunshine. Mr. 
Landt operates two retail jewelry stores, 
one at 2502 Wentworth Ave., and the 
other at 336 W. 75th St. 

The matrimonial bug has again en- 
tered the offices of Jones & Baumrucker 
Co., and has taken for his willing vic- 
tims Miss Mildred Anderson and Jay- 
man Avery. The announcement of their 
engagement came as a complete surprise 
to their many friends in the trade, all 
of whom extended their best wishes. 

Members of the Chicago Board of Di- 
rectors of the National Jewelers’ Board 
of Trade, had an enjoyable day on Tues- 
day when they were guests of J. M. 
Braude and J. Rosenberg, of Rosenberg, 
Braude & Zimmerman, attorneys for the 
Board, at Idlewile Golf Club. The regu- 
lar monthly meeting of the directors was 
held at the club following a day of golf 
and enjoyment. 

Tobias Garon of the Duluth Jewelers’ 
Supply Co. and the Michigan Jewelers’ 
Supply Co., stopped off in Chicago last 
week on his way to Detroit, where he 
will take over the management of the 
Michigan Jewelers’ Supply Co. Julius 
Garon, the father, recently purchased 
an interest in this business. Tobias 
Garon for many years was connected 
with the Duluth house. 

Albert Jahrus, Fred Minuth and 
Charles Ahlborn, returned last week 
from a motor trip through northern 
Wisconsin to Mr. Ahlborn’s fishing 
shack. All three remained there for 
about a week fishing and getting a good 
rest. Mr. Jahrus does setting for the 
trade, Mr. Minuth is of Boyden, Minuth 
Co., and Mr. Ahlborn represents eastern 
factories in New York. 

The third dividend of 5 per cent in 
the matter of A. L. Bloomquist, retail 
jeweler at 7934 South Halsted St., was 
mailed to the creditors last Thursday by 
the trustee, Louis Goldman, of Goldman, 
Allshouse & Healy. Under present ar- 
rangement a minimum of 5 per cent is 
to be paid creditors per month, and as 
much more as is warranted in the opin- 
ion of the creditors’ committee. 


Arthur Wall of Wall & Dougherty, 
Ltd., Honolulu, returned to Chicago last 
Thursday after spending several weeks 
in New York and the East looking over 
the markets. Mr. Wall spent some time 
in Chicago before going East and in- 
tends to remain here this time for an- 
other week or so visiting with his daugh- 
ter who attends the Chicago Music In- 
stitute. Mr. Wall will leave here for the 
West and home. 

E. F. Nichols recently purchased the 
retail jewelry business of Burton E. 
Chapman, 109 W. State St., Rockford, 
Hil. Mr. Nichols formerly was employed 
by George E. Hanson, and later with 
the Block & Kuhl Co., of Rockford. Mr. 


' Chapman for some time has been local 


manager of the Wigwam Knitting Mills, 
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and it has been thought by his many 
friends that he would devote all of his 
time now to that business. 

H. L. Carpenter, of the Albert Walker 
Co., Providence, R. I., stopped off in Chi- 
cago last week on his way home from 
the wholesalers’ convention at Indian- 
apolis. Mr. Carpenter was accompanied 
by his wife and tock advantage of his 
nearness to Chicago te pay the city a 
visit. It was the first time zither Mr. 
or Mrs. Carpenter had visited this city 
and they were kept busy the short time 
they were here visiting with many 
friends and taking in places of interest. 


Sympathy was extended to Mrs. Rena 
T. Kellogg, last week on account of the 
death of her mother, Mrs. Elizabeth 
Tarpening. Mrs. Tarpening passed 
away early on Tuesday morning, after 
an illness of over three years. She was 
82 years of age at the time of her death. 
Funeral services were held on Thursday 
afternoon at 3 o’clock from the Chapel 
at 730 E. 63rd St., and interment was 
at Oakwoods Cemetery. Mrs. Kellogg is 
associated with the Schulte Optical Co., 
and is secretary to Dr. E. V. Schulte. 

Miss Mary Sullivan, who has been as- 
sociated with P. H. Winterberg & Co. 
for the past seven years as secretary, 
resigned her position and left last Sat- 
urday to be married. Miss Sullivan will 
become the bride of T. J. Fleming, of 
Cincinnati, on June 20. The wedding 
will take place at St. Catherine Genoa 
Church, and the reception will be held 
at the Stevens Hotel. The couple will 
leave on Saturday, June 23 for their 
new home at 3657 Wilshira Ave., Hyde 
Park, Cincinnati, Ohio. Mr. Fleming 
is comptroller of one of the largest de- 
partment stores in Cincinnati. 

Miss Florence O’Shea, of the Jones & 
Baumrucker Co., left for a tour of the 
East, combining business with pleasure. 
Miss O’Shea will look the ground over 
and gather data for their new store 
which is to be opened soon. She will 
visit Cleveland and arrive at Philadel- 
phia in time to represent the firm at 
Barr’s opening. From there she will 
visit a few of her friends at Swarth- 
more where they will join the girls of 
the Chicago Y. W. C. A. and attend the 
convention of Adult Education. After 
a short visit with her uncle at Cape May 
she will continue on to New York, Bos- 
ton and Washington, D. C., visiting the 
trade. 

Marks Bros., credit jewelers, who now 
operate two State St. jewelry stores, 
have completed negotiations with the 
Morrison Hotel Co., for a long term 
leasehold at 81 W. Madison St. In addi- 
tion to the leasehold they have purchased 
the equity in the present leasehold of 
the Morrison Jewelers, who have occu- 
pied these premises for the past eight 
years. Possession will take place just in 
time to open for the next Christmas sea- 
son when complete alterations will be 
made to improve the present premises, 
such as changing and remodeling the 
store front, the erection of a steel con- 
structed balcony for office quarters, and 
specially built walnut fixtures through- 
out. The location is considered one of 
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the finest in the loop, being on one of 
the busiest corners. Members of the cop. 
cern are Hugo Marks, president; Al 
Marks, secretary-treasurer, and George 
Appel, general manager. 











Green P. Grayson, jeweler, Coving. 
ton, Ky., and Miss Bessie Gambrel, algo 
of Covington, obtained a marriage ]j. 
cense in Kenton County and were mar. 
ried last Saturday. 


A. S. Workum, diamond cutter, this 
city, and Mrs. Workum will celebrate 
their 25th wedding anniversary on June 
22. Mr. Workum has not decide 
whether he will take a trip with his 
wife or hold a celebration at home. 


George Flaig of the J. W. Kelle 
Jewelry Co. of Georgetown, Ky., was a 
visitor in Cincinnati early last week en 
route to New York where he embarked 
for Europe on Thursday. He will spend 
a couple of months visiting several coun- 
tries on the Eastern hemisphere. 


Returning last Friday from the meet- 
ing of the National Wholesale Jewelers 
Association at Indianapolis, William 
Oskamp, president of the Cincinnati 
Wholesale Jewelers and Manufacturers 
Association, left Sunday night for Chi- 
cago, where he will attend the conven- 
tion of the Radio Manufacturers Asso- 
ciation. 

Cincinnati probably had the largest 
attendance of any city in the country at 
the meeting of the National Wholesale 
Jewelers’ Association at Indianapolis 
last week. Practically every wholesale 
establishment and manufacturer in the 
Queen City was represented not only by 
one member of the firm but in many in- 
stances by two or three. 

The annual outing of Cincinnati 
branch, Metal Trades Association, will 
be held at the Pines, a large grove in 
Price Hill, Tuesday, June 19. Details 
of the outing are being kept a secret in 
order to stage a number of surprises on 
those who attend. J. M. Manley, secre- 
tary, expects to entertain guests from 
Detroit, Chicago, Pittsburgh and other 
cities. 

A suit endeavoring to force one of its 
customers to pay a bill was filed in the 
Campbell County courts at Newport, 
Ky., by the D. Jacobs Sons Co., Cincin- 
nati. The suit was directed at William 
C. Mueller, jeweler, of 313 Fairfield 
Ave., Bellevue, Ky., and asks for $600.69. 
This is due, the firm charges, for mer- 
chandise sold and includes interest on 
the principal. : 

Jesse Phillips of the Richter & Phil- 
lips Co., presided Wednesday, June 6, at 
the meeting of the Cincinnati Adver- 
tisers’ Club. It was the first time he sat 
in the president’s chair since his selec- 
tion as chief of the club two weeks ag 
Mr. Phillips will head the local delega- 
tion of advertisers when it attends the 
meeting of the International Association 
of Advertisers Clubs at Detroit, July 
8 to 12. 
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Charles Schrodel of the Devlin Retail 
Jewelers, has returned from a brief visit 
to Rochester, N. Y. ; 

The Meyer Jewelry Co. operating a 
retail store at 8015 W. Vernor Highway, 
has recently been incorporated. 

The Metropolitan Jewelers’ Supply 
Co., Inc., Detroit, has changed its name 
to the Michigan Jewelers’ Supply Co. 

J. E. Clevenger, jeweler in the Liggett 
building, recently passed a few days 
visiting at his old home in Indianapolis. 

Harry Clark of Simmons & Clark, re- 
tail jewelers, has the sympathy of his 
friends in the trade as the result of the 
death of his mother. 

w. F. Broer, Toledo, was in Detroit 
last week and visited for a few hours, 
at the Detroit branch of the wholesale 
organization which he heads. 

John Lane, for a number of years 
connected with Wright, Kay & Co., re- 
tail jewelers, Woodward Ave., has 
opened a new store at 405 Eaton Tower. 

Jacob Segal of the Jacob Segal Co., 
diamond importers, left this week for 
a trip through the Middle West. He 
expects to be gone three or four weeks. 

The Busch-Sallan Co., 201 S. Wash- 
ington Ave., Lansing, has recently been 
incorporated. The owners are Morris 
Busch and Herman T. Busch, 235 N. 
Haiford St., Lansing, and Birdie Sallan, 
1474 W. Boston Blvd., Detroit. 

The Brown Credit Jewelers, 13823 
Woodward Ave., is now settled after 
having almost doubled its store capacity. 
The firm has installed some new fixtures 
and now has one of the finest retail 
jewelry stores in the northern section 
of the city. 

Benjamin Stocker is now settled in 
his new store at 4854 Michigan Ave., a 
short distance from his old location on 
the opposite side of the thoroughfare. 
The formal opening which was held re- 
cently was well attended. He received 
many attractive floral pieces. 

The Max-Feinberg Co., wholesale 
jeweler, it is announced, is planning 
shortly, to sponsor another organization 
for the manufacture of platinum rings. 
The business, it is stated, will be sepa- 
rate from the wholesale business of the 
present organization. The manufactur- 
ing plant will be located in another part 
of the Metropolitan building. 

Reid Berkey of the Charles A. Berkey 
Co., is enjoying a trip through the East, 
visiting New York, Boston and Phila- 
delphia. Charles A. Berkey has recent- 
ly been awarded first prize in a literary 
contest conducted by the American Tyler 
Keystone, a Masonic publication. A 
silver cup was presented to Mr. Berkey 
for the best poem of the year bearing 
on Masonic sentiment. 

Local retail jewelry organizations are 
now springing up in many of the larger 
cities in Michigan. Following the or- 
ganization of the Greater Detroit Retail 
ewelers’ Association, similar bodies have 
come into existence in Saginaw, Bay City, 
Flint, Grand Rapids and Kalamazoo, and 
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it is expected others will follow. These 
organizations, it is announced, will work 
together in an attempt to stabilize the 
jewelry trade and endeavor to solve 
many of the problems of the retailer. 

















TRADE CONDITIONS 
Trade with the retail jewelers of Evans- 


ville during the past week has been only 
fair. Much rain has fallen and the weather 
has been rather cool for this season of the 
year and the shoppers have been kept away 
from the trade centers because of this fact. 
Dealers feel that with the coming of better 
weather there will be an improvement in 
business in many lines. Wholesale dealers 
report trade has not been rushing, but that 
they feel in spite of this being a presidential 
year, that things are going to move along 
all right and that by fall trade will be some- 
thing like normal again. General business 
conditions in Evansville are steadily improv- 
ing and reports from towns in southern 
Indiana, southern Illinois and western and 
northern Kentucky are rather optimistic. In 
rural communities the merchants’ report 
trade has been rather slow for some ttme 
past. 





Retail jewelry dealers at Henderson, 
Ky., Owensboro, Ky., and Hopkinsville, 
Ky., report that trade has been fairly 
good during the past few weeks. 

Charles Artes, of the Charles Artes 
Co., Inc., retail jewelers of this city, has 
returned from Indianapolis, where he at- 
tended the Republican State convention. 

Salem P. Hammond, who for many 
years was engaged in the retail jewelry 
business at Petersburg, Ind., was a re- 
cent business visitor in Evansville. 

Local dealers in glassware report that 
their trade has been only fair during 
the past few weeks, but they are look- 
ing for a marked improvement by the 
middle of the summer. 

J. G. Quiatt, retail jeweler at Tenny- 
son, Ind., and his wife were in Evans- 
ville on business a few days ago. Mr. 
Quiatt says he is looking for a very good 
business a little later on in the season. 

Retail jewelers at Mount Vernon, Ind., 
cooperated with the other merchants of 
that city recently in giving a merchants’ 
exposition. It proved to be a success 
and merchants plan to give a similar 
exposition next year. 

Floyd Nester, of Heinzle & Nester, 
retail jewelers at Boonville, Ind., was 
chairman of the program committee at 
the last meeting of the Boonville Ki- 
wanis Club. Mr. Nester is a charter 
member of this club. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, 417 Main St., helped to arrange a 
recent meeting of the Evansville Opti- 
mist Club at which the speaker was Wil- 
liam B. Carleton, local correspondent of 
THE JEWELERS’ CIRCULAR. 

J. L. Thuman, West Side retail jeweler 
and one of the pioneer merchants of that 
section of the city, has been named on 
some of the leading standing committees 
of the West Side Nut Club for the en- 
suing year. Mr. Thuman is a charter 
member of this well known organization. 

Ray Sisson, well known pear] buyer at 
Decker, Ind., was in Evansville one day 
last week. He reported that some mus- 
sel shells are being taken from both the 
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White and Wabash rivers, but that the 
number of men employed in the industry 
this year is much smaller than last year. 
He says that some pearl button factories 
in this section are being handicapped 
for the want of shells and he does not 
see any relief along this line. 











John Kroyer, jeweler, 
Omaha, is conducting a closing out sale. 

O. Mauthe is conducting a closing out 
sale at his store in Council Bluffs, Iowa. 
He expects to retire because of the un- 
favorable condition of his health. 

Fred Gerhardt has been conducting a 
closing out auction sale at his jewelry 
store at Gering, Neb. He was formerly 
in the jewelry business at Neola, Iowa, 
but sold that business a few years ago 
to move to Gering. 

J. P. Byrne of the Byrne-Duff Jewelry 
Co., and A. F. Smith of the A. F. Smith 
Co., both wholesale concerns of Omaha, 
were in Indianapolis last week attending 
the convention of the National Whole- 
sale Jewelers Association. 

Fritz Sandwall, well known jeweler, 
Omaha, has completed closing out his 
business, following the disastrous fire 
in the Barker block in which his place 
was located, and now that he is tempo- 
rarily without stock or building, he has 
seized the opportunity to take a much- 
desired rest. He sails this month for 


a tour of Sweden and other European 
countries and will be gone for three 
months. 











On Friday, May 31, Burnett Bros., 386 
Washington St., celebrated their 29th 
anniversary, the local store being one 
of a chain of jewelry stores on the 
Coast. A bakery company baked 1000 
birthday cakes, and 1000 checks for a 
dollar each, payable to bearer, were 
drawn. The cakes and checks were dis- 
tributed to those who attended the cele- 
bration. 

The Portland B’nai B’rith center has 
been presented with 10 acres of land 
near Grande Ronde on the shores of 
Devils Lake, for a permanent center, 
and a number of local men have contri- 
buted buildings of various sorts. Among 
others 12 log cabins are to be constructed 
this year, each to house eight boys. 
Among the first three given were those 
donated by Harry Vines, a local jeweler. 

There were a number of prizes offered 
at the third annual peony show held in 
Portland June 4 and 5, the principal 
one being a beautiful silver trophy cup, 
donated by Roy & Molin, jewelers, for 
the best display of peonies by any garden 
club or community club, provided that 
the blooms were produced by amateur 
members of the club, who had no finan- 
cial interest in the sale of roots or 
blooms. 











TRADE CONDITIONS 


Jewelers of Milwaukee are finding busi- 


ness conditions at this time just “fair.” 
Graduations, weddings, etc., have caused 
some spurt during the past few weeks, it is 
reported, but there is little real live activity. 
Jewelry stores with gift shop sections re- 
port that these sections are doing well at 
this time, due to the fact that the general 
tendency seems to be to buy novelty items 
rather than expensive jewelry for graduation 
and wedding presents. Novelties for the 
home, vases, jardinieres, etc., are good items 
in the gift shop sections of jewelry stores. 





M. B. Barkan, the M. B. Barkan Co., 
is back at his store again, following an 
attack of the grippe. 

William Pauls, for 15 years with the 
Archie Tegtmeyer jewelry store, Fourth 
and Wisconsin Aves., Milwaukee, has 
bought out the jewelry store of J. 
Meyers, 399 Lincoln Ave., Milwaukee. 

Paul Krumacher, who has been con- 
nected with Bayers jewelry store, White- 
water, Wis., for some time, has taken 
over the watch department at the jewel- 
ry store of Henry Wandt, Inc., Wau- 
watosa. 

Gamber F. Tegtmeyer, son of Archie 
Tegtmeyer, Milwaukee jeweler, has re- 
turned from Harvard to Milwaukee for 
his summer vacation. Young Mr. Tegt- 
meyer is attending the medical school 
at Harvard. 

The Salick Jewelry Co., Watertown, 
celebrated its 75th birthday anniversary 
during the week of June 4. The store 
had an extensive display during the 
week to hook up with its diamond an- 
niversary celebration. 

Rank & Motteram and Bunde & Up- 
meyer are donating the trophies for the 
second annual Wisconsin News girls’ 
track and field championships, to be held 
at the Marquette Stadium here. The 
trophies consist of silver loving cups. 

Fred Luser, who has been connected 
with the Ball Time Service, T. M. E. R. 
& L. building, Milwaukee, has taken over 
the watch department of Jung & Voekel, 
27th and Wells Sts., Milwaukee. Benton 
Grigg will take over Mr. Luser’s duties 
at the Ball Time Service. 

D. Graff, jeweler, Racine, Wis., was 
married June 1 to Miss Marie Hubbard. 
The marriage took place at the home of 
the bride’s parents, Mr. and Mrs. R. M. 
Hubbard, in LaFayette. Mr. Graffe at- 
tended the University of Wisconsin for 
two years, after which he returned to 
Racine and engaged in the jewelry busi- 
ness with his father, C. F. Graff. 

H. E. Friske, who was formerly in 
the jewelry business in Chicago, has 
bought the fixtures and store of Frank 
Gerstenberg, 3401 North Ave., Milwau- 
kee. Mr. Friske has moved his Chicago 
jewelry merchandise into the new loca- 
tion and is operating a jewelry store 
there. Mr. Gerstenberg has purchased 
another store at West Allis and is con- 
tinuing in the jewelry business in that 
city. 

Jewelers of Milwaukee and the State 
are evincing much interest in the plan 
of the research division of the School 
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of Commerce of the University of Wis- 
consin which proposes to study 14 types 
of retail trades in Wisconsin, and to in- 
vestigate problems of the different busi- 
nesses. If the jewelry trade is chosen 
for analysis by the research division, 
jewelers will be able to find out through 
comparisons just where they stand in 
relation to other members of their field. 

A survey made by the convention divi- 
sion of the Milwaukee Association of 
Commerce on expenditures of convention 
visitors to Milwaukee during 1928 shows 
that each convention visitor spends an 
average of $21.89 a day. Of this, de- 
partment stores get $2.89; miscellaneous 
retail stores under which retail jewelers 
are classed, get $1.81; and Milwaukee 
wholesalers and manufacturers’ get 
$3.84. The remainder goes to hotels 
and restaurants. According to this sur- 
vey retailers are getting a good propor- 
tion of each dollar spent by convention 
visitors in Milwaukee, and local jewelers 
plan in the future to make a bigger 
play for this business, according to a 
number of opinions expressed on the sub- 
ject. 

A suspect in the robbery of Jacob 
Rassner, Detroit manufacturing jeweler, 
who was recently held up and robbed 
of $25,000 worth of jewelry in the Wis- 
consin Hotel here, was placed under 
arrest at Eau Claire, Wis., during the 
past week. Milwaukee police are con- 
vinced, however, that the man had noth- 
ing to do with the robbery and he has 
been released. The man was arrested 
when he called for his mail at the post 
office at Eau Claire. He gave his age 
as 35 years, but did not furnish an 
address. A man and a woman who were 
with him at the time were not held. 
Police at Milwaukee have refused to say 
in what manner they connected the man 
with the robbery. Mr. Rassner was 
slugged and bound in his hotel room an: 
then relieved of diamonds and platinum 
settings. 

Arrests will be made in each case of 
shoplifting discovered in any retail 
store in Milwaukee, according to a re- 
cent decision reached by members of the 
retail division of the Milwaukee Associ- 
ation of Commerce who have conferred 
with the Milwaukee police department 
on the subject. It is planned to make 
arrests in each case to discourage the 
first offender who is apt to become 
habitual unless effectively taught that 
shoplifting does not pay. It has also 
been agreed to form a central agency 
to prevent the passing of worthless 
checks. The store receiving a worthless 
check will immediately report it and all 
other stores will be warned, according 
to the plan agreed upon. A special 
committee has also been appointed to 
bring in a report on methods of fighting 
the fraudulent use of charge accounts. 

The good will tour of the Milwaukee 
Association of Commerce this year car- 
ried the message of “Midwest Market 
Week” to merchants of 27 Wisconsin 
cities, with a total population of 191,000. 
The first stop of the “tourists” was at 
Fond du Lac where the delegation was 
received by John P. Hess, one-time presi- 
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dent of the Wisconsin Retail Jewelery’ 
Association, who is president of the 
Fond du Lac Association of Commeree, 
Mr. Hess is interested in the plang fo 
the Midwest Market Week which is 
to be held at Milwaukee for the purpog 
of promoting Milwaukee as a whole. 
saling and jobbing center. Special jp. 
ducements are to be made by local whole. 
sale jewelers to get retail jewelers from 
other parts of the State to buy in Mj. 
waukee during that time. Adolph Possin 
of the Bozhardt-Possin Co. is active on 
the committee arranging for the affair, 

Ray Jensen, alias “Ray O'Malley,” 
Kansas City, has been arrested here fol- 
lowing a chase of four blocks through 
the downtown section of the city. He 
has been arraigned in district court op 
a larceny charge involving a theft of 
jewelry. Jensen, it is alleged, assaulted 
Bernard Burke, a jewelry salesman in 
the latter’s room in the Plankinton 
Hotel, robbing him of $255 worth of 
jewelry. According to the story pieced 
together by police, Jensen, Burke and 
two other men had a party in Burke’s 
room. After the other two had left 
Jensen suddenly punched his host in the 
jaw, knocking him out. While Burke 
lay on the floor, Jensen, it is alleged, 
filled his pockets with several expensive 
watches, five gold plated drinking cups, 
several neckties and $40 in cash. As he 
left the room to flee down the fire-escape, 
Burke regained consciousness and rushed 
down into the lobby where detectives 
were informed and gave chase. Jensen 
has been granted a continuance until 
June 12 and bail set at $1,000. 











Charles W. Lauer visited with the 
family of his daughter in Decatur, IIL, 
recently. 

Mr. Welsh of the Non-Retailing Co., 


Lancaster, Pa., visited Indianapolis 
dealers recently. 

Harry D. Pazol, Muncie jeweler, is 
moving from 308 S. Walnut St., to 103 
E. Jackson St., that city. 

Mr. and Mrs. J. H. Cropper were 
among those attending the Lake Wawa- 
see convention of Indiana Optometrists. 

Fred Pahud recently connected with 
the Baldwin-Miller Co., is now associated 
with W. F. Sebel & Co. Mr. Pahud will 
act as this concern’s representative in 
the Central West. 

Dr. Hope J. Parkison, registered 
optometrist of the Jackson Jewelry & 
Optical Co., 454 E. Washington St., has 
been seriously ill with pneumonia for 
the past six weeks. She is now con- 
valescent at her home, 806 E. 11th St. 








Simon Plovan, 50, a resident of Joliet, 
Ill., 22 years and for many years pro- 
prietor of a jewelry store at 1031 Col- 
lins St., prominent in Jewish organiza- 
tions and work in the community, died 
June 1 after a week’s illness of influ- 
enza. The widow, two sons and @ 
daughter survive. 
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TRADE CONDITIONS 


of the local wholesale trade are 
y to launch a new road season 
sample lines are being prepared 
for the travelers and most of them will soon 
be in their territories again seeking fall 

The general outlook for the com- 
yorted to be good and leaders 


Mempers 
getting read 
and the new 


business. 


on is rey 2 : 
ing ire trade are inclined to take an opti- 


isti jew of the situation. The general 
ll conditions all over the country are 
fair despite talk of a slowing down in some 
lines of industry, but with good crops and a 
reasonable holding up of the building trades, 
the remaining months of the year are ex- 

eted to round it out ina satisfactory man- 
ner. Crop reports from the large West and 
Southwest territories supplied from this mar- 
ket are encouraging: and with good crops 
this fall in this section of the country, the 
trade is expected to prove good. 





0. J. Steuwer, retail jeweler, Memphis, 
was a trade visitor during the last week. 

Leo Bauman, head of the Bauman- 
Massa Jewelry Co., wholesaler, Repub- 
lic building, returned recently from a 
business trip to New York and other 
eastern points. 

Visitors to the local wholesale jewelry 
trade during the past week included the 
following: Roy Goulding, Alton, Ill.; J. 
V. Hughes, Ironton, Mo.; Milton Meyer, 
St. Charles, Mo.; Louis Brandenburger, 
Alton, Ill.; Paul Hinchey, De Soto, Mo. 

Miss Lorena Greenstreet, daughter of 
M. L. Greenstreet, of the Greenstreet- 
Monti Jewelry Co., wholesaler, and con- 
nected for some time with the concern, 
was married recently to James P. Gahan, 
of St. Louis. Her position with the firm 
is now filled by Miss Hazel Reider. 

Local realty agents report the lease of 
the corner section of the ground floor of 
the Seseme building, at the northwest 
corner of Seventh and St. Charles Sts., 
to an outside concern which operates a 
chain of jewelry stores. The quarters 
will be remodeled for new tenants and 
the identity of the new occupants wili 
be announced shortly. 

Members of the local retail jewelry 
trade, who have been prominent in the 
affairs of the annual spring convocation 
‘at the local Scottish Rite Cathedral, in- 
clude: Herman Mauch, Roy Culbertson, 
of Hess & Culbertson and Mr. Henry, of 
the J. Bolland Jewelry Co. A. W. Ra- 
coosm, local representative of the Bulova 
Watch Co., and living here, was one of 
the initiates for some of the higher de- 
grees. 

Plans are in the making for the an- 
nual summer outing of the Eisenstadt 
Mfg. Co. It is expected that this event 
will be in the form of a dinner at one 
of the local country clubs and the guests 
will include the officers and employes of 
the concern, who in the past have had a 
number of enjoyable annual gatherings. 
The date is not set but will be sometime 
this month and before the members of 
the company’s sales force take the road 
for a new season. 

George G. Gambrill, president of the 
Eisenstadt Mfg. Co., left early last week 
to attend the meeting of the National 
Wholesale Jewelers Association held at 
Indianapolis, June 4 and 5. From there 
he planned to motor East with his fam- 
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ily to attend the commencement exer- 
cises at Vassar College, where his 
daughter will take a degree, during the 
coming week. Following this the party 
will spend a short time on a visit to some 
of the eastern cities before returning 
home and to business. 

A comprehensive display of handsome 
silver cups and trophies to be awarded 
shortly, is being made in the window of 
Jaccard’s store at the southwest corner 
of Ninth and Locust Sts. The collection 
comprises the prizes to be awarded at 
the annual Mississippi Valley Nationai 
Power Boat Association regatta, which 
will be held here, July 3, 4,5. Flags and 
pictures of officials and owners of racers 
are used to set off the collection of cups. 
J. W. Moir, who is connected with the 
Jaccard concern, is a director of the as- 
sociation which will stage the races. 











L. T. Atkins has opened a repair shop 
at Lathrop, Mo. 


Phil Laks of the Pennant Watch 
Supply Corp., New York, was a recent 
visitor. 

T. C. Helm is managing the business 
of C. E. Bagshaw, Belton, Mo., while 
the latter is away for several weeks. 

C. B. Osgood, manager of the Denni- 
son Co. in St. Louis, was in the city on 
special business recently. 

Morey Van Der Hagen, representing 
the George H. Fuller & Son Co., Chicago, 
was in the city the week of June 4. 

Otto Knaul, Knaul-Cuthbert-Munn 
Jewelry Co., is motoring to Sloux City, 
Iowa, for a sojourn. 

E. A. Kiger planned to go on to New 
York from Indianapolis where he and 
his brother, H. H. Kiger, attended the 
wholesale jewelers’ convention. 

Clarence Owens, who has had a watch- 
making shop for the trade in the Alt- 
man Building, is now a partner of Jules 
Borel, fifth floor of the Merry Building. 
The style of the firm will remain the 
same, Jules Borel & Co. 

C. R. Matthews, formerly manager of 
the Meyerding Jewelry Co., Topeka, 
Kan., has purchased the stock and will 
conduct the store. Mr. Matthews was in 
the local market the early part of the 
week of June 4. 

Among the recent visitors were: A. G. 
Norris, Florence, Kan.; A. W. Neihart, 
Elmwood, Neb.; Mr. Campbell, Campbell 
Bros., Ossawatomie, Kan.; H. F. Otwell, 


Valley Falls, Kan.; W. R. Pearce, 
Olathe, Kan., and C. R. Matthews, 
Topeka, Kan. 


Mr. and Mrs. Ward M. Lewis, the 
C. B. Norton Jewelry Co., and Mr. and 
Mrs. Fred Sands, of the Mid-Continent 
Jeweler, motored to Indianapolis to at- 
tend the convention of the National 
Wholesale Jewelers’ Association. All of 
the travelers for this company are off 
the road until July. 

Fred Goldman and John Romple, the 
Goldman Jewelry Co., have gone to St. 
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Louis to visit Charles Aronberg, who is 
reopening his store after extensive re- 
modeling. Mr. Romple has arranged 
some interior decorations for the na- 
tional Republican convention, which 
opens the week of June 18. 

The trip to Carrollton, Mo., Saturday, 
June 2, which was made by E. O. Baum- 
garten and A. J. Hazard of the Norris- 
Allister-Ball-Bridges Co., Kansas City 
branch, and Andrew Busekrus, Ben 
Kuhr and George Hibbler, of the An- 
drews Jewelry Mfg. Co., was most en- 
joyable. The party were guests of 
Clarence and Robert Mitchell, of the 
Mitchell Jewelry & Music Co., at Car- 
rollton, Mo., over Sunday. The dinner 
which was served is an annual feature. 

L. J. Ryer and J. H. Mace have re- 
turned from northern Minnesota, where 
they spent two weeks in opening their 
summer homes and getting them ready 
for their families. Mr. Ryer and Mr. 
Mace will also go back for a month or 
six weeks later in the summer. Wilford 
T. Ryer, nephew of L. J. Ryer, of the 
Mace-Ryer Jewelry Co., is spending two 
weeks at his home in Wisconsin. Charles 
R. McClintock, head of the credit de- 
partment of this company, has returned 
from a sojourn in Oklahoma. 

L. H. Ludwig, vice-president of the 
Edwards-Ludwig-Fuller Jewelry Co., 
will go on the “Good Fellowship” trade 
trip of the Chamber of Commerce, 
which starts June 19. The trip will be 
made in motor buses, covering 900 miles 
and visiting 39 cities and towns in 
northern Kansas and southern Nebraska. 
George H. Edwards, president of this 
company, and N. R. Fuller, secretary- 
treasurer, attended the convention of 
wholesale jewelers in Indianapolis last 
week. 








. Consular Notes 


The Bureau of Foreign and Domestic 
Commerce reports that a firm in Quebec, 
Canada, is in the market for fountain 
pens. This report is covered by the .- 
File No. 31329 and further information 
will be given by the Bureau at Wash- 
ington, D. C.,-or any of its branches if 
this number is used. 





* * * 


Among the commodities wanted by 
foreign firms are gold pens sought by a 
concern in Munich, Germany. The Bu- 
reau of Foreign and Domestic Commerce 
has given this call its File No. 31215 
and will furnish information about 
the request of this firm, if, when writing 
the file number is mentioned. 


* * * 


A firm in Zurich, Switzerland, is a 
prospective purchaser of jewelers’ and 
watchmakers’ tools and supplies, accord- 
ing to a report made by the Bureau of 
Foreign and Domestic Commerce. The 
File No. 31224 has been given to this re- 
quest and the Bureau at Washington, 
D. C., or any of its branches will furnish 
additional information to those making 


inquiry. 


———— 











The National Watch & Clock Shop 
has been moved from 2861 Fifth St. to 
3924, on the same thoroughfare, in San 
Diego. 

Thomas Collup, of the International 


has left for the eastern 
He will be gone 


Silver Co., 
territory on business. 
several weeks. 

Sam Prager, jeweler, formerly located 
at 1706 N. Vine St., has moved to the 
Taft building, corner of Vine St. and 
Hollywood Boulevard. 

M. J. Back, for years located at 228% 
W. First St., Los Angeles, has removed 
to 211 W. Fourth St., where he has 
more commodious quarters. 

Z. Riddle, jeweler of San Diego, has 
patented a locking device whereby the 
switch and gear lever of any automobile 
can be locked at one operation. 

A. Protsch, one of the leading jewel- 
ers of Redondo, Cal., with Mrs. Protsch, 
spent several days in Los Angeles last 
week on pleasure and business combined. 

Fred Setterberg, Norwalk, spent a 
day in Los Angeles last week. G. B. 
Burzell, Sawtelle, and C. W. Clark, Van 
Nuys, also made a trip to Los Angeles 
on business. 

B. G. Anderson, manufacturing jewel- 
ers’ representative, with headquarters at 
the Broadway Central building, 424 S. 
Broadway, has returned from a recent 
business trip. 

E. B. Slade, who has retired from the 
jewelry business at San Diego, has 
moved to Eagle Springs, Cal., and will 
make his home in the beautiful De Hesa 
Valley. 

M. S. Robin, who recently sold out his 
interests in an installment house in the 
business heart of the city, has opened 
a store on W. Eighth St., in the 800 
block. 

Henry De Maria, San _ Francisco 
jeweler, with Mrs. De Maria, motored 
from the northern city to the southland 
last week, staying here a few days and 
then going on to San Diego. 

Walter Kron, formerly with Sischo & 
Sons, Metropolitan building, has joined 
the selling staff of the Berson-Measer 
Jewelry Co. and will handle Los Angeles 
territory and the adjoining towns and 
cities. 

R. Gsell, of R. Gsell & Co., New York 
city, manufacturers and importers of 
watches, called on the Berson-Measer 
Jewelry Co., W. Eighth St., recently. 
The Los Angeles company is the repre- 
sentative of the Gsell company. 

John Parker and T. R. Canady, two 
well known jewelers and opticians of 
Huntington Beach, Cal., were seen last 
week in Los Angeles, taking the oppor- 
tunity to make some purchases and at 
the same time to enjoy themselves. 

Elmer Eighmy, for seven years with 
the Walker Jewelry Co., 114 E. Broad- 
way, Glendale, recently dropped dead 
while parking his car in the downtown 
district in Glendale. He was 54 years 
old and had always enjoyed good health. 
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Henry Wolfe, with I. Behrstock, of 
the I. Behrstock jewelry house, Title 
Guarantee building, and by whom the 
former is employed, went to San Fran- 
cisco and the North to promote some 
new connections, and will return this 
week. 

O. L. Wuerker, 419 Seventh St. and 
229 S. Spring St., who went to Miami, 
Fla., with the Al Malakah Temple, 
Mystic Shrine, has returned to Los 
Angeles after traveling through Cuba 
and the eastern States generally. He 
was gone two months. 

J. C. Tipton and A. H. Smith, popu- 
lar jewelers of Santa Paula, Cal., were 
in Los Angeles last week looking after 
business matters. While here the two 
retail merchants called on the leading 
wholesalers to add novelties and costume 
jewelry to their respective stocks. 

I. Ehrenrich, western representative 
of the D. & I. Mfg. Co., New York, was 
a visitor to Los Angeles last week, show- 
ing lines of, platinum articles. William 
Davidson, diamond broker of San Fran- 
cisco, also was a caller on the trade in 
Los Angeles and vicinity last week. 

Jesse Measer, president-treasurer of 
the Berson-Measer Jewelry Co., 1520 
W. Eighth St., has started on a trip 
for the southern and eastern sections 
of the United States, and will be gone 
several weeks. He will visit New York 
city before returning to Los Angeles. 

V. Montgomery, 701 Chester Williams 
building, a diamond setter, is in charge 
of the wholesale jewelry quarters of 
Lewis Roth while the latter is on a busi- 
ness trip through the Rocky Mountain 
States and the Pacific-West territory. 
Mr. Roth will be absent until about 
July 1. 

Peter J. O’Neill & Sons have removed 
from 1234 W. Pico St. to 728 S. Flower 
St., where the firm will have larger ac- 
commodations for its continuously in- 
creasing business in the gift and art 
ware lines. The new location is in the 
heart of the newer business district of 
Los Angeles. 

-H. M. Teeple, Western representative 
of the Hadley Co., Providence, R. I., 
with western headquarters at 704 Title 
Guarantee building, has gone on an ex- 
tended trip which will take him through 
the principal cities, South, Middle West 
and the Northwest. He expects to be 
back in Los Angeles about July 1. 

Certificates from the Horological Insti- 
tute of America have been bestowed on 
Fred W. Axlund, Boyson Jewelry Co., 
Long Beach; Harry Caplan, of A. N. 
Slavick, Los Angeles; E. G. Hammond 
and Paul Watson, of E. G. Hammond, 
San Diego, proclaiming that these four 
men are certified junior watchmakers. 

J. P. Nichols, who for the last seven 
years has been connected with a manu- 
facturing jewelry establishment of New 
York, is opening a fine retail store at 
6338 Pacific Boulevard, Huntington Park, 
a suburb of Los Angeles. Mr. Nichols 
has already opened for business, but will 
delay his official opening until the mid- 
dle of June. 

Jack Roth, of the wholesale jewelry 
company bearing his name, Metropoli- 
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tan building, has gone to Denver, from 
where he will work his way back to the 
Coast, through Colorado, Nevada, Ari. 
zona and New Mexico. He will be gone 
until July. During his absence Vice. 
president H. L. O’Neill is in charge of 
the headquarters. 

E. B. Kizer, 5717 Pasadena Ave. js 
selling out his stock preparatory to open. 
ing up a new store with new goods. Mr 
Kizer, who has been at this location fei 
several years, is forced to move, as the 
frame building he occupies is to be torn 
down and a large brick building erecteg 
in its stead. He is planning to take 
quarters in a new building not far from 
his present location. 

A. Howard Neale, who for five years 
has been associated with the wholesale 
jewelry firm of Sunderland & Miller, has 
accepted a position with A. George, Ine, 
Title Guarantee building, as sales. 
manager. This concern makes a: spe. 
cialty of novelties and costume jewelry, 
and Mr. Neale, in addition to handling 
the sales forces, will look after the buy- 
ing in most of the departments cop. 
ducted by the George house. 

Miss Grace Eacrett, who has been en- 
gaged in stringing beads for the trade 
at 6810 Hollywood Boulevard, has found 
it necessary to move to larger quarters, 
and is now at 814 Metropolitan building, 
where she has quite a force of girls to 
aid her in the business. She is the 
daughter of A. L. Eacrett, who conducts 
a jewelry store at the Hollywood Boule 
vard address. She calls her new shop 
“Grace Eacrett’s Charm Shop.” 

W. B. Sunderland, of Sunderland & 
Miller, Inc., in the Title Guarantee 
building, took a quick trip on business 
to San Francisco. St. Elmo Coombs, of 
the same company, also left last week 
for his regular trip to the North and 
adjacent territory. D. K. Sunderland, of 
the same company, is now in New York, 
where he will probably remain for sev- 
eral weeks, and from that point will 
work the surrounding States. He will 
not return to Los Angeles until some 
time next fall. 

Campbell & Ginder have completed the 
remodeling of the storeroom to the west 
of their old location at 729 W. Seventh 
St., and have combined the two stores, 
giving the company one of the finest 
retail stores in the southland. The fix- 
tures are of mahogany, the walls and 
ceilings are tinted in rich, warm shades, 
and the display windows are works of 
art. One window is done in Chinese red, 
all articles displayed being of that hue, 
with enough other tints to make an 
artistic blending. 

S. M. Goodman, a recent arrival here 
from New York, likes southern Cali- 
fornia so well that he has decided to 
remain in Los Angeles. He has made con- 
nections with the Bristol Seamless Ring 
Co., and will represent that establish- 
ment in the Pacific-West territory. Mr. 
Goodman was connected with the jewelry 
business in New York and has many 
friends in this territory who will be 
pleased to see him make the success they 
feel he surely will, since he has expert 
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owledge regarding the ring business. 
G. W. Bartley, manager of the jewelry 
ent at the E. W. Reynolds Co.’s 
wholesale establishment, Metropolitan 
building, together with Mrs. Bartley, 
Jeaves next week for a fortnight’s rec- 
reation. They will go to Seattle by 
steamship, taking their automobile along 
with them. At Seattle they will tour 
the surrounding country and then will 
motor back to Los Angeles, stopping at 
the various watering places enroute. 

E. T. Elkington, in the engraving de- 
partment of Brock & Co., 515 W. Seventh 
st, has started on his annual vacation 
and will spend most of the time at the 
Grand Canyon of the Colorado, in Ari- 
wna. Henry Anderson, also associated 
with Brock & Co., and who has been at 
a Santa Monica hospital for upward of 
one month, where he underwent a major 
operation, has recovered sufficiently from 
the operation to be removed to his home 
in the beach city. He will probably be 
confined at home for another two weeks. 

Among the out-of-town jewelers seen 
in Los Angeles last week, in the whole- 
sale district were: Mr. Roberts of the 
Roberts Jewelry Co., Riverside; J. How- 
ard Black, Riverside; L. D. King, Red- 
lands; T. S. Lailey, El Monte; Mrs. C. 
L. Robertson, El] Monte; M. A. Stalmer, 
Fullerton; L. E. Hendrickson, Fuller- 
ton; A. J. Dutton, Anaheim; C. A. Ken- 
dricks, Anaheim; M. Norin, Alhambra; 
Earl M. Williamson, Pomona; Mrs. F. 
E. Stimson, Pomona; Ross R. Day, Whit- 
tier; E. T. Stoddard, Whittier; C. E. 
Perham, San Pedro, and E. B. Lang, 
Venice. 

Again there is excitement in the ranks 
of the wholesale and retail jewelers, for 
golf enthusiasts have banded together 
under the name of the Southern Cali- 
fornia Jewelers’ Golf Association and 
are arranging another competitive tour- 
nament. The date has been tentatively 
set for the month of July and the play 
will consist of 36 holes, taking 18 in the 
morning and 18 in the afternoon, to be 
followed by a banquet and entertain- 
ment. The committee to which is dele- 
gated the task of arranging details is 
hard at work and expects by next week 
to have a program nearly completed. 

J. Herbert Hall, one of the leading 
gold and silversmiths of southern Cali- 
fornia, and who has been located at 
%-98 Colorado St., Pasadena, has re- 
moved his store farther out on E. Colo- 
tado St., to No. 348, as the business urge 
seems to be going out that way, where 
the bigger tourist hotels are situated. 
While the Hall company has always 
enjoyed the reputation of having attrac- 
tive display windows, the new concern 

aS even gone farther, and with more 
window space and more modern fixtures 
has some of the most artistic showings 
of assorted jewelry and precious metal 
wares ever seen in the millionaire city. 

Joseph Sambursky and J. F. Gallon, 
Proprietors of the Art Plating Works, 
Which does gold, silver and platinum 
plating, with headquarters formerly at 
48 S. San Pedro St., have found it 
necessary to move to more spacious 
quarters, so they have taken a new brick 
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building at 416 E. Eighth St., where 
they have installed sufficient equipment 
and facilities for handling their con- 
stantly increasing business. The men 
have been in business here for the last 
seven years, Mr. Gallon having for- 
merly been connected with the Gorham 
Co., while Mr. Sambursky was with 
Shreve & Co. of San Francisco, nearly 
10 years. 

Howard Lambdin, of the Gensler-Lee 
jewelry concern, who was served with 
a warrant charging the firm with using 
a letter which was declared to be an 
imitation of a court document, pleaded 
guilty to the charge last week in Judge 
Chambers’ court and was fined $50, 
which he paid. The court listened to his 
explanation, and Mr. Lambdin was ex- 
onerated of contempt, but the court was 
of the opinion that there was a technical 
violation, to which the plea of guilt was 
entered, as the Gensler-Lee people did 
not wish to take up the time to fight it. 
The use of these letter forms, on which 
was headed “Notice Prior to Action in 
Small Claims Court,” and which was 
folded in the same form as a court sum- 
mons, the printing on the outside and 
the inside being set up in similar style 
as a court summons, will be discontinued. 
Mr. Lambdin told THE JEWELERS’ CIRCU- 
LAR reporter that his firm did not.wish 
to even hint at anything which would 
resemble a usage of court functions, 
but that he had seen similar papers in 
the eastern cities and thought it might 
be good publicity and bring a recalci- 
trant debtor more quickly to pay the 
bill. “But we are through with it,” 
he said. 








Pacific Northwest 





C. A. Russell, who bought out a cigar 
store and card room in South Bend, 
Wash., is remodelling the place and 
plans to move his jewelry store there as 
soon as the new location is ready for 
business. 

W. W. Bristow, jeweler of Eugene, 
Ore., has purchased the Marx building 
on Willamette St., where he has been 
in business as a jeweler for the past 
17 years. The store has been operated 
in the building for 35 years. It was 
formerly known as Lucky’s and after 
Bristow owned it, he did not change 


the name of the concern for years. The . 


purchase of the Marx building is spoken 
of as an outstanding real estate transac- 
tion in Eugene. The name will be 
changed to the Bristow building and a 
number of improvements will be made 
by the new owner. Dr. George H. But- 
terfield has opened an optical office in 
connection with the Bristow jewelry 
store. 








George W. Scharbach, for more than 
20 years in the jewelry business at 505 
Summit St., Toledo, Ohio, has taken a 
five-year lease on the business property 
at 512 Adams St., in the Meyers block. 
The new lease starts Aug. 1. However, 
the store may be moved to its new loca- 
tion before that date. 
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C. J. Straus of the California Jewelry 
Co. is spending a vacation in the Yose- 
mite Valley. 

Louis Ostby, 
sentative, has just returned from the 
South. 


manufacturers’ repre- 


William Davidson has spent the last 
two weeks in his San Francisco office, 
704 Market St. 


Frank Leque, formerly watchmaker 
for Frank Fontana of this city, has 
opened a repair shop at Merced, Cal. 

Sam Kierski, manufacturers’ repre- 
sentative, left on a business trip to Los 
Angeles during the early part of June. 

William S. Fulton, manufacturers’ 
representative, is making a trip to Port- 
land and Seattle, calling on his cus- 
tomers. 

A. W. Huggins, president of A. I. 
Hall & Son, is making a combined busi- 
ness and pleasure trip, motoring both 
to northern and southern California and 
to Nevada. 

Sydney Weinshenk, of Mayer & Wein- 
shenk has just returned from a success- 
ful trip through the Northwest, Utah 
and Idaho, having been gone for six 
weeks. 

William Lorenz, leading jeweler of 
Santa Ana, Cal., stopped in San Fran- 
cisco on his way home after an extended 
eastern trip which included a visit to 
Havana, Cuba. 

With the opening of the summer sea- 
son at Lake Tahoe, Alfred H. Bullion, 
of the Alfred H. Bullion Co., made a 
motor trip of a few days with Mrs. 
Bullion and their son to their summer 
cottage at the lake, their first visit of 
the summer. 

Leon Aurich of Nordman & Aurich, 
and Mrs. Leon Aurich are leaving on 
an extended trip, to be gone for the 
whole of June. They will motor as far 
north as Vancouver, B. C. L. Sander- 
son, traveler for Nordman & Aurich, 
has been visiting the home office for a 
few days. 

Harry Oberlin, Oberlin Bros., Fresno, 
Cal., is one of the out-of-town jewelers 
calling on the trade. Other visiting 
jewelers include Nathan Strauss, 
Bakersfield, Cal.; Mrs. Herbert Rappe, 
Watsonville; Herbert Borchers of Borch- 
ers & Vienop, Napa; J. D. Bennett, San 
Rafael; George Benoit, San Mateo; 
Anton Larsen, Susanville; Earl Both- 
well, San Jose. 

Samuel Rothstein of Whitelaw Bros. 
has been calling on the trade here, on 
his way to New York city; other manu- 
facturers’ representatives visiting the 
trade here include: William Lowe, repre- 
senting Bliss Bros.; M. Peyser of the 
Shiman Mfg. Co., Inc.; Alfred Moss of 
the J. J. White Mfg. Co. and Helgen 
Mfg. Co.; A. Pretzfelder of Bayer, 
Pretzfelder & Mills, Inc.; H. Jacobson 
of Jacobson Bros. 
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until Sept. 1. 

William J. Gow is at Narragansett 
Pier until Sept. 1. 

Joseph S. Klebes is at Longmeadow on 
Narragansett Bay for a couple of weeks. 


Mr. and Mrs. Charles Douglas were 
visitors the most of the past week at 
New York and vicinity. 

Mr. and Mrs. Lester T. Wolff have 
returned to Wild Acres Farm after a 
fortnight motor trip to Detroit. 

William Lindgard, bookkeeper at the 
Finberg Mfg. Co., is on an extended tour 
of Great Britain with his wife. 


Mr. and Mrs. Eben F. Wilde returned 
last week from a fortnight’s stay at 
their summer home at Silver Beach. 


James Wiggmore, representing the H. 
W. K. Co., was a business caller on the 
trade in New York and vicinity last 
week. 


Elbridge Patten, for several years em- 
ployed by the D. E. Makepeace Co., 
died last week, and fellow employes were 
bearers at the funeral. 

Arthur Guyot, president of Guyot 
Bros. Co., Inc., was a member of a suc- 
cessful fishing party that spent the last 
week-end at Swift’s Beach. 

Albert G. Saart, secretary of Saart 
Bros. Co., took highest honors by a score 
of 21 out of a possible 25 at last week’s 
skeet shoot of the Angle Tree Stone Rod 
and Gun Club. 

Camp Finberg, the boys’ camp that 
was given by Joseph Finberg of the Fin- 
berg Mfg. Co. some years ago, will open 
for the summer on July 2 and applica- 
tions have already been filed that will 
tax the capacity of the camp. 

Miss Marian H. Sweet, daughter of 
Mr. and Mrs. Harold E. Sweet, was a 
member of the cast which presented the 
Senior play, “Much Ado About Nothing,” 
at the House in the Pines in Norton, 
Mass., last Saturday afternoon. 

The local post of Veterans of Foreign 
Wars is making extensive preparations 
for a big celebration here on July 4 
which will include an elaborate athletic 
program. A number of the local manu- 
facturers are donating for the prizes. 

Friends of Miss Florence P. Guyot, 
daughter of Gaston A. Guyot, treasurer 
of Guyot Bros. Co., Inc., and Herbert H. 
Goslin were surprised the past week 
when the couple announced that they 
were quietly married in Gloucester, R. L., 
on Nov. 4, 1927. 

Raymond M. Horton, Max Schwein- 
shaw, Harold E. Sweet and Alfred Riley 
were among the representatives of local 
manufacturers who attended the annual 
convention of the National Wholesale 
Jewelers’ Association at Indianapolis 
the past week. 

Among the participants in last week’s 
membership handicap golf tournament 
at the Highland Country Club were: 
Henry H. Lewis, R. Wilson, Harold D. 
Baker, Walter Ballou, G. E. Hartman, 


THE JEWELERS’ CIRCULAR 


Lawrence P. Keeler, Raymond J. Rioux, 
Leon M. Cline and Frederick Schwinn. 


Mr. and Mrs. John E. Gaynor were 
tendered a dinner party in honor of their 
25th wedding anniversary at the home 
of the former’s brother the other eve- 
ning, the occasion being arranged as an 
entire surprise to the couple. They were 
the recipients of a silver service and 
other gifts. 

Axel Person spent a part of last week 
at West Point, N. Y., visiting his son, 
Cadet John L. Person. The latter, 
with other members of the first class at 
the academy, left the latter part of the 
week on a three weeks’ trip which will 
include maneuvers at Newport News, 
Va., Fort Wright and Mitchel Field and 
a short stay in Washington. 


The Balfour Blast, official shop organ 
of the L. G. Balfour Co., has an article 
in its latest issue urging the termination 
of the Manufacturers’ Shop Baseball 
League in Attleboro and the uniting of 
forces to make the New England League 
team a success. The article states that 
only a handful of fans are attending the 
shop games and that the collections do 
not pay the umpires. 








Allentown 





Sneak thieves entered the Aurand Gift 
Shop, 922 Hamilton St., on Wednesday 
night, June 6, and escaped with $15 from 
the register. Entrance was effected by 
the use of a “jimmy.” 

Local jewelers are making an active 
bid for the business of those who have 
gifts to buy for graduates and June 
brides. All the leading jewelers are 
taking large advertising space in the 
local daily papers. 

Jeweler and Mrs. Robert J. Beitel, 
Catasauqua, attended the commencement 
exercises at the Pennsylvania State 
College of Optometry, Philadelphia, 
Thursday evening, when their son, 
Robert, Jr., was graduated. 

Miss Rosalia Beckel, daughter of the 
late Charles Frederick Beckel, at one 
time a prominent Bethlehem jeweler, is 
receiving the congratulations of her 
many friends on the occasion of the an- 
niversary of her 90th birthday. 

Eddie W. Jacock, representing the 
Gruen Watchmakers Guild, is sending 
picture postcards to his friends in this 
territory advising them that he is on 
his way to Alaska, where he will com- 
bine pleasure with business for several 
months. 

Ray C. Scheckler, jeweler, 1752 Main 
St., Northampton, has donated a gold 
medal which will be awarded to the 
champion speller of the Northampton 
Junior High School, at a contest held 
Thursday afternoon in the high school 
auditorium. 

The following manufacturers’ repre- 
sentatives are calling on the trade in 
this locality: R. A. Galbraith, Meriden 
Britannia Co.; Guy H. Morrow, Zenith 
Watch Co., Inc.; Charles R. Ciner, Ciner 
Mfg. Co.; William Wefferling, Weffer- 
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ling, Berry, Wallraff Co., and R. B Zelt. 
macher, J. B. Bowden & Co. 


A man, who gave his address a 
Boston, Mass., was arrested by Easton 
police on Tuesday morning, June 5 on 
a charge of having broken a large plate 
glass window in the Reininger jewelry 
store, 223 Northampton St. It Was 
stated by the proprietor, according to the 
police, that there was nothing Missing 
It is claimed that the man heard some 
one approach as the glass crashed and 
started to run away, but he was cap. 
tured. 


Paul M. Koehler, jeweler, 121 N, Sixt) 
St., is celebrating the 10th anniversary 
of his embarking in the jewelry bug. 
ness. In connection with this event he 
is conducting an anniversary sale, The 
Koehler jewelry store is located on one 
of the busiest thoroughfares in the city. 
Mr. Koehler, who is a member of the 
American Legion, opened his first store 
on Linden St. above Seventh St., but 
increasing business compelled him t 
seek larger quarters, which he secured 
when he located at his present address, 

Mrs. Lena Schattenstein, wife of 
Philip Schattenstein, and mother of 
Louis W. Schattenstein, jeweler, 120 N, 
Sixth St., died in the Sacred Heart Hos. 
pital early Saturday morning of last 
week at the age of 79 years. Mrs, 
Schattenstein, who resided at 632 Grant 
St., had been ailing since February, 1927. 
The following children survive: Samuel, 
Philadelphia; Mrs. Bertha Levene, 
Allentown; Mrs. Jacob Sapos, Baltimore, 
and Mrs. Herman Arken, New York. 
One sister, Mrs. Ethel Herwitz, New 
York, also remains. She was buried 
from her late residence Sunday after- 
noon. 

James L. Hand, New York jewelry 
auctioneer, who is conducting the auction 
sale of the jewelry stock of E. H. 
Wetherhold & Son, 723 Hamilton St, 
were guests at the noonday luncheon of 
the Kiwanis Club held at the new Hotel 
Americus on Thursday. In order to 
champion the cause of the underprivi- 
leged child activities of the club, the 
budget committee has undertaken the 
task of raising funds for the project. 
One part of the program was an auction 
sale during the dinner hour, and many 
packages were dispesed of. To Mr. 
Hand fell the task of auctioning off the 
packages, which he did with his char- 
acteristic speed. The contents of the 
packages ranged from diamond rings to 
paper hats. 


Fall River, Mass. 











Retail jewelers report increased busi- 
ness due to the graduation and June 
wedding season: 

Mason & Dube, Inc., have been incor 
porated under the laws of Massacht- 
setts to conduct a retail jewelry business 
in this city with an authorized cap! 
of $5,000, the par value of the stock 
being $100. The incorporators are 4% 
follows: President, Edward F. Masom 
treasurer, William J. Dube and Carl A. 
Terry. 
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Atlanta 


R. C. Schneider, Schneider & Son, 
Peachtree St. jewelers, is enjoying a 
two-weeks’ sojourn in Florida. 

J. L. Pelham, retail jeweler, Lithonia, 
Ga., was in Atlanta last week. He was 
accompanied on the trip by his daughter. 

Mr. Brill, salesman with the Elgin 
National Watch Co., Elgin, Ill. was a 
yisitor in Atlanta last week in the in- 
terest of his concern. He was accom- 
panied by his wife. 

A gold medal, valued at $15 and given 
by the Latham & Atkinson Co., to be 
presented to the best athlete at Tech 
High School, was recently stolen from a 
ease at the school. It had not as yet 
beers presented. 

A gold watch, offered by Loftis Bros., 
local retail jewelers, to the student 
making the best record in athletics at 
the Technological High School, was re- 
cently awarded to William D. Wise with 
appropriate ceremonies. 

J. J. Bookout, J. F. Creel and J. W. 
Boone, all Peachtree Arcade jewelers, 
are among the sponsors of the Peach- 
tree Arcade Radio Hour, which has been 
instituted by the merchants of the 
Peachtree Arcade over WSB, the broad- 
casting station of the Atlanta Journal. 


The annual medal offered by W. 
Frazier Moore, Atlanta jeweler, to the 
Technological High School boy making 
letters in two major sports, has been 
awarded to Harold Davis, while a medal 
offered by Mrs. Garland Embry, wife of 
Garland Embry, prominent Atlanta en- 
graver, to the student showing the most 
all-around improvement during the year, 
was given to another student, Fred 
Logan, a member of the junior class. 
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Robert J. Ball, head of the Ball Op- 
tical Co., Louisville, was recently ap- 
pointed a colonel on the staff of Gov. 
Flem D. Sampson, of Kentucky. 

P. B. Stith, treasurer of William Ken- 
drick’s Sons, has completed a year’s ser- 
vice as president of the Exchange Club, 
of Louisville, and at the annual meet- 
ing was placed on its board of directors. 

The Whiting & Davis Co., Plainville, 
Mass., cooperating with Moore & Har- 
tenstein, Louisville retailers, has ar- 
ranged to loan its $25,000 silver and 
platinum gown to be used in a style 
show In connection with the Kentucky- 
Indiana Exposition to be held in Glen- 
wood Park, near New Albany, Ind., 
July 2 to 4, 

The Lincoln Watch & Jewelry Co., 232 
W. Market St., Louisville, reached its 
19th birthday on June 9, and represents 
one of the oldest installment houses in 
this section. The business was estab- 
lished in the Lincoln Bank building on 
June 9, 1909. In 1910 the business was 
Purchased by the late A. J. Kuhn, who 
died in 1919, at which time Sol J. Kuhn, 
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the present owner, took it over. In 1914 
it was removed to S. Fourth St., and 
three years later moved back to Market 
St. 

A lottery or raffle stunt has been 
broken up in Louisville through the ef- 
forts of the Better Business Bureau, 
and the promoter was jailed on charges 
of setting up, conducting and promoting 
a lottery. This man, who is alleged to 
have conducted similar drawings in In- 
dianapolis and Miami, sold the mer- 
chants tickets in blocks at $10 per block, 
each numbered, and to be given away 
with every purchase of 50 cents. A 
grand drawing was to be held on July 
30. When arrested the man had over 
11,000 tickets in his room. It was re- 
ported that $270 had been collected from 
the merchants. The prize was to have 
been a light automobile. 








Jacksonville, Fla. 





John Crow has become associated with 
Kunsberg, the jeweler on W. Adams St., 
as watchmaker. 

Edward Sunnick, New York, has ar- 
rived in Jacksonville to become associ- 
ated with the Greenleaf & Crosby Co. 

Friends of Mrs. Sterling Smith and 
Mrs. Carrie Tracy who have been con- 
nected with the Greenleaf & Crosby Co. 
here for many years regret to learn of 
the death of their mother, Mrs. Sarah 
Andress, last week. 

Harry Hoffman, of Hoffman Watch 
Co., New York, is back in his old terri- 
tory in Florida. He has been working 
the Middlewest for the past couple of 
years and his friends are happy to have 
him back. His brother, S. Hoffman, re- 
cently sailed for Europe, he states. 

In a recent “Treasure Hunt,” held in 
Orlando, Fla., Allen & Co., Cole, the 
Jeweler, and the Duval Jewelry Co. 
awarded prizes for which participants 
had to hunt. There was quite a bit of 
fun forthcoming from the hunt, and the 
three Orlando jewelers got their share 
of publicity in connection with it. 

H. D. Hopper, Jacksonville, Fla., has 
assumed the managership of the Duval 
jewelry store at Orlando, Fla. Mr. 
Hopper has for 11 years been actively 
associated in the jewelry business. G. 
D. Goff, vice-president of the Duval 
Jewelry Co., which has stores in several 
Florida cities, was recently in Orlando 
and seemed very much pleased with 
business conditions there. 

Sam Mautner, of the firm of Wolf- 
sheim & Sachs, manufacturers of boxes 
and display fixtures, has been doing 
some excellent business in this section. 
He visited St. Augustine last week in 
company with W. G. Ferrell of the 
Ferrell Jewelry Co. Mr. Mautner states 
that Florida is in better shape than most 
of the States. He has visited Tampa, 
Gainesville and various down-State 
points and finds conditions better than 
he had been led to expect. 

Sterling Smith, of the Greenleaf & 
Crosby Co., and Nat Weil of V. E. 
Jacobs Co., are busily engaged in ar- 
ranging matters for the entertainment 
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of the Florida Retail Jewelers’ Associa- 
tion which convenes here June 19 and 
20. Headquarters will be maintained at 
the Hotel George Washington and ses- 
sions will be held at the new auditorium 
of the Chamber of Commerce. 











Many Baltimore jewelers have de- 
cided to close their places of business 
at 1 p. m. Saturdays during July and 
August. Some of the jewelers are con- 
sidering the plan of closing all day Sat- 
urday. 

Meyer Greenebaum, 2200 E.  Monu- 
ment St., will leave within a fortnight 
for Holland. Mr. Greenebaum intends 
to make the trip one of pleasure as well 
as business. He will spend some time in 
Amsterdam where he will visit the dia- 
mond markets. 

Local jewelers were particularly in- 
terested in the election of Jacob Engel, 
head of J. Engel & Co., Baltimore, as 
one of the vice-presidents of the National 
Wholesale Jewelers’ Association, which 
last week held its convention at Indian- 
apolis, Ind. Mr. Engel has been identi- 
fied with the wholesale jewelry trade 
for many years and is one of the best 
known wholesalers south of Philadel- 
phia. During 1927-1928 he was a mem- 
ber of the executive committee of the 
national organization. 

An important meeting will be held 
this week of the Jewelry and Kindred 
Industries Board, having in view two 
matters of importance. One subject will 
be the changing of the name to the 
Jewelers’ Association of Baltimore, the 
executive committee already having rec- 
ommended the change of the name. 
Another subject of interest to Baltimore 
jewelers which will be threshed out at 
the meeting will be the advisability of a 
cooperative advertising campaign. Many 
jewelers in this city feel that there 
should be greater effort made here in the 
matter of cooperative advertising. In 
some quarters it is believed that much 
trade is being lost because there has 
been virtually no cooperative advertising 
in Baltimore by the retail jewelers. 
Whatever advertising is done, and con- 
siderable sums are expended, is ac- 
complished by the individual jeweler. 
Edward H. Mealy, chief executive of 
Baltimore jewelers; C. Howard Milli- 
kin, president of the Maryland-Dela- 
ware-District of Columbia Jewelers’ As- 
sociation; Jacob Engel, wholesaler, and 
other leaders of the trade will attend 
and probably address the meeting. 








The body of John R. Pinner, a jewelry 
salesman at Suffolk, Va., was found in 
a woodshed in the rear of his home in 
that city recently by a boarder in the 
house. After a preliminary investiga- 
tion in which a 32-caliber pistol was 
found by his side. Dr. O. R. Yates ex- 
pressed the opinion that he had taken 
his own life. He is survived by his widow 
and two small children. 
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DIAMOND DISPLAY CASE 








‘Tui case permits the greatest flexibility in arrange- \ 
ment; all Trays, Plaques and Pads are removable 
and interchangeable. ‘ 
Not only can a change in arrangement be made but 
a variation in color scheme as well. : 





A post-card will bring a ROY Counsellor. 
ROY MFG. COMPANY 


Factory and Display Room 
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Making Side Lines Sell the Main Lines 


Written expressly for THE JEWELERS’ CIRCULAR 




















IAMONDS, watches, jewelry and 

now silver are the jewelers’ great 
stand-bys. These are the things which 
make him a real jeweler, a specialist in 
his line, not merely a merchant but 
something higher. A _ successful retail 
jeweler must possess an abundance of 
technical information on all these sub- 
jects. If he does not he Will not inspire 
confidence nor will he grow, as only 
knowledge and ability enable one to 
grow. The wise retailer will impress 
the public with his knowledge in an ef- 
fective manner by distributing little 
pamphlets or even slips containing use- 
ful bits of information on these four 
great lines which constitute the back- 
bone of his business. In order to bring 
in buyers today the progressive retailer 
sells certain side lines but he does not 
depend on the volume of these, of course, 
to make his profits look pleasing at the 
end of the year. His big profits will 
come from the sale of diamonds, watches, 
gold and platinum jewelry, and silver. 
On diamonds he can get a mark up 
from one-third to one hundred per cent. 
On watches from two-thirds to one hun- 
dred per cent. On jewelry at least one 
hundred per cent and on silver-ware at 
least two-thirds. 

The more exclusive his merchandise 
the more chance he has of a good profit. 
These side lines, however, can do much 
to build up good-will and to give the 
Jeweler a reputation for being an up-to- 
the-minute merchandiser, artistic and a 
painstaking buyer. The mistake made 
by many jewelers is to buy side lines 
which are not particularly attractive nor 
exclusive. In other words, the same 
merchandise may be found in depart- 
ment stores in the home town and are 
very often sold there at much lower 
Prices than the jeweler sells them. Side 


lines, which are generally sold in a 
separate department known as the “Gift 
Shop,” if properly selected, will give the 
jeweler a generous profit and, as said 
before, a reputation for selecting attrac- 
tive gifts at popular prices. 

One jeweler has a gift shop contain- 
ing articles that sell from one dollar to 
ten dollars; other jewelers have gift 
shops where the prices range much 
greater, the maximum prices running as 
high as twenty-five dollars or even 
higher. Every jeweler must use his best 
judgment in arranging a gift depart- 
ment which will be particularly suited 
to the wants of his community. A little 
research work and common sense will be 
helpful in solving this problem and will 
prevent ponderous inventories at the end 
of the year. 

Too little attention is often paid to 
the manner in which the gift shop de- 
partment is arranged and to the manner 
in which the goods are displayed. At- 
tractive woodwork, mirrors and a little 
ingenuity to make this section of the 
store distinctive will work wonders in 
stimulating sales. It will make the de- 
partment more inviting. People don’t 
like to see any suggestion of a jumble 
shop in a jewelry store. Specials may 
be featured in this department every 
week. Have one or two neat tables on 
which the “specials” are displayed with 
a price ticket and an alluring but not 
overdone show card. Put only one of a 
kind on a table. Merchandise displayed 
in a mass is not very salable in a jewelry 
store. 

A suggestion for a show card for the 
table is the following: 


Exclusive Gifts 
At Modest Prices 


Let the public know in every possible 


way that you put brains and effort in 
your gift department in order to make 
it successful and in order to secure the 
best possible values for your patrons. 

The gift shop should be placed at the 
rear of the store. When in this location, 
buyers will have to pass the other vari- 
ous departments of the jewelry store 
twice and they will have an opportunity 
to view your display of regular lines— 
the four leading lines mentioned at the 
beginning of this article. 

Have cards on the show cases that will 
make your visitors stop and look—neat 
dignified cards, but none the less impres- 
sive. Some suggestions along this line 
are these: 


For the diamond card— 
Special Diamond Offering 
This Week Only 
Ask for Details 


* * * 


We Carry Only 
Flawless Diamonds 


* * * 


Blue White Diamonds 
At Revised Prices 
For the watch department— 
Every Watch Carefully Ad- 
justed Before Sold to the 
Satisfaction Guar- 
anteed 


Customer. 


* * * 


Accuracy in Watches 
Means Much Today 


For the silver department— 
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The New (inne?) 


Chromium Plated Case —  Krack-Proof Krystals 


Lic. Ingraham Pat.-14,458 


Engraved Case — _ Silver Dials 


‘a 





Engraved Back 
Tip-Top Quintet 





Raised Numerals 14 Size, Chromium Plated 
Consumer’s Price ..... $2.00 Case. Engraved Back, Bezel 
Trade Price ......... 1.32 and Ring. Stem Wind, Stem Consumer’s Price ..... $2.50 
Set. Silver Dial, Krack-Proof Trade Price ......... 1.66 
Krystal. : a 





Tip-Top Wrist 











Tip-Top Wrist 
6 Size, Nickel Plated Case, 
Silver Dial, Krack-Proof Krys- 


Silver Dial tal. Detachable Strap of gen- Silver Radium 
Consumer's Price .....$3.50 uine pigskin. Note—the angle Consumer’s Price ..... $4.00 
Trade Price .......... 2.29 at which dial is set. ZONES PFO 2. csvccccs 2.62 





S\ 
WUT J) 
mT 
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TIP-TOP 
OCTAGON 
POCKET WATCH 


14 Size, Nickel Plated Case. De- 
pendable Movement. Silver Dial, 
Krack-Proof Krystal, Cubist 
Numerals. Stem Wind, Stem 
Set. 





oo | eee 1.00 TweGe PrGCe . «os sss cs 1.4.5 


THE NEW HAVEN CLOCK CO., U.S. A. 
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Complete Your Silver Pattern 
in Four Installments—Let Us 
Tell You How , 


.-e « 


Complete Your Silver Service. 
Purchasing Made Easy Here. 
Ask for Details. 


* * * 
Sterling Silver Which Will 
Pass on to Another Generation 
For the jewelry department— 


Costume Jewelry 
At Modest Prices 


* * * 


Exclusive Diamond Rings 
By Master Craftsmen 


* * * 


Attractive Bracelets for the 
Summer Girl 
Other suggestions for the gift depart- 
ment— 
Dainty Little Gifts 
At Low Prices 
* cS * 


Attractive Gifts 
From $1.00 Upward 


* * * 
Appropriate Gifts 
For the Bridge Party 


* * * 


These are only a few suggestions in- 
tended to enliven the imagination. One 
will readily see the great possibilities 
which the jewelry field offers to the fer- 
tile mind. Jewelry, unlike some other 
merchandise, is wanted. Practically 
everyone likes jewelry. The great force 
needed in order to sell it is imagination 
and suggestion. Advertising should be 
as continuous as the jewelers’ funds 
will allow. Spasmodic, intermittent ad- 
vertising accomplishes little. Keep your 
name before the public constantly in one 
way or another. Even though you use 
only a small amount of advertising 
space, say something worthwhile every 
week or, better, every day. Say some- 
thing which will cause you to be remem- 
bered. A few words of homely philoso- 
phy at the top of the ad will prove 
effective. There is a real thrill in ad- 
vertising and merchandising if we only 
look for it. 








First Student: If an automobile slips 
on a wet pavement, whose children are 


they? 
Second Nitwit: Why, the automobile 
skids, —Rutgers Chanticleer. 


* * * 


Cyril says that he is a great rooter. 
He had to dig down deep for every game 
the team played last season. 

—Carnegie Puppet. 
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Fundamentals of Effective 
Window Displays 











Written expressly for THE JEWELERS’ CIRCULAR 
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of Design for the Window 
Decorator 


Principles 


| ie a window display what articles should 
be subordinate and what dominant is a 
question. The storeman may feel that each 
article he will display has equal importance 
in its selling appeal. What shall we select 
‘o make dominant and how display it to 
create a center of interest so necessary to 
every good arrangement? 

There are several ways to accomplish this, 
Usually, of course, each day or each week 
there is some article whose sale the mer- 
chant wishes to speed up, perhaps something 
seasonal. He will use this with an unusual- 
ly attractive price tag, or descriptive pla- 
cards, or clever grouping with colored 
background, flowers, etc. He may raise this 
article or group, give it a central position 
with a wide space around it and possibly 
rows of other things or lines of paper lead- 
ing toward it. 

In a window of kodaks one in the center 
open and flanked with several interesting 
prints will make this one dominant though 
in itself it looks exactly like the rest. 

The method of displaying one article at 
a time in a window has been tried. If the 
article is important enough, as a painting 
or an antique, and the immediate object is 
to aWaken interest this method is good, but 
if the article is one for every-day selling the 
mind will be more or less disappointed with 
a window that gives no chance for compari- 
son and choice. 

The successful selling appeal at first, of 
course, must awaken interest. but in the end 
it must result in choice and buying impulse. 
A window display which fails to please and 
satisfy the mind even though the dissatis- 
faction is slight and vague, will most likely 
fail. It may fail to awaken interest, to hold 
interest, and create desire, or to develop 
choice and buying impulse. 

The shopper usually cannot analyze a 
window and he will never know that such a 
small mistake as an unbalanced group may 
cause a window to fail in its appeal. 

The shopper doesn’t know the how or why 
of success or failure, but the merchant must 
know what will appeal and how to arrange it. 


Principles of Design for the Window 


Decorator 


Si INK back to playground days. Can you 
remember the delightful balancing on the 
teeter-board? ’Twas easy with two children 
of equal size—each had half the board, or 
sometimes two smaller ones balanced a 
heavier individual. 

When two who wished to balance were 
of unequal weights they must cut and try 
till the board was divided right and balanced. 


Can you remember some room or table 
or tray that looked unbalanced or tippy? 

Design or arrangement must have balance 
to satisfy, whether it’s room or mantle or 
window. Lack of balance always causes a 
restless, unpleasant feeling. 

Simple balance is obtained by placing 
identical objects on each side of the center 
and at equal distances from it. A certain 
amount of simple balance pleases us; too 
much makes formal and stiff arrangements. 

The natural artist or the person with 
training will frequently use occult or hidden 
balance, which is obtained by placing dif- 
ferent sized objects at unequal distances 
from the center. This substitutional balance 
is not so easy to arrange as simple balance 
but it’s more interesting perhaps, because 
the mind craves something of mystery— 
something more subtle and less obvious than 
simple balance. 

As on the see-saw the larger object must 
be nearer the center and usually different 
arrangements must be tried out till balance 
is secured. Of course three or more objects 
may be grouped in balance, one partly past 
center. 

Symmetry is similar to balance but im- 
plies further a good proportion, a nice rela- 
tion or harmony of parts, and a pleasing 
relation of spaces, 

If parts are too nearly equal they are 
uninteresting. For this reason a square 
room never is so pleasing as an oblong one. 
If the room is too long the mind cannot 
perceive the relation of the parts. 

The clever Greeks were masters of balance 
and proportion. They saw that the human 
figure is well proportioned and copied from 
it. They made the heads of their columns 
one-eighth the height of the column, just as 
the human figure is eight heads. tall. 

We make our drapery balance one-eighth 
the length of the window, and use the Greek 
division, between a half and a third, the 
golden oblong, the ratio of 5 to 8, or the 
ratio of two parts to three; and other Greek 
divisions that are so harmonious that they 
give a feeling of unity, which is a necessary 
attribute of good design. 


Principles of Design for the Window 


Decorator 


A GOOD and satisfying design must have 

unity, and lack of unity is perhaps the 
one fault most apparent for we feel this 
lack of unity when it results from one or 
more unnoticed errors. 

Unity may be defined as perfect accord, 
harmonious agreement, that proper balance 
of composition which produces a perfectly 
harmonious effect and to which all the parts 
conduce. We can imagine well-constructed 
parts each beautiful in itself but clashing 
because there is no subordination and no 
center of interest. 

This subordination of parts to a dominant 
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Modern and Attractive Fixtures 








Case and Table No. 107 





One of our modern stock cases in walnut or mahogany finish, glazed in 
part or all plate glass and can be fitted with shelf, slanting bottom or 
drawers in table. For this and other fixtures write us. 





F.C. JORGESON & CO. 159-167 Ann St., Chicago, IIl. 


Builders of Fixtures for over 40 years. 











Rings You Will Be Proud to Sell 


ALL PROFIT 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Electros Free 





ly 2 DIAMONDS 4/100 each 
i Green or White Gold 
2. = Same Price 


Order on five days’ memo. when 

To _—_—-you have a sale in sight. Orders 
$25.00 ‘filled same day received. 

iW No. 6517 All emblems and initials en- 

No. 6183 Crusted on ruby and onyx on 


Without hand at all times in every finger 
Diamonds size. 


$15 Retail Display Emblem Cards for your 
This <E Reg. Trade Mark window in original colors free upon 
@uarantces you gcouine diamonda request. 


6919—To retail $30.00 
Electros Free 
Fine, dark, genuine amethyst—14K white 
gold—genuine seed pearls, strung on a 


strong wire. Fully guaranteed. 

This style ring can also be had in larger or 
smaller size stones including sircons, topaz, 
opals, rubies, golden sapphires, Ceylon sapphires, 
camecs, double head cameos, crystal emeralds 
and crystal sapphires. 


6746—$23.50 List 
HEAVY SHANK 


Genuine one piece, three color, double 
head cameo. Belais white gold (also 
in green gold) 6746—$23.50 List. 

Next size larger stone, $2.00 additional 
BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade” 
501 Washington St. Buffalo, N. Y. 


















89-97 Porth 11th St. 


ta 


Manufacturers of 


Glass-OGhades 


for 


SH igures, Clocks and 
Taxidermists. 


Brooklyn, N. VY. 


Demuth Glass Mfg. Co. 























The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 
Our facilities for manufacturing and designing are at 


your service. 


Write for Emblematic or Badge Catalog 
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part is one of the chief means of acquiring 
unity. 

One means of either losing or aiding 
unity is through constructive decoration. 
Design may be divided into two types, 
structural design and decorative design. We 
also use the term selective design when we 
select and group articles already built up 
and finished in themselves, as the arrange- 
ment of furniture in a room. Structural 
design is that produced by the structure of 
the object. The structural lines of a chair 
are those made by the back, seat, legs, and 
supports. Decorative design is not a result 
of the structure but is something added, as 
carving on the chair leg or embroidery on 
the seat. 

A Windsor chair is a structor design, but 
its spool turned legs are also decoration. 
Buttons may be both for use and decoration. 
A Greek key border is decorative design. 

Decoration is constructive if it strengthens 
or emphasizes good structural design, is in 
harmony with and follows the structural 
lines of the object and seems to be a part 
of the object, and especially if it helps to 
create a center of interest instead of destroy- 
ing it. 

The Greeks were masters of constructive 
decoration. They usually emphasized where 
weight rested, as the heads of capitals 
which upheld roofs. Also such important 
points as doors were always decorated. 

Decoration softens the whole effect of a 
design, adds richness; and decorative design 
as distinct from structural or selective com- 
bining should be used by the window 
decorator. 

THE END 








The Way of the Enterprising 


66 HAT Makes the Wheels Go Round 
and Round” is the title of an 
informative booklet just issued by 
Spaulding & Co., Chicago, IIl., to tell 
the public something about watches. 
Facts given under the caption “Time- 
keepers of Yesterday” ought to hold 
the public’s attention. On this page 
are illustrated some of the early pro- 
ductions in watchmaking and on an 
adjoining page are shown the last 
word in accuracy and artistic design in 
modern watches for men and women. 
More public enlightenment of this kind 
by other jewelers would certainly result 
most satisfactorily and profitably. 
* * x 
Hughes & Son, Lima, Ohio, recently 
used a full page advertisement announc- 
ing the formal opening of their new 
store in Public Square in that city, 
where the firm has been engaged in 
business for 53 years. An adjoining 
Page shows an illustration of the at- 
tractive store interior and a half-tone of 
the owner, H. H. Hughes, who also con- 
ducts stores in Piqua and Marion. Con- 
gratulations were extended to the pro- 
gressive jeweler by electricians, bankers, 
surance companies, plumbers, plate 
glass manufacturers and other crafts- 
men who had something to do with fit- 
ting up and beautifying the new estab. 
lishment. 
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The Costs of Retailing 








An address delivered by Prof. Leo. A. Schmidt, of Marquette University, before the 
recent convention of the Wisconsin Retail Jewelers’ Association, held at Milwaukee, 
Wis. 

















(Continued from issue of June 7) 


HIS result is due to the manner in 

which the Bureau handles the items, 
“Interest on Own Capital,” “Rent on 
Owned Building,” and “Salary of Own- 
ers.” These items are taken in as ex- 
penses, though they are distributions of 
net income rather than true costs in the 
accounting sense. The argument for treat- 
ing these items this way is supposedly to 
attain comparability of results. To one 
who sees all the way through the ar- 
rangement, and can reconcile the net 
loss—total net gain figures, the whole 
analysis is clear. However, there is 
great danger that the prominence of the 
net profit or loss figure will cause it to 
attach far more importance than it real- 
ly merits—and the reconciliation with 
total net loss or gain seen hazily in the 
background perhaps will not counteract 
the incorrect significance given original- 
ly to the net profit or loss figure. 

If net loss means anything at all, it 
certainly means unsatisfactory business, 
and if it is more than a temporary con- 
dition for any concern, the only logical 
conclusion one could draw would be that 
that concern should go out of business 
to save further net losses. Perhaps this 
is the ultimate business wisdom for some 
of the 73 stores reporting net losses in 
1926. Most of their proprietors, how- 
ever, would use poor judgment indeed if 
they quit business on the strength of 
even a series of years of net losses as per 
the Harvard analysis. The difficulty lies 
in the fact that the treatment of the 
“implicit costs” (rent, interest and sal- 
ary of owner) assumes a strictly busi- 
ness relationship between the owner and 
the business which finds no counterpart 
in reality. It assumes that the owner 
has really the option of withdrawing his 
capital and placing it elsewhere, that he 
really could rent his building to someone 
else, and that he really could hire out at 
the salary he specifies in his report. In 
a legalistic sense, of course, he could do 
these things, with an eye to the really 
practical situation, which must take cog- 
nizance of the owner psychology among 
other things, is it not rather highly ar- 
tificial to build our analysis around 
these assumptions? 

Would it not be more to the point to 
determine net profit in the usual way 
(without deductions for owner’s interest, 
rent or salary) and then trust the owner 
to analyze his net return in the light of 
his total contributions to his business? 

Assume figures: If a jeweler made a 
net profit of $6,200 per year upon his in- 
vestment of buildings $20,000, capital, 
$50,000, labor, 300 days and risk-tak- 
ing 1000 B.t.u. (or r.p.m.) he can make 
any apportionment of his income to the 


various factors he has contributed which 
he likes. If he feels willing to accept 3 
per cent on his money investments he 
may flatter himself with a $4,000 salary 
and cuss about his mere $100 profit. If 
he feels his money must earn 6 per cent 
he must rest content with a $1,500 salary 
and $500 of profit as the measure of his 
annual personal services. It may well 
be the truth that money investments in 
the jewelry line do not draw the same 
return that other lines offer, perhaps the 
profits are smaller than in other lines, 
but these facts do not necessarily indi- 
cate that it is unwise to keep one’s in- 
vestment in the line. There are many 
other lines of occupation which also yield 
modest net returns if money is the ex- 
clusive measure of net return. Who 
shall say that the psychic return of keep- 
ing the honored family name above the 
business door (now in its 75th year) is 
not worth some sacrifice of money in-. 
come? Perhaps those afternoons at 
golf and baseball added to the modest 
money profits make a total net return 
that is indeed gratifying. 

The method of keeping for net profit 
the meaning which it usually has would 
have some undoubted advantages. Would 
it lose the advantage of true compar- 
ability claimed for the method now in 
use by the Bureau? I think not. In- 
deed, there would be some improvement. 

In the case of rentals for instance, 
the concern owning its own building 
would segregate all items of building ex- 
pense (which it now must do for the to- 
tal net gain and loss statement) and this 
total would be compared to the rent paid 
out on the statement of the non-owners. 
Perhaps this comparison would be a 
valuable revelation in many cases. If 
differences in the manner of providing 
wrappings and boxes are a proper sub- 
ject for comparison why are not differ- 
ences in the manner of providing build- 
ing service a subject for comparison. 

If, as suggested above, the owner’s 
rent, interest and profits do really be- 
long in one basket, then we have attained 
the desired comparability at the point of 
a net profit which includes these items. 
As for interest paid to outsiders, which 
might be brought up as an uncared for 
item in the comparison, it can be cared 
for as a net revenue charge along with 
the share paid to our silent partner, the 
government, as income taxes. 

However this may be, do not let it be 
said that I have seriously questioned the 
splendid work done by the Harvard Bu- 
reau of Business Research. My objec- 
tions to the Bureau’s concept of net 
profit are made rather to enable a recon- 
ciliation of that concept with the busi- 
ness man’s understanding and attitude 
toward his net profit. 
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WESTERN TRAY & CASE CO. 


423-29 Plum St. Cincinnati, Ohio 
ESTABLISHED 1864 


“INLAID RING TRAY” No. 25 
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An Efficient Self-Salesman 


SIZE HOLDS PRICE 
11%x11% 16 rings $6.75 
11%x 7% 12 rings 6.00 
11%x 5% 8 rings 5.25 


A practical innovation that really makes the product sell itself, 
adds to the beauty and worth of the article it displays, and is 
highly decorative. 

Made with hardwood frames of figured Gum, and Walnut, inlaid 
with a contrasting wood of white holly and dark walnut. Two-tone 
color velvet linings—shades as desired. Different, attractive and 
of outstanding beauty, these trays should almost double the number 
of your sales. 

Made ‘‘without inlaid’? in Oak, Walnut, Mahogany, and Ebony 
finish, $1.00 less than above prices. 


Samples Sent Upon Request—Order ‘“‘Westrays’’? Through Your 
Jobber. 
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f The Baguette-Like Wedding Ring 





* 


tyle A Patented U. 8. A. 


MEETING THE MODERN TREND 


The ‘‘Baguette-Like’’ Wedding Ring—a modern creation—makes all sizes 
and amounts of round diamonds appear square. 

Adds brilliance and lustre to diamonds—enlarges their appearance. 

Avoid poor imitations—avoid patent infringements. 

Be sure you get the genuine ‘‘Baguette-Like’’—costs no more than an 
ordinary band. 

Mail orders attended to in 24 hours. 


KLASS & STERN, Manufacturing Jewelers 
49 Maiden Lane, New York Tel. John 5892 


(Makers of the patented “Changeable Ring,’? wedding rings and wedding 
ring shells.) 


Style B 


< 
8 


TRADE MARKS 


of the 


Jewelry and Kindred 
Trades 


Fourth Edition 


Illustrates the trade marks, registered and 
unregistered, used by manufacturers, 
wholesalers and importers in the 
jewelry and allied industries. 


Price $5.00 


Express Charges Paid 


Jewelers Publishing Corporation 
239 W. 39th St., New York, N. Y. 

















High Grade Pocket Lighters 


Also automatic table lighters com- 

bined with artistic statuettes and 

ash trays. Our prices are low. 
‘*‘We make them.”’ 


The Cunningham Products 


Corp. 
155 Lafayette St., N. Y. 
Pacific Coast Rep. 
Alfred H. Bullion Co. 
717 Market Street 
San Francisco, Calif. 











Say It with Earrings 
We Make Them 


Manufacturers of All Kinds 


SCHLESINGER & KRAUSS, Inc. 


24 DEY STREET NEW YORK 


EST. 1906 
JOBBERS ONLY 


Chicago Office 
I. S. Richter, 29 East Madison St. 


of 
Solid Gold Earrings é 








- ITALIAN JEWELRY :- 


Filigree Silver — Florentine Silver — Venetian Beads 
CORALS—CAMEOS—MOSAICS 
At Lowest Manufacturers’ Prices 


FRANK CORSI 


Buying Agent for Italian Specialties 
Correspondence invited. FLORENCE (Italy) 
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the Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. i g 
on The Lion Safety Pin Clutch Co. tw 
Pat. Feb. 20, 1917 20 W. 22nd St., New York Pat. May 25,199 
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The All-Inclusive Organization 








Storekeeping and Other Problems It Might Solve 


Written expressly for THE JEWELERS’ CIRCULAR 
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HE American Booksellers Association 

recently concluded its convention at 
Atlantic City, N. J. This association, 
as is well known, has long been an all- 
inclusive organization comprising pub- 
lishers, (that is, manufacturers) and re- 
tailers. The meetings have always been 
held in open forum where all questions 
relating to the bookselling trade have 
been discussed without any star-chamber 
proceedings. Manufacturers in every 
line as well as retailers have their pe- 
culiar individual problems and with an 
all-inclusive organization they have been 
enabled to express themselves frankly so 
that each side would know exactly what 
were the feelings of the other side and 
know just what peculiar problems have 
to be solved. There are many advan- 
tages to an organization of this char- 
acter because it is always well to meet 
the other fellow face to face and lay be- 
fore him your difficulties as well as te 
have him present his side of the case. 
Problems which may be discussed this 
way are cost of doing business, mark- 
up, merchandising methods, distribution 
and so on. Retail booksellers, moreover, 
have been in a position to judge the 
trend of sales, the public’s taste, public 
criticism, etc. All this is beneficial and 
may be passed on to the publisher. 

An all-inclusive organization, more- 
over, has in it a certain element of un- 
selfishness and is or ought to be free 
from any clandestine proceedings. The 
main object in any industry is to in- 
crease sales, and sales can only be in- 
creased by cooperation. 

It has been suggested that an all- 
inclusive organization similar to the 
above mentioned would be beneficial to 
the jewelry industry. Such an organi- 
zation would be particularly appropriate 
in the jewelry line because the retailer 
there has an opportune advantage to 
study the trend of fashion in jewelry 
and to get an insight into the wants of 
the public. Many constructive sugges- 
tions have often come to the retail 
jeweler from artistically inclined pa- 
trons and these should readily be passed 
along to the manufacturer for creation 
and development. 

Jewelers for many years have been 
haggling over the much discussed ques- 
tion of adequate mark-up. Some perhaps 
have been a little unfair in their de- 
mands as was observed in one case 
where the retailer in figuring his cost of 
doing business allowed himself and his 
Partner an unreasonably high salary, 
80 unreasonable in fact, that the cost of 
doing business was increased almost pro- 
hibitively. Every retailer should be and 
is entitled to a fair salary outside of his 


profit but no sensible retailer would fig- 
ure his salary so high as to cause his 
cost of doing business and consequently 
his mark-up to mount up to a point that 
would actually prevent sales. 

Manufacturers have their own troubles 
keeping their cost of doing business down 
in order to keep their selling prices down 
as low as consistent with a normal 
profit. Many worthy manufacturers, 
moreover, spend a great deal of money 
and devote much thought and time to- 
ward the devising of methods to assist 
the retailer in making sales as quickly 
as possible. Many retailers who talk a 
great deal about sales turn-over forget 
this. Some in fact do not cooperate with 
the manufacturers as thoroughly as they 
might. Included in this class are those 
who think they can do business today as 
they did 20 years ago, overlooking the 
fact that turn-over today is increased 
only by diligently applied up-to-the- 
minute selling methods. This means 
proper attention to intelligently devised 
window displays, intelligent advertising 
and common sense merchandising. A re- 
tailer today cannot expect to succeed in 
business unless he cudgels his brains to 
make two blades of grass grow where 
one grew before. Many retailers go out 
of business not through lack of capital 
but through lack of ability and ability 
means not only selling sense and knowl- 
edge as outlined above, but constantly 
applied effort. If retailers and manufac- 
turers in the jewelry line would get to- 
gether and air their various problems 
right on the floor, where cost of doing 
business, dealer helps and wanted mer- 
chandise might be discussed, very satis- 
factory results would ensue. 

Industries which are over-organized 
sometimes become clogged. There are 
so many organizations in fact in some 
industries, that the industry has really 
a difficult problem to keep things run- 
ning smoothly. A retailers’ organiza- 
tion, for example, will hold a meeting 
and put through certain resolutions 
without ever considering the manufac- 
turers’ problems or without considering 
the practicability or impracticability of 
the procedure; the result is much mis- 
understanding and loss of time. A great 
amount of money can be saved with an 
all-inclusive organization. 

Manufacturers have expended millions 
of dollars in dealer helps, many of which 
have never been used by the retailer. A 
retailer was asked one time by the 
writer whether or not he could use 
dealer helps. First, he wanted to know 
what the term meant and, by the way, 
he had an up-to-date high class store. 
When enlightened, he said, “Oh, once in 
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a while, but most of them are not suited 
to my business.” “Have you received 
anything lately from manufacturers?” 
he was asked. “No, not recently, but 
when I come to think of it, there is some- 
thing back here somewheres,” and he 
sauntered back to the rear of the store, 
opened an old closet, pulled out a box 
containing an expensively devised mov- 
ing device for a show-window on which 
to display a certain line of rings and 
nonchalantly said, “I forgot this was 
here; came in a year ago, but we have 
never used this kind of stuff.” 

What a disappointment to the poor 
fellow who sat up nights trying to in- 
vent a device which would help the 
dealer. What a loss to the manufac- 
turer who spent so much money on the 
device, which was not a cheap affair by 
any means. A vast amount of show- 
window material is sent out to retailers 
by manufacturers who mean well but 
who frequently get very little thanks for 
it. Some of the material is helpful, but 
much is not. 

Dealer helps are only one of the many 
other subjects which could be discussed 
most profitably in an all-inclusive or- 
ganization where retailer would meet 
manufacturer and where an interchange 
of ideas would be helpful. Manufac- 
turers frequently send out to dealers 
booklets and folders, many of which are 
not quite available for the use of a large 
proportion of the retail trade and at an 
open meeting they would learn why they 
are not used and would receive sugges- 
tions from the live wires on just what 
would be most acceptable. 

Selling more jewelry like selling any- 
thing else is the work of the whole in- 
dustry and proper analysis, research and 
cooperation would certainly increase 
sales and probably make the business an 
all-year round one instead of a two 
months’ business as many really find it 
today. Probably the most satisfactory 
distribution of sales which has come to 
the writer’s notice was reported by a 
jeweler in the State of Connecticut a few 


years ago. Here are his figures for each 
of the 12 months of the year: 
ee rere 5.8 
oo, 4.8 
TTT Oe 6.3 
| 5.9 
| are ere 6.7 ‘ 
GONE oc cccscwesevewe 7.4 
PE inst ecddawks 6.7 
TI oot aia dnaee 6.8 
September ......... 1.5 
ig en ee 8.2 
November .......... 8.8 
December ........... 25.1 


If every retail jeweler could repeat 
this report a more satisfactory distribu- 
tion of sales would result. With 75 per 
cent distributed over 11 months of the 
year, this jeweler has been kept fairly 
busy and his business barometer has 
been an encouraging one. This is much 
more stimulating than a distribution 
such as reported by the fellow who 
does two-thirds of his business in De- 
cember and has only one-third or 33 1/3 
per cent to distribute over the other 12 
months. 
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Practical Publicity for the Retailer 








Written Expressly for The Jewelers’ Circular by Robert Francis Nattan 

















Layout 


SUBSCRIBER asks for suggestions 
in laying out an advertisement and 
it is hoped that the layout and advertise- 
ment illustrated below may be of some 
help. This layout was prepared by the 
writer some time ago to accompany an ad- 


Praiseworthy Cooperative June Advertis- 
ing 


OME very effective cooperative ad- 
vertising of June and graduation 
gifts was noted in a large local daily 
by jewelers of Omaha, Neb. Six full 
pages in all, were used, including a full 
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1. What is meant by the word “Ster. 
ling” when applied to silver? 

2. Why is iridium-platinum the best 
metal to use for the making and mount. 
ing of diamond jewelry? 

3. (a) How many facets has a per. 
fect cut round diamond? 

3. (b) How many facets 
emerald-cut diamond? 

4. What degree of perfection in per. 
centage is a watch which loses five min. 
utes per day? 

5. What is the only gem used in its 
natural state in which it is found? 

6. Why has it been customary since 
the Christian Era to give gifts of gold 
and silver? 

7. What. country has the largest col- 
lection of gems and jewels? 

8. Why has a watch always been con- 
sidered one of the most appropriate 
graduation gifts for boys and girls? 

9. From what source, and how is the 
only true accurate time obtained? 

10. Name the largest diamond ever 
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Before Starting on that Summer Trip 
Put Your Jewels in Our Safety Vault 
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WE WILL RESTORE Etc 
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will have satisfaction of knowing that upon your return jewels 
will be handed back to you just like new. “a ~ 

While you are away we will clean and repairthem for if need 
and charge you only —% of their valuation. _— . 


WE WILL RESTORE THEM TO THEIR ORIGINAL SPLENDOR 
AND KEEP THEM SAFE AT OUR OWN RISK 


Isn't this a capital idea? Think of it~your jewels not only tafe for 
wut cieaned os0 capaieed and eaade sendy her oto epee poor enue hens as 


If in a hurry, ring up 709 Main. Our representative will call. 
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Our Vaults are Positively Burgiar-Proof and Fire-Proof 








JOHN BLANK & CO. 
ROME, N. Y. 
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THE LAYOUT 


is measured by points, 72 points making 
one inch. Forty-eight-point type, there- 
fore, would be 48/72 of an inch in height 
from the bottom of the line to the top. 
Eighteen-point would be 18/72 of an inch, 
12-point, 12/72, etc. The width is gen- 
erally measured in pica ems, there being 
six pica ems to an inch. An em is the 
square of the type. In measuring width 
the pica em is generally taken as stand- 
ard. Pica is 12-point. 

The announcement prepared according 
to the layout may offer a timely sug- 
gestion, as many will be susceptible to 
the suggestion of safe storage for their 
jewels when they are about to go away 
for the summer. 


which were appended the names of the 
prominent retailers of Omaha. Liberal 
space was used by individual jewelers in 
the other five pages of the section. 

This is a noteworthy step forward and 
shows that retailers are beginning to 
realize that cooperative advertising need 
not be confined to the holiday season. 
A feature of the leading full page co- 
operative announcement was a contest 
comprising 10 questions relating to 
jewelry. As the average layman does 
not possess much knowledge of jewelry, 
the answers to these questions, some of 
which are rather technical, must have 
been quite a revelation. The questions 
asked were these: 


TUE SAME ADVERTISEMENT AS IT COMES FROM 


THE PRINTER. 


found and its weight before cutting, 
either in carats or avoirdupois. 

The newspaper section contained be- 
sides the jewelers’ advertisements help- 
ful and interesting information on jewel- 
ry and precious stones. Other articles 
emphasized the appropriateness of jewel- 
ry for all occasions. 


Other Current Advertising 


“How to Make Some June Bride 
Eternally Happy” is the excellent cap- 
tion of an announcement used by Albert 
Edholm, Omaha, Neb., featuring a spe 
cial pattern of silver. 

John Hendrickson used a well bal- 
anced announcement advertising gifts 
for the bride and the graduate in a space 
of 13 inches three columns wide. 

There are many stimulating sugges- 
tions given in the announcement of the 
C. B. Brown Co., reduced from a space 
of 21 inches, five columns wide. 

“What’s in a Name on a Gift Box” 
makes an appropriate title today when 
there is a temptation to buy jewelry 
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Retail Advertising Department 


merchandise from certain concerns 
whose names do not really stand for re- 
liability or responsibility. Under this 
caption the advertiser says: “It all de- 
pends on the type of jeweler who puts 
his name there. It should be a well 
known name, certainly one that will con- 
yey immediate assurance of utmost qual- 
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bill folds, fountain pens, atomizers and 
diamond jewelry. On one page of the 
folder is reproduced in facsimile type- 
writing a letter which reads as follows: 
It is a mistaken idea that jewelry 
articles for the most part are 
luxurious trinkets and gew-gaws. 

To the contrary, our June selections 

are appealing for their utility value. 
Gifts to the June Bride can be 













THE OMAHA BEE-NEWS 


June 


Bay leony Gifts 


for the 


Boy and Girl Graduate 


During 


“Good Jewelry Week” 


SUNDAY MAY 20, 1988. 








Bride 











MAY 20th t 


purpose that the ti 
ates 


The gift which 


As Featured by Omaha’s 
Leading Jewelry Stores 


An exposition of the torrect mode in Jewelry. 
A week of special exhibits by Omaha's Fore- 
most Jewelers which is launched with the 
housands who 
to ope for the June Bride and Gradu- 
ay an incom 
for the selection of*Gifts of Jewelry.” 
carries 
ment. You are invited to vigit 


these Sewelry Stores during 
‘Goad Jewelry Week.” 


FREE! Valuable Jewelry. Prizes FREE! 
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NOTEWORTHY COOPERATIVE JUNE ADVERTISING BY OMAHA RETAIL JEWELERS. 


ity. On the box that contains your gift 
let the name be ours. Then, even be- 
fore the box is opened, appreciation will 
begin. Our position as jewelers of high- 
est reputation and standing is estab- 
lished for over 30 years. Your gift will 
then be welcomed and appreciated.” 

J. M. Kempner, Little Rock, Ark., is 
sending out a pamphlet, the front page 
of which is printed in three colors, call- 
ing attention to vacation and recreation 
needs. The items illustrated include 
ring mountings, lighters, traveling 
clocks, birthstone rings, men’s watch 
straps, women’s wrist watches, silver, 


always a memoir of the Wedding 
Day if they have utility features— 
gifts of gleaming silver, perhaps a 
clock, or some similarly useful item 
for the new home which adds to 
beauty and comfort. Hundreds of 
such pieces are here. 

And for friends about to make a 
long journey or for your personal 
comfort in traveling you will find 
suggestions here whose quality and 
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Silverware... 


Unfortunate for us that ww forced out of our store 
at this time, but the Paxton hotel is to be torn,down and 
We must vacate—so our regular plans for oo — or 
graduate gift selling has ‘aaa smash, BUT are goin 
a — BENEFIT, and greatly by this forced seling of silv wed 
Come in now. stocks are complete. 





Silver Holloware 


Silv wer Yolloware is in 


ori iainal price sets, sel 
now for 


~ $2 to $28 
Completé Coffee Sets Complete Flatware Sets 
Coffee sets. the silver giff gupreme for We have a splendid mlostion of — ~ 
the bride; or this Is also am excellent op- ware, the va wide and 


tertunity te own one yoursdlf: original silver represented; original prices are 


Doaes ate $15.00 to $100.00. $15.00to $7 
Novy $7.50 to $67.50 Now 37.95 to $50 
7 
’ 
Special f 
Discounts on a 
Limited Num- 
ber of Sterling The 
Patterns 
Pocket watch, white gold, Str che th Sto 
Dueber- Hampden, 17 young. men _stedaste. poy plans mg 
jewel adjoctad. het Splendid selection— = 
lal forced. to vecste New $7.60 to $75 ae 
pric 
Mesh bags, bracelets, 
New $17.85 cont hou ie . 
Sie geteulin eee = ee 


Now £2 to $40 Now $1 to $25 


Compacts for the sweet 
girl graduate— 


Now $2 to $12 





Now $12 to $124 
For graduation gifts. dia- All our watches are of Fancy diamond and stone 
mond rings as low a-— standard make and fully set rings— 
aranteed (Ne off ° 
Now'$S ind watches.) Now $3.75 to $40 


John Henrickson 
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COMPREHENSIVE JUNE ADVERTISE- 
MENT BY JOHN HENDRICKSON, OMAHA. 
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To Make 
Some June Bride 
Eternally Happy 


HE who gets married in the loveli- 
est month should also haye the 


loveliest silver. 


Stieff's Rose pattern of Baltimore Silver 
is a heavy weight solid silver pattern at 
prices slightly more than plated ware. 


6 Teaspoons ...... $6.00 
6 Forks ... .$15200 
6 Krtiyes .. $ 

6 Salads ... 

6 Bouillons 





6 Butter Speaders, $9.00 
6 Oyster Forks . . .$7.50 
6 Coffee Spoons ..$4.50 
2-pe. Steak Set ..$6.00 


Complete service made from a teaspoon 
to. a. tea set at proportionate prices. 


Inspection Invited 


Albert Edholm 


Omaha's Oldest Established Jeweler 
Exclusive Agent Omaha and Vicinity 
Second Floor—City Nat'l Bldg. 


‘ 
Patronize Your Jeweler 
During Good Jewelry Week 
May 20th to 26th 


MAIL ORDERS SOLIC'TED 








usefulness make them worthy of 
the sentiment they express. 

The fact that the average piece 
of jewelry is de luxe quality 





Re wa 


SILVER FEATURED HERE BY ALBERT 
EDHOLM UNDER AN EXCELLENT CAP- 
TION. 
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doesn’t lessen its practicality. Why 
shouldn’t the things we use be of 
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on Mother’s Day 


AND whether it be a gift of great value 

or just some little remembrance, if it 
bears the Tilden-Thurber seal of quality, 
it will be regarded by Mother as a true ex- 
pression of the creed.of all good sons and 
daughters: “The Best Is None Too Good 
for Mother.” 


‘We make a few suggestions of attractive 
and appropriate gifts: 
Sterling to match her Table Service 


A Vase or Bon Bon Dish of Pewter 
Dinmerwear or Glassware in her pattern 


A Table, Lamp, Comfortable Chair 
A Picture, Mirror or Picture Frame 
An import from the Second Floor 
A Piece of Attractive Accessory Jewelry 
~ Handbag, Umbrelia, or Imported Perfume 
Stationery, Playing Cards, or Pen Set 


MM 


—the four interesting floors of this unique 
establishment are replete with gifts that will 
make Mother very happy on Mother's Day. 


| Tilden-Thurber 


TUALLY 0 


Established 1856 
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DIGNIFIED MOTHER’S DAY ADVERTIS- 
ING BY WELL KNOWN JEWELERS OF 
PROVIDENCE, R. I. 






What's in a Name 
.. on a Gift Box? 


Bi all depends, of comme, 
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‘When comes to diamonds 
++ stop - - and think 


A worthy companion 
Sor the engagement solitaire 





‘We build our reputation 
on gift watches like these 
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The gift our graduates | 
themselves would choose || 
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yy Of man appreciates 
—— ae 












ually expres 
rod 


on us--as fo silver 






= 













Demands we'd 

| like you to make 
| 
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What brides think of silyer 
+ - - after the wedding - - - 


Te the berry end exc cement preerding toe wedding the bride 
‘cverjoyed at any @ht— just because i ia « gilt. But inner and 








220 South 16th Street 
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THE BROWN CO. OF OMAHA EMPHA- 
SIZES THE VALUE OF THE JEWELER’S 
NAME ON THE GIFT BOX. 
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precious metal and beautiful work- tractive announcements. One entitled— 
manship? Certainly it adds enjoy- “Gifts That Last Are Best on Mothers’ 
ment to life and an appreciation of Day” was used in a space of 9% inches, 
fine artistry. three columns wide. The suggestions 

From our large stock it will be offered as gifts for Mother are intellj. 
a pleasure for you to select gifts gently selected. Typography is excellent, 




















“SO YOU’RE GOING AWAY,” A TIMELY CAPTION ON AN ATTRACTIVE BOOKLET 
PAGE USED BY JOE M. KEMPNER, LITTLE ROCK, ARK. 


for friends, for graduates, for new Another announcement by the same 
brides, that best express your senti- concern was used in the rotogravure 
ments and your good taste. And _ section in a space of 8% inches, four 
our prices are so scaled that the columns wide and featured the firm’s de- 
most modest purse can afford to buy livery car, which is certainly attractive. 
a gift of true charm. The firm announces that it.is “The first 





We take pride in announcing that 
we are the first in New England 
fo adopt the most up-to-the-minute 
motor delivery car—The Elysee—ot 
French design, but made in America. 


ote Tilden- Thurber 
: Er Jewelers—Silversmiths—Importers 
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THE TILDEN-THURBER CO. FEATURES ITS SMART DELIVERY CAR IN THE ROTO- 
GRAVURE SECTION OF A LOCAL DAILY. 


Inclosed in the folder is a leaflet call- in New England to adopt the most up- 
ing attention to the concern’s deferred to-the-minute motor delivery car.” The 
payment plan. caption above the car reads—“The Car 

The Tilden-Thurber Corporation, it comes in—as smart as the shop it 
Providence, R. I., has sent us two at- comes from.” 
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Some Points on Advertising 





Written expressly for THE JEWELERS’ CIRCULAR 














(Continued from issue of May 31) 
Il. How to Make the Advertisement 
Attract Attention 


NLESS the jeweler’s advertisement 

in the newspaper attracts attention 
it is not likely to be read by many peo- 
ple. If it is not read it is valueless to 
the advertiser. 

Nearly all newspapers are crowded 
with advertisements. How then can the 
jeweler get his advertisement to attract 
attention in competition with all the 
other advertisements appearing in the 
same issue? 

The larger the advertisement the more 
attention it is likely to secure, and for 
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this reason many jewelers do not adver- 
tise in the newspapers, because they are 
not in a position to make an investment 
in large spaces profitable. Yet, in every 
issue of the newspaper there are dozens 
of small advertisements that stand out 
prominently in the pages and compel 
attention. 

Just why does an advertisement strike 
the eye of the reader? Is it not because 
of the contrast between it and the rest 
of the advertisements? If, then, the 
jeweler will make his advertisements 
contrast with the other advertisements 
he will get the attention of the reader. 
But, with every advertiser seeking to 
secure just this same contrast it is not 
as easy a thing as it looks. 

It is not at all likely that two adver- 
tisers will settle upon the same idea in 
seeking to lay out an advertisement 
that will contrast with his competitor’s 
advertisements, so that there is a strong 
probability that an advertisement laid 
out a little different from the usual run 
of advertisements will contrast with its 
fellows in the newspaper page. 

There are a great many ways of se- 
curing contrast in an advertisement, 


both within its own borders and with its 
neighbors. Some of these may be men- 
tioned profitably. 

The use of blacker type and bolder 
pictures in an advertisement will secure 
attention on a page where most of the 
advertisements are set in lighter type 
and less prominent pictures. But, this 
is not a desirable means of securing at- 
tention for the jeweler, because his ad- 
vertisement should be representative 
of his business. Bold types and heavy 
lines in an_ advertisement denote 
strength and stability rather than fine- 
ness of quality, and artistic design and 
workmanship. Bold faced type will 
serve to advertise heavy machinery and 
bulky merchandise but not the fine and 
exquisite articles the jeweler sells. 
Hence the bold advertisement may be 
discarded by the jeweler. But in dis- 
carding this type of advertisement the 
suggestion comes that its opposite may 
serve the jeweler to advantage. 

Jewelers do not given enough attention 
to the layout of their advertisements, 
probably because they do not have suffi- 
cient time to devote to the study of ad- 
vertising. But the time devoted to its 
study will amply repay any jeweler. 
Advertising is a means of contact with 
his prospective customers, and in many 
cases the best means of getting his mes- 
sages to the public. 

It may be laid down as an axiom that 
the jeweler’s advertisement should be in 
lighter type than most advertisements, 
that the border designs should be artis- 
tic, that the illustrations should be 
dainty, and that considerable white space 
should appear in the layout. 

Newspapers usually have someone 
with whom the jeweler can consult in 
the preparation of his advertisements. 
Jewelers who fail to make use of this 
privilege may be losing an opportunity 
that is worth a great deal. These men 
will advise the jeweler on the size of 
space to use, how to get the best returns 
from the space decided upon, and often 
will write the advertisements for the 
jeweler without charge. As these men 
are experts in advertising it is easily 
seen that their services are valuable to 
the jeweler. 

Illustrations attract more attention 
than plain type. This is due to the con- 
trast with the type in some measure, and 
partly because the people can read pic- 
tures more quickly than type para- 
graphs. A glance at a picture often 
tells the reader more in one second of 
time than he could learn in a whole 
minute reading a complete advertisement 
in type. It is not an easy matter to se- 
cure good illustrations at a price that 
most jewelers can afford to pay. Where 
illustrations have to be made from 


original suggestions the cost is extremely 
high for first-class work, but where the 
jeweler can afford this luxury it is often 
profitable. 

Not being able to afford original il- 
lustrations the jeweler should make up 
his mind to make the most of those that 
are available. He should learn of en- 
graving houses that provide stock cuts 
at a minimum price and keep posted on 
all offerings of this nature. Then he 
will be in a position to purchase those 
he can use to advantage. The price of a 
cut to use in an advertisement may cost 
more than the advertisement itself, but 
illustrations are well worth while, be- 
cause they do attract attention to the 
advertisement, as well as visualize the 
message in better form than type. 

Borders are of great value in securing 
attention, as well as in keeping the eye 
of the reader on the advertisement after 
the attention has been gained. 

A great many advertisements have 
been reproduced in the pages of THE 
JEWELERS’ CIRCULAR in which the border 
designs are the most attractive parts of 
the advertisement. These borders can be 
adopted for a series of advertisements 
with good results. If it is a good border 
for one advertisement it should be 
equally good for others. The use of the 
same border design in a séries of adver- 
tisements has another value. It gains 
value as it becomes known. Once it can 
be recognized as the border design used 
by a jeweler every time it is seen the 
jeweler gets a thought. 

In Fig. 1 we illustrate a very attrac- 
tive advertisement. It is made so by 
the border design. This border was 
used in a series of advertisements by 
Pieper’s that occupied but eight inches 
of advertising space, four inches deep 
across two columns. The copy was 
changed with each issue of the news- 
paper and the reader soon learned that 
it was Pieper’s advertisement they saw 
when they recognized the border. 

(To be continued) 








There is a lesson for every jeweler 
in the manner in which a department 
store in Rochester, N. Y., capitalizes its 
tower clock which is one of the land- 
marks of that city. The clock surmounts 
the store of Sibley, Lindsay & Curr Co. 
For some time past the women of Ro- 
chester have bought “tower brand” 
merchandise. Now the store is success- 
fully personalizing the clock by running 
an editorial in its newspaper advertising 
under the caption “The Tower Clock.” 
The column appears three times a week 
and affords the concern an opportunity 
to talk about its merchandise and its 
store policy. 
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HARD MAPLE TOP 


The top is the same front and rear, so that the 
bench is really two benches in one. The trans- 
formation is complete whenever you want a 
new one for the old working front of your 
bench. 


Every worthwhile shop, large or small in the 
land uses them. The material is_ especially 
selected with its close-grain hard maple for the 
top—and then heavily shellacked to allow for 
washing and cleaning. Altogether a most desir- 
able bench for the factory, workroom, store or 
home. Get the catalog telling all about them. 
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JEWELERS 
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Metal bottom pans and drawers, filing pin and 
arm rest, one and two-seat sections with de- 
tachable iron legs. 

LEIMAN BROS. 


Reversible Work Bench 


PATENTED 

The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work bench 
that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
oier it to you—it’s patented. It contains time- tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 

Drop us a card for particulars 
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CONFIDENCE 





After serving the trade for more than 
sixty years our most valuable asset is 
the confidence and good-will of our 
many customers who send us their 
wastes year after year. 


Refiners of Precious Metals 


Bridgeport, 
New York City Conn. 
425 Richmend St., Providence, R. I. 


SHIP TO ANY ONE OF OUR THREE PLANTS 
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HOOVER & STRONG, INC. 
: Metallurgists 


OFFICE AND WorkS, 119 West TUPPER STREET. 
BUFFALO, N-Y.,. U.S.A, 


SHIP US FOR 
REFINING 
NOW... 


... old gold, silver and platinum; 
scraps, filings, polishings; filled and 
plated cases and frames; hand 
washings, bench and floor sweeps; 
old crucibles . . . anything contain- 
ing precious metal. 


The old Golden Rule will be ap- 
plied to the work we do for you and 
you will become a steady shipper 
—after the first shipment. 





















Shipping containers gladly sent if you 
just advise us what you have to ship 
and approximate weight. 
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Main Spring Stop-works 








Translated expressly for THE JEWELERS’ CrrcuLAR, from the German of Geo. F. 
Bley in the Deutsche Uhrmacher Zeitung 

















HE best known stop-works for main 
springs are the maltese cross models. 
They are generally well-known and more- 
over are described in watch makers’ hand- 
books so that they will here be only briefly 
referred to; on the other hand, the interest- 





FIG. 1 


ing and less frequently described toothed 
little wheel stop works merits more exhaus- 
tive consideration, which will here be ac- 
corded it. 

The toothed wheel stop-works is most 
frequently employed in larger time pieces, in 
alarm clocks for instance, are now-a-days 
hardly ever used in watches. The reason 
for this probably is that for watch move- 
ments, the teeth would prove to be too small 
and fragile. 

The best I-nown form is that shown in 
Fig. 1 in which the little wheel has seven 
teeth and the “finger-wheel,” that is the 


FIG. 2 
wheel having the butting tooth, has six teeth. 
The designations “little wheel” and “finger 
wheel” will be retained throughout the ar- 
ticle, 

The principle of this stop works is as fol- 
lows: two small wheels, with different num- 
bers of teeth, stand in mesh with one another. 
One of these wheels, usually the one located 
on the main spring arbor and fitted on a 
Squared edged, has a single longer tooth, the 


finger, which will pass freely through most 
of the tooth spaces in the other little wheel, 
but as there are one or two of them with 
flattened spaces, the long tooth or finger, can- 
not go further. It stalls and by this means 
prevents the further running down or wind- 
ing of the spring. 

In order to become familiar correctly with 
the functioning as well as with the calcula- 
tion of number of revolutions, we will just 
consider the simplest form of this stop- 
work, in which the little wheel has but a 
single short space and the finger but one long 
tooth. Such a stop work is depicted in 
Fig. 2, with seven teeth on the little wheel 
and six on the finger wheel. To correctly 
realize the functioning of the finger wheel 
the teeth are numbered from one to six and 





FIG. 3 


in the little wheel, the spaces from one to 
seven so that seven is the flat space in 
which the finger six, is set fast. If the 
finger is turned in the direction of the arrow, 
after one revolution, the finger six will be 
enabled to pass through the space six freely, 
at the second revolution through space five, 
and so on until on the seventh revolution, 
the long finger six again enters the shallow 
space seven and coming now from the other 
side is again brought to a halt. The finger 
wheel has therefore had to make exactly as 
many revolutions as the little wheel has 
spaces or teeth. The wheel has in this time 
made six revolutions, as many as the finger 
has teeth. This is, however, of no conse- 
quence to us, for in this arrangement as a 
stop works, we are interested only in the 
number of revolutions of the finger, which is 
equivalent to the number of possible revolu- 
tions of the main arbor. We have, there- 
fore, in this case under consideration, a stop 
work in which the wheel, having one more 


tooth than the finger wheel, at each revolu- 
tion of the latter, is one tooth behind. A 
reverse order could also be devised, giving 
the finger wheel more teeth than the little 
wheel; then the latter at each revolution 
would be one or more teeth ahead. 

For stop works of this description, if they 
have but one long tooth in the finger and 
only a single shallow space in the little 
wheel, the following, generally applicable 
rules may be set up for the number of revo- 
lutions of both parts. 

1. If the number of teeth in both parts 
are of such a character that they cannot be 
divided by a common factor, as for instance, 


segs 


FIG. 4 FIG. 5 





seven and eight, eight and eleven. Then 
each of the two parts can make only as many 
revolutions as the other part has teeth. 

2. When the number of teeth of both 
parts, are susceptible of division by a com- 
mon factor, as for instance eight and ten 
(divisor 2), nine and 15 (divisor 3), then 
each of the two parts makes as many revo- 
lutions as the other part has teeth, divided 
by the common divisor. 





FIG. 6 


3. It must be noted that the finger butts 
now from one side, afterwards from the 
other side at a certain, obtuse angle, into 
the shallow space. The toss through these 
two blunt angles must be deducted in cal- 
culation, from the entire number of revolu- 
tions. 

In clocks with stop works, as a rule, only 
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Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
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four or five practicable developing revolu- 
tions of the main spring have to be con- 


' sidered. With so few teeth in the stop 


works wheels, however, no good engagement 
can be obtained, consequently double or an- 
other multiple number of teeth is selected, 
or the lowest possible number of teeth is 
chosen, so that they still furnish a good grip 
and then in the stop works wheel, in a suit- 
able place, a second shallow tooth space is 
introduced, so that the latter will allow to 
the finger wheel only the desired small num- 
ber of revolutions. 

For the consideration and representation 
of where the second shallow space is to be 
located, Fig. 3 will serve. The little wheel 
has seven teeth, the spaces between which 
are numbered one to seven, so that seven is 
the first shallow space. The finger wheel 
has six teeth, distinguished by the numerals 
one to six. As the finger wheel possesses one 
tooth less than the wheel has spaces, the 
latter, at each revolution of the finger-wheel 
is left one tooth behind. If then the second 
shallow space was located at six, the finger 
wheel could only complete one single revo- 
lution. If the second flat space is shifted to 
five we should have two revolutions of the 
finger wheel and so on, until, on reaching 
one, six revolutions would have been at- 
tained. By suitable shifting of the second 
shallow space, any number of revolutions can 
be obtained that, in this case range between 
one and seven. If it should be necessary, in 
addition to a number of full revolutions, to 
furnish another half revolution, the finger 
wheel could be equipped with two long 
teeth. If for instance, in accordance with 
the arrangement of Fig. 3, in addition to 
the long tooth six, it became necessary to 
lengthen tooth No. 3. These would result, 
with but one shallow space of the wheel, 
space 7, three and a half revolutions of the 
finger-wheel. Of course there must be de- 
ducted one-eighth revolution loss for the 
two obtuse angles, so that only three and 
three-eighth revolutions would occur. 

After consideration of the above men- 
tioned Fig. 3, the stop works, as shown in 
Fig. 1, with two shallow spaces in the little 
wheel, for four revolutions (passing over 
the one-eighth revolution as loss on account 
of the blunt angle) must be explained. If 
however, the stop works little wheel were 
turned around, that is, with the part now 
below at the top, then only three revolu- 
tions of the finger would be possible. It is 
consequently indispensably requisite that it 
1s properly installed. 

In considering how many revolutions a 
stop works, with a definite number of teeth 
can make and where the second shallow 
space should be placed it must above all be 
noted whether the wheel runs fast or slow. 
It will be fast if the finger wheel has more 
teeth than the little wheel itself. The loca- 
tion of the second shallow space will, of 
course, be entirely dependent on this and this 
can be made more comprehensible by a few 
examples, 

Fig. 4 shows a stop works with eight teeth 
on the wheel and seven on the finger wheel. 
Where must the second shallow space be 
shifted to to allow the spring five revolu- 
tions less one-eighth revolution loss? 

The finger wheel having one tooth less 
than the wheel, it will remain, at each revo- 
lution, one tooth behind. At the first revo- 
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lution the finger 7 passes the seventh space, 
at the second the seventh, at the third the 
fifth and so on until at the fifth revolution 
the third space is passed. If this third space 
is left shallow, the finger will butt to a stop 
page at the fifth revolution. This state of 
the position is held in Fig. 5. 

If the finger wheel instead of seven 
teeth, had had nine consequently on more 
than the stop works wheel, the latter, at 
each revolution of the finger wheel, would 
have been compelled to go one tooth ahead 
and the stop works would have allowed only 
three revolutions of the finger wheel, if, as 





foreseen in Fig. 4, the shallow space had 
been located at three. To effect, with this 
nine-toothed finger wheel, five revolutions, it 
would only have been necessary to reverse 
the wheel, whereby the flat space would 
have been removed from three to the space 
five. 

Figs. 6 and 7 show a stop works with 
11 teeth on the stop and six on the finger 
wheel, Here is a case in which the finger, 
in two revolutions rolls off 6 X 2 = 12 
teeth, consequently one more tooth than the 
wheel possesses. The wheel therefore, at 
each two revolutions of the finger, runs one 
tooth ahead. If reset to space one, there 
was a shallow space, as depicted in Fig. 6, 





FIG. 8 


the finger could make only two revolutions 
and would then be in the position shown 
in dotted lines as situation II, that is, the 
shallow space one would then be where 
originally space ten was and the shallow 
space 11 would be at nine. If the second flat 
space is placed at two instead of one, then 
four revelutions of the finger wheel would be 
obtained, and so on; at space three it would 
allow six, at space four, eight and at space 
five, it would be ten revolutions of the 
finger wheel. If, however, right from the 
beginning, the shallow space is shifted from 
one to ten, as seen in Fig. 7, there would 
result nine revolutions, with space nine on 
the other hand only seven, at eight there 
would be five, at seven, there would still be 
three and if space six were the shallow one, 
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the finger wheel would complete but one 
revolution. 

From this it will be evident that by cor- 
rect disposition of the second shallow space, 
any desired number of revolutions of the 
finger wheel may be obtained. If the finger 
wheel, in place of six teeth had been pro- 
vided with only five, at each two revolutions 
it would have left the little wheel one tooth 
behind, because 5X 2=10. In such case it 
would have been necessary to locate the 
second shallow space exactly at the opposite 
position to that shown in Fig. 6 and 7. By 
shifting the shallow space to ten, nine, eight, 
seven six, these would have been obtained 
two, four, six, eight, ten revolutions, where- 
as by locating this space one, two, three, 
four, five the uneven numbers nine, seven, 
five, three, one would indicate the number of 
revolutions obtained. However, six teeth are 
preferred for the finger wheel, a better en- 
gagement being ensured than with only 
five teeth. 

On examining the illustrations it will be 
noted that the obtuse angle the finger forms 
with the little wheel, when the finger butts 
against the bottom of the shallow tooth space, 
is a very blunt angle. This is not favorable, 
for by the employment of greater power, the 
finger might be bent or with faulty bearing 
of the little wheel, the meshing could be 
forced through. For this reason the stop 





work is used only in large clocks, in which 
both parts are made sufficiently strong. In 
watches, for this reason this stop works is 
never used, because the parts, owing to lack 
of space, would have to be made too deli- 
cate and frail. 

Other means however have been resorted 
to in order to reduce the obtuse angle al- 
most to a right angle. For this purpose, 
the long tooth and the short space are elimi- 
nateg and both of the little wheels are cov- 
ered by supporting shields, of the form de- 
picted in Fig. 8, 9 and 10. The number of 
revolutions of the finger is regulated, apart 
from the number of teeth, by the form and 
size of the protective shield on the wheel. 
As an example Fig. 8 shows a stop wheel 
with eight and a finger wheel with only 
seven teeth. The wheel consequently, at 
every revolution of the finger, remains one 
tooth behind. Owing to the form of the 
protective shield shown in the illustration, 
the finger can complete only nearly five revo- 
lutions. As the finger rests at first against 
one side, later against the other, on each 
side nearly one-eighth of a revolution is lost, 
altogether a loss of one-quarter of a revo- 
lution, so that the finger can complete only 
four and three-quarter revolutions. 

To avoid the bifurcated cover plate (Fig. 
8) it is preferred to give the finger wheel 
one or more teeth more than the stop works 





(Continued on page 110) 
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Famous Horologists 
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Pierre-Augustin Caron de Beau- 
marchais (1732-1799) 


HE father of this genius was André- 

Charles Caron, horloger du roi, the 
son of Daniel, a watchmaker at Lizy- 
sur-Ourcq in northeastern’ France. 
Young Caron was unusually talented in 
horology, music and writing. At the age 
of 21 we find him an accomplished and 
renowned watchmaker, the inventor of 
the double virgule escapement and which 
he accused Lepaute of pirating, in the 
columns of the Mercure, and got the dis- 
pute referred to the Academy of Sciences 
with decision in his favor. He had be- 
fore this invented a keyless watch wind- 
ing by the bezel and which he embodied 
in a ring for Madame Pompadour. The 
movement was but nine millimeters in 
diameter and with a thickness between 
plates of less than one and three quar- 
ters millimeters. He was given a medal 
by the Academy for this remarkable 
piece. The advertising he got in the 
Lepaute affair brought him to the atten- 
tion of the Court and the King ordered 
a similar watch to that of Pompadour. 
This precocious skill we may assume was 
in part due to the coaching of his 
brother-in-law, Jean-Antoine  Lepine 
(1720-1814) associated with the elder 
Caron from about 1746 and who more 
than any other one man revolutionized 
the form of the watch to their propor- 
tions and who is credited with having 
invented the simple virgule escapement. 
Lepine who succeeded his father-in-law 
as horloger du roi appears from Votaires 
published correspondence to have had 
some interest in Votaires watchmaking 
community at Ferney in France only a 
short distance over the Swiss border to 
Grand-Saconnex where Lepine had 
learned his trade with one Decrose? 

Caron’s handsome bearing and Devil- 
may-care indifference were well suited 
to make headway at the Court of Louis 
XV. His watchmaking days were past 
and ahead of him a dazzling series of 
successes and failures which many vol- 
umes have been required to chronicle. 
His musical abilities recommended him 
as instructor on the harp to the King’s 
sisters. This position gave him oppor- 
tunity to do a favor to Joseph Duverney, 
the great banker of the period, who 
reciprocated by giving him a share in 
his speculations and in which he soon 
acquired a fortune. It is told that on the 
occasion of some grandee of the court 
who resented the assumptions and popu- 
larity of the handsome cavalier, saying, 
to remind him, and the admiring party, 
of his former estate “Sir my watch is 
behaving badly, will you examine it?” 
Beaumarchais replied that his touch had 


grown awkward and took it only as it 
was thrust into his hand and almost 
immediately let it slip through his 
fingers to the stone pavement and dis- 
aster, remarking with insolent coolness, 
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sion. Four years later he purchased 
the office of secretary to the King who 
gave him a patent of nobility, one of the 
conditions being that his father should 
not remain in trade. I have seen a copy 
of the contract with his father and if 
my memory is not at fault it provided 
for a pension to the father from the 
son. When he was 82 years old he made 
a trip to Spain to compel José Clavijo y 
Fajardo to make good two promises to 
marry his sister and later utilized the 
incidents of the affair in his comedy 
Eugénie. His first wife died within a 
year and in 1768 he married Madame 














PIERRE-AUGUSTIN CARON DE BEAUMARCHAIS (1732-1799) 
From a drawing by Deveria, engraved by Gayard 
Inventor of the double virgule escapement and bezel wind watch, about 1750. 


of “Le Barbier de Sevilie”’ and “Le 

America’s struggle 
“You see Sir, I warned you that my 
hands had grown awkward!” 

The wife of an old Court official per- 
suaded her husband to resign his office 
to Caron. The husband obligingly died 
a few months later and the widow mar- 
ried Caron or Beaumarchais as he now 
called himself with the King’s permis- 


Mariage de Figaro.” 


Author 
Assisted materially in 
for independence 


Léveque who died within three years. 
Duverney, the banker, died in 1770 and 
Beaumarchais claimed an indebtedness 
of 15,000 francs and which the heit 
Count de la Blanche contested. Beau- 
marchais won the first decision but La 





(Continued on page 110) 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 
Issue of May 29, 1928 


METHOD OF MAKING CLASPS. 


1,671,107. , 
ANTHONY FRICKER, Lakewood, Ohio. 
Filed March 1, 1922. Serial 540,111. 8 
claims. 


The method of forming a metal clasp con- 
sisting in subjecting an intermediate portion 
of a blank metal strip to the action of re- 
ciprocating bending means so as to thrice 
bend said intermediate portion at three adja- 
cent points, the outer two bends bringing the 





end portions of the strip into forcible engage- 
ment throughout an appreciable part of their 
length and the intermediate bend effecting 
more forcible engagement of said end por- 
tions. 


1,671,168. CALIPER GAUGE. ADOLF 
STEINLE, Jena, Germany, assignor to the 
Firm Carl Zeiss, Jena, Germany. Filed 
Oct. 14, 1925, Serial 62,374, and in Ger- 
many, June 26, 1924. 38 claims. 

Caliper gauge, containing a casing, two 
feeling members supported in said casing 
substantially opposite each other and dis- 
placeable in the same straight line, a mem- 
ber supported in the said casing displaceable 
approximately perpendicular to the direction 
of the displacement of the two feeling mem- 





bers, an indicating device containing a scale 
and an index, means for coupling the said 
member with the indicating device so as to 
impart to the scale and the index a relative 
displacement as the member is displaced in 
the casing, and other means in said casing 
adapted to only impart to the said member 
a displacement in the casing if the feeling 
members displace relatively to each other. 


DESIGNS 


5,354. VANITY CASE. Rusy T. BrRew- 








STER, New York. Filed April 6, 1927. 
Serial 21,489. Term of patent 3% years. 
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75,370. JEWELRY SETTING. Frep C. 
JOSEPH. New York. Filed Oct. 19, 1927. 
Serial 23,790. Term of patent 7 years. 


75,399. VANITY 
Brooklyn, N. Y. 


CASE. Davin H. ZELL, 
Filed March 21, 1928. 


me," 



































Term of patent 3% 


25,934. 


Serial 
years. 


United States Trade-Marks 
Issue of May 29, 1928 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the ten-year 
“proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. ; 

As provided by Section 14 of said Act, a fee 
of $10 must accompany each notice of 
opposition. 


Ser. 263,813. Davis & Lows Co., Newark, 


N. J. Filed March 27, 1928. 


Particular description of goods.—Watches 
and Watchcases. ci 
Claims use since Jan, 10. 1925. 


Prints Registered May 29, 1928 


10,851.—Title: RENASCENCE. For Jewelry. 
Marcus & Co., New York. Published 
March 1, 1928. 


10,852.—Title: IN THE MANNER OF KINGS. 
For Jewelry. Marcus & Co., New York. 
Published Feb. 1, 1928. 


10,853.—Title: CREDO. For Jewelry. Mar- 
cus & Co., New York. Published Jan. 
1, 1928. 

10,854.—Title: THE BRIGHT BESTOWAL. 


For Jewelry. Marcus & Co., New York. 
Published Dec. 1, 1927. 


CYNOSURE. For 
New York. 


Jewelry. 


10,855.—Title : y 
Published 


Marcus & Co.,, 
April 1, 1928. 


UNITED STATES PATENTS 
Issue of June 5, 1928 


1,672,007. BRACELET. GerorGE W. STELTER, 
North Attleboro, Mass., assignor to L. E. 
Freeman Co., North Attleboro, Mass. 
Filed Oct. 27, 1926. Serial 144,454. 2 
claims. 

An expansible bracelet or chain composed 
of a plurality of link sections; each section 
having an outer member and an inner mem- 
ber sliding within said outer member; said 
outer member having end bars connecting 
the sides thereof; said inner member 
having one end closed and the other end 
split, and said split end having flanges with 
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cut off corners forming projections adapted 
to engage one connecting bar of the outer 





link with a wedge-like effect whereby open- 
ing of the inner member is effected to unite 
said link sections. 


1,672,025. CLASP TERMINAL. Epwarp C. 
GRASSMAN, Newark, N. J., assignor to 
Harry C. Schick, Inc. Filed Dec. 24, 
1927. Serial 242,421. 5 claims. 


The combination with a carrying bracelet 
for wrist watches or the like of a clasp ter- 
minal therefor, comprising a body member 
having depending side flanges and a hook 
member at its free end, a keeper plate, means 
for pivotally connecting said keeper plate 
between said side flanges to underlie said 
body member with its free end normally 
aligned adjacent and opposed to the end of 
said hook member, an upstanding post con- 
nected with the free end portion of said 





keeper plate, said body member having an 
opening through which said post extends, said 
post having a combined stop nose and finger 
piece to engage the exterior side of said body 
member to determine said normal position 
of said keeper plate, a compression spring 
around said post between said keeper plate 
and body member to yieldably retain the 
former in normal position, and means to 
connect said clasp terminal with said brace- 
let body. 


1,672,032. CIGARETTE CASE. Francis P. 
HuGHEsS, Philadelphia, Pa., assignor to 


Munchen, Hughes & Co., Philadelphia, 
Pa. Filed Feb. 10, 1927. Serial 167,127. 
6 claims. 


In a case of the character stated, the com- 
bination of two parts hinged together so as 
to close upon each other, one at least of 
which parts comprises a rectangular metallic 
frame provided with a backing whereby an 
interior recess is formed within the confines 
of the rectangular metallic frame, and a bel- 


2 2 



























































lows pocket having its face of greatly less 
area than the area of the recess and in 
which the height and width of said pocket 
are respectively less than the height and 
width of the recess within the confines of 
the rectangular metallic frame so as to be 
collapsible and expansible into and out of 
the recess, the bellows extending along the 
bottom and sides of the bellows pocket and 
having bottom and side edge portions pro- 
jecting beyond the boundaries of the pocket 
and attached to the backing at the rear of 
the rectangular metallic frame. 


1,672,183. WATCHCASE BEZEL. ARTHUR 
W. WabsworTH, Fort Thomas, Ky., as- 
signor to The Wadsworth Watch Case 
Co., Dayton, Ky. Filed June 1, 1926. 
Serial 112,970. 6 claims. 

In a watch case, the combination of an 
outer bezel having a crystal opening therein 
surrounded by a wall adapted to engage a 
crystal from the outer side, a crystal adapted 
to be inserted from the inner side and bear 





against said wall, an inner bezel having a 
crystal opening surrounded by a wall adapted 
to bear against said crystal and partly spaced 
apart from said outer bezel along adjacent 
surfaces, and a watch case center mounted 
within the back and adapted to bear against 
and support said inner bezel whereby the 
parts are detachably held in assembled posi- 
tion, 
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1,672,337. CASING FOR WRIST WATCHES. 
LEONARD PALLISER, New York. Filed 
April 30, 1925. Serial 26,897. 3 claims. 
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A watch case, a slide, and guide means 
rigidly carried by said case and supporting 
said slide at one side of the crystal. 

1,672,355. FINGER RING. JosEerPH B. ULL- 
MAN, Washington, D. C. Filed Feb. 19, 
1927. Serial 169,578. 9 claims. 

A ring comprising a band provided with a 
head portion having a _ recess extending 
transversely therethrough, and provided op- 
posite said head with a pintle, a pivot pin 
disposed transversely across said recess and 
having its axis in alignment with the axis of 





the pintle, disks housed in the recess and 
loosely mounted upon the pivot pin, spacing 
washers located between the disks and loose- 
ly mounted upon the pivot pin, said disks 
having peripheral facets distinguished from 
each other by valuation characters. 

1,672,649. VANITY CASE. WiLuiAm H. 
Lester, Elgin, Ill., assignor to Illinois 
Watch Case Co., Elgin, Ill. Filed May 
28, 1926. Serial 112,218. 1 claim. 

A vanity case substantially square in con- 
tour, having a compartment over which is a 
slitted plate, a slitted sifter plate pivoted 
removably thereto and adapted for oscilla- 
tion thereupon to bring the slits of the one 
into or out of register with the slits of the 
other, the sifter plate having a circular con- 





tour with a concave cut extending thereinto 
and disposed substantially equidistant from 
the four walls of the case, and a circular 
article pocket substantially concentric with 
the concave cut of the sifter plate and ar- 
ranged adjacent thereto, the article pocket 
being depended into the compartment adja- 
cent one corner of the case, substantially as 
described. - 
Trade-Marks Published 





Issue of June 5, 1928 i 
These marks are not subject to opposition. 


242,978. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) James F. MANSFIELD, 
New York. Filed April 16, 1927. Serial 
247,552. 
For Automobile Clocks and Watches. 
Claims use since Feb. 17, 1927. 

242,984. (CLASS _ 28. JEWELRY AND 
PRECIOUS METAL WARE.) WILLIAM 
Wise & Son, Inec., Brooklyn, N. Y. 
Filed Jan. 7, 1928. Serial 259,831. 

For Certain Named Jewelry and Precious- 

Metal Table and Toilet Ware. 

Claims use since Feb. 1, 1925. 

242,985. (CLASS _ 28. JEWELRY AND 

PRECIOUS-METAL WARE.) WILLIAM 


WIsE & Son, INnc., Brooklyn and New 
bg Filed Jan. 7, 1928. Serial 


For Certain Named Jewelry and Precious- 
Metal Table and Toilet Ware. 
Claims use since Feb. 1, 1925. 


Trade-Marks Published 
Issue of June 5, 1928 


242,866. CLOCKS AND PARTS THEREOF, 
WATCHES, WATCHCASES, WATCH 
MOVEMENTS, AND PARTS THEREOF 
A. CoHEN & Sons Corp., New York. 
Filed Jan. 14, 1928. Serial 260,099. PUB- 
LISHED MARCH 27, 1928. 
242,899. FINGER RINGS, BROOCHES, AND 
SCARFPINS. Srites, Eptin & SMITH, 


Inc., New York. 
Filed Jan. 28, 1928. Serial 260,858. PUB- 








LISHED MARCH 20, 1928. 
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Blanche carried the case to Parliament 
and in the meantime the duc de Chaul- 
nes forced a duel with him over a 
charming actress. La Blanche con- 
sidered it an auspicous moment to press 
the case with Goezman, the member, des- 
ignated to hear it. Goezman’s wife 
worked some graft to enable Beau- 
marchais to present his side of the case 
before the hearing. Beaumarchais’ 
hand might have grown awkward with 
the file and tweezers but he had a new 
tool in the pen which made his early 


accomplishments seem simple in com- 
parison. He demanded the return of 
money Madame Goezman had_ got 


under false pretenses. To one who has 
listened to or more especially witnessed, 
in a Paris street car, the immediate 
taking of sides and participating in the 
dispute of a fare claimed to have been 
paid by a passenger, it is not difficult to 
imagine the state of the Court, the city 
of Paris, and in fact of the nation in the 
Goezman-Beaumarchais discussion car- 
ried on by memoires or pamphlets— 
Goezman accused Beaumarchais of at- 
tempting to corrupt justice—Parliament 
condemned Beaumarchais and Madame 
Goezman to civic degradation and de- 
posed Goezman. Maupeou, the chan- 
cellor of Parliament, was detested by 
the people and Beaumarchais was skill- 
ful in his attacks on Parliament to make 
himself the most popular man in France. 
He was reduced to sore straits but in 
two years had got his rights restored 
and won his case. So personal had the 
fight been that his enemies even accused 
him of having poisoned his wives. Even 
Voltaire from his retreat at Ferney 
writes to a friend that the charge is 
absurd though it is quite possible that 
he may have given them soufflet which 
can be translated—what you will— 
humiliation, a cuff or even, in present 
day vernacular, “the air.” In a letter 
to Lepine dated Dec. 9, 1774, he closes 
with “If you see your brother-in-law 
I pray you to tell him how interested I 
am in him and how much I esteem him.” 
And to his friend, D’Alembert (1717- 
1783), the celebrated mathematician and 
co-editor with Diderot of the Encyclo- 
pédie, dated Feb. 25, 1774, “Of all the 
publications with which the public is 
regaled, that which pleases me most is 
the quarterne of Beaumarchais. What 
a man! He brings together all, pleas- 
antry, seriousness, reason, gaiety, force, 
that which is touching, all manners of 
eloquence and none is more elegant, he 
confounds all his adversaries and teaches 
his judges. His artlessness enchants me. 
I forgive him for his impudences and his 
petulancies.” 

Following the Goezman affair he was 
much occupied in the King’s private 
affairs, trips to England, Holland and 
Austria, to secure and destroy editions 
reflecting on Madame du Barry and 
Marie Antoinette, among others. Dur- 
ing his trips to England he became much 
interested in the approaching separa- 
tion by America and acquired a strong 
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sympathy with her cause. It is saig 
that by his unwearied exertions he gy. 
ceeded in persuading the French gov. 
ernment to give private assistance to 
America. As agent for the French ang 
Spanish governments and partly for 
himself under the name of Hortalez ¢ 
Cie., he employed a fleet of 40 vessels 
to provide help to the colonies. Silas 
Deane (1737-1789), Connecticut delegate 
to the Continental Congress, sent by that 
body to France stated to Congress “To 
Monsieur de Beaumarchais the United 
States owe more in every respect than 
to any other person on this [European] 
side of the ocean.” In 1773 he wrote 
Le Barbier de Seville which was staged 
in 1775. In 1778 he wrote Le Mariage 
de Figaro but due to the opposition of 
Louis XVI it was not produced till 1784, 
Soon after the success of this play he 
fell from royal favor and was for a 
short time imprisoned by royal order in 
St. Lazare. In 1792 he was charged 
with treason to the Republic and im- 
prisoned in the Abbaye but thanks to 
the intercession of Madame Houret de 
la Mariniére, who had been his mistress, 
he was released. He took refuge in 
Holland and England and while he was 
hunted as an agent of the convention his 
courage and happy disposition never 
deserted him. He returned to Paris in 
1796 and died suddenly three years 
later. His family in poverty at the time 
of his death soon afterwards found 
themselves in affluence. Existing ex- 
amples of Beaumarchais’ handiwork are 
unknown to me and even examples of 
his historic escapement may be num- 
bered on the fingers of one hand. 








Main Spring Stop Works 
(Continued from page 107) 








wheel. By this means, at every revolution 
of the fingers, the wheel is hurried ahead and 
the cover can retain the form shown in Figs. 
9 and 10. According to the desired num- 
ber of revolutions of the finger wheel, the 
cover must extend over one or more teeth 
and spaces of the wheel. In Fig. 9, for in- 
stance, the stop works wheel has eight and 
the finger wheel eleven teeth. The wheel 
merely, at every revolution of the finger 
wheel, is pushed ahead by three teeth. To 
effect five and one-quarter in other words 
four and three-quarter revolutions, three 
spaces of the wheel must be covered. By 
counting the teeth and spaces, this can be 
readily and simply determined. It is to be 
noted that in Fig. 9 the finger is set between 
two teeth, therefore on the center of 4 
space. The finger rests against the cover 
first when the tooth adjacent on the left is 
enmeshed on the other occasion, when the 
tooth on the right is in engagement. This 
must be given consideration in the arrange- 
ment and size of the cover plates. 








A jewelry store has been opened in 
the new Iowa building, First Ave. and 
Third St., Cedar Rapids, Iowa, by Ludy 
& Co., prominent Cedar Rapids jewel- 
ers. The room is finished in mottled 
green and the furnishings are of wal- 
nut. Two special display rooms are In 
cluded in the store arrangement. 








